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Sparks 


" © state of the Nation’s Economy: 
a Up 

ConsumMEeR Dest — Increased $336 

ion in June, pushing total short- 

m borrowings to $27 billion, ac- 

ording to Federal Reserve Board. 

uto credit increased $251 million 

n June to a total of $9.6 billion, 

‘or $2.6 billion above a year earlier. 





| &) Srore Sates—Department store 

"ff sales during week ended Aug. 3 
| were 5 percent more than during 
’ the like week in 1952. 


Bumpinc Awarps — Came to $297,- 
471,000 last week, bringing the total 
‘for 31 weeks to $9,235,000,000, in in- 
‘grease of 2 percent from the previ- 
ous high last year. 


\Manvuracturers’ Sates — Totaled 
billion in June, nearly 20 per- 
more than a year ago. Inven- 

at the end of June were 
7 billion, about $2.7 billion 
er than in 1952. 


7 Josser Sates—Totaled $8.6 
“Billion in June, or 4 percent over 
“the like 1952 period, but slightly 
lower than in May. 
Sree, OutPpuT—Mills operated last 
‘week at 95.5 percent capacity, up 
‘om 94 percent the previous week. 
* - ~ 


Down j 

‘InpustriaL Propuction — Prelimi- 
y reports show a 4 percent drop 

July, according to Federal Re- 
ve Board. 

» CarLoapincs — Totaled last week 

780,705 cars, a drop of 10,709 from 
preceding week. 

. Automotive Output — Estimated 
Automotive News at 135,154 
ts, a drop of 22,931 from the 

8085 figure of the previous 


‘Farm Prices—By mid-July the 

fice index stood at 259 percent of 
1910-14 base period. A year ago 

stood at 295. 

Cause On Srocxs — Totaled last 


279,110,000 barrels, a decrease pa 


519,000 from the week before. 


of foreign crude oil were| 


8,000 barrels from a week be- 


© Business Faures—Totaled 182 
"mm the week ended July 30, com- 
i d with 184 in the preceding 
and 152 a year ago. 

» Ore SHrments—Amounted to 3,- 


655 gross tons last week against 
2,127 the previous week. 


Employment — Dipped in early 
ly about 50,000 from early June 





July jobs were estimated at 
0,000. Unemployment totaled 
000, almost unchanged from 
It includes about 2.4 percent 
all civilian workers. 
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'USED-CAR recovery was pre- 

‘dicted last week by the Nation- 

Used Car Dealers Assn. in the 
face of steadily 
declining sales 
and wholesale 
prices. 

The NUCDA 48- 
state dealer re- 
port disclosed in- 
ventories were 
down about 2 per- 
cent — an indi- 

; cation, NUCDA 

J said, that dealers 
had placed them- 

Maywara selves in a better 
on to cope with a competitive 


aE 


YCDA President Ray Hayward 
Many dealer returns showed a 
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Trend of Auto Times 





The Sales Push— 


More than 800 Lincoln-Mercury dealers and salesmen in the Hollywood (Calif.) area 
launched their August-September sales contest with a luncheon meeting at the Cocoa- 
nut Grove in typical western fashion. Guests included (from left) William Keller, 
national used-car manager for L-M; William Huber, regional promotional manager; Jack 
Marsal, Los Angeles plant manager; Elmer Wheeler, sales counselor; George Boggs, 
district manager; Frank Mullen, assistant district manager, and Fred Jennings, presi- 


dent of the Lincoln-Mercury Dealer Assn. 


The Production Push— 





Buick showed the press last week some of the big guns in its production drive. 
The giant broach in Buick's new V-8 engine plant at Flint cost $350,000. It is 45 
feet long and weights more than 75 tons, yet it operates entirely by pushbutton, 
automatically machining the three sides of a cylinder head to the required tolerances. 
The grid running along the front of machine is for scrap, which drops onto an under- 
ground conveyor leading to storage bins in another part of plant. (Story on Page 6.) 


New Merchandising Efforts— 





In a move to stimulate the used-car market, a two-hour ‘Carnival of Cars” in 
San Diego, Calif., was presented recently as a public service by Station KFMB on 
radio and television. Forty-nine cars, at special low prices, were entered by 40 mem- 
bers of the Motor Car Dealers Assn. and nine members of the Assn. of Used Auto- 
mobile Dealers. According to Lawrence A. Smith, executive secretary of the new-car 
dealer group, the carnival had a favorable effect on used-car sales. Shown here is S. 
K. Land (left), president of the used-car group, being interviewed by KFMB-TV an- 
nouncer Harold Keen (center), while Richard McCune, acting president of the new-car 


dealers, waits his turn. 


strong overtone of “continued sales 
pickup and a close dealer relation- 
ship toward what may become a 
distinctive post-Korean War 
market.” 
* * * 
EANWHILE, Automotive News’ 
wholesale used-car index 
showed prices had slipped $33 in 
a week’s time to an overall average 
of $902. The average was down 
from $935 in July and $988 in June. 
James C. Downing, Atlanta, chair- 
man of the board of NUCDA and 
a capable used-car analyst, told 
Automotive News that he expected 
used-car prices to decline another 
20 percent before the end of the 
year. 
Dealers who stay in business, he 
said (and he estimated that 1953 


e U.C. Recovery Seen, but Prices Slide 


would take a toll of one in four), 
must gear their operations with 
that prospective decline in mind. 
* + of 

Owaves, Downing said that 

those who survive should find 
1954 full of promise, with prices 
stabilized and the spread between 
new and used-car prices great 
enough to make used-car purchases 
attractive. 

Reports in the NUCDA survey, 

with the exception of the mid- 

(Continued on Page 47, Col. 3) 
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Car Output Dips 18% 
In Week as °53 Yield 
Nears 4,000,000 Mark 


Production Held to 111,724 Autos as Inventories Add 
Packard and Chrysler Plants to Idle List; 
Hudson Down for Changeover 


NVENTORY-TAKING and model 

changeovers dropped last week’s 
car production pace 18 percent be- 
low that of the previous week, but 
some U. S. plant will turn out 1953’s 
four millionth car this week, proba- 
bly Tuesday. 

In 1952, a long steel strike and 
Government controls delayed pro- 
duction of the four millionth car 
until early December. 

Last week’s car output dipped to 
an estimated 111,724 units from the 
131,775 units built in the previous 





Production 


Automotive News Estimates: 
U. 8. Cars, Trucks 


135,154 158,085 
é é = 
Last Prev. 1952 
Week Week Week 


For complete production totals 
by makes, see table, Page 47 


Foreign-C 
But 30 Percent Incr 


To Keep Pace 


By Ed Brown 

Staif Correspondent 
EW YORK.—Total registrations 
of foreign cars at the end of May 
reached 13,632, compared with 10,- 
469 for the same period in 1952, an 
increase of 3,163 units or 30 percent. 

In comparison, total  regis- 
trations of American-made cars 
at the end of the first five months 
stood at 2,332,136 against 1,703,083 
a year before—an increase of 
629,053 units or nearly 37 percent. 

The British MG, as of May, 
maintained its lead in new-car 
sales in*the foreign field with 23.8 
percent “of the foreign-car market 
and a registration of 3,246 cars. 
This compares with a registration 
of 2,401, or 22.9 percent, of the 
market at the same time in 1952. 

* ak * 

7 Hillman, of Rootes Group, 

was second with 2,061 registra- 
tions at 15.1 percent of the market. 
The Humber, another Rootes car, 
accounted for 56 registrations, the 
Sunbeam-Talbot for 261, and the 
Rover for 172, or a total Rootes 
registration of 2,550 for the first 
five months. 

The English Ford increased its 
registrations in the first five 
months to 1,961, for a 14.4 percent 
market penetration against 1,473 
registrations for the same 1952 
period. At that time, the English 
Ford was in fourth place, as 
against third place this year. 

Austin accounted for a regis- 
tration of 1,658 autos in the first 
five months, with a total foreign- 
car market penetration of 12.2 
percent. Austin slipped from 
second place in 1952 to fourth 
place at this time. In 1952, the 
registration was 2,110 at 20.2 per- 
cent of the market. 

The Morris and the Riley have a 





week, mainly because of inventory 
work at Packard and Chrysler 
Corp.’s Detroit-area plants, model 
changeover operations at Hudson, 
and the continued shutdowns of 
Kaiser and Nash. 
~ + * 

_ built in American plants, 

according to AuTomotive News’ 
estimates, amounted to 23,430 last 
week, compared with 26,310 a week 
earlier. 

Last week’s combined car and 
truck output totaled 135,154 units, 
against 158,085 in the preceding 
week, 

Revised figures show that 597,064 
cars and 111,251 trucks were built 
in U. S. plants during July, a total 
of 708,315 vehicles. That was the 
highest month’s total since April. 

* * * 


- JULY, 1952, the industry man- 
aged to turn out only 159,562 cars 
and 35,203 trucks, the lowest level 
since 1946. 

This week’s low production likely 
will result in August output de- 
clining to about 671,000 vehicles— 
562,000 cars and 109,000 trucks. 

So far this year, U. S, plants 
have assembled 3,963,657 cars and 
(Continued on Page 47, Col. 1) 


‘Sales Soar 


2 Over Last Year Fails 
th U. S. Makes 


total registration for these five 
months of 984 and 16 respectively. 
Combined with the MG, this brings 
the Nuffield group to 4,246 automo- 
biles sold. 
+. * * 

= Jaguar, another foreign car 

making headway in sales, ac- 
counted for 1,775 registered new 
vehicles through the first five 
months. Its slice of the foreign-car 
market in the U. S. is 13 percent 

(See FOREIGN CARS, Page 47, Col. 1) 


Top Cars 


New-car registrations for five 
months, plus 39 states for June: 
1953 Pos. Make 1952 Pos 

1—644,351 Chev. 430,339— 1 
2—461,048 Ford 342,030— 2 
3—291,297 Plym. 227,125— 3 
4—2238,582 Buick 156,000— 4 
5—195,828 Pontiac 130,245— 5 
6—162,259 Olds. 110,281— 7 
I—155,304 Dodge 125,884— 6 
8—116,167 Mercury 86,790— 8 
9— 84,445 Nash 69,554—10 
10— 80,410 Stude. 86,707— 9 
11— 79,291 Chrys, 59,668—11 
12— 60,779 DeSoto 46,274—12 
138— 54,873 Cadillac 40,825—13 
14— 43,369 Packard 34,230—15 
15— 37,604 Hudson 39,213—14 
16— 26,845 Willys 17,092—17 
17— 20,763 Lincoln 12,031—19 
18— 15,066 Kaiser 19,311—16 
19— 6,932 Henry J 16,856—18 
20— 3,962 MG 3,166—20 
21— 1,913 Austin 2,482—21 
22— 371 Allstate 638—22 
Total All Makes 

2,783,032 2,066,562 

For .further details, see page 
42, today’s issue. 
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Teamsters vs. Detroit Deal 


Test in Salesmen’s Union Drive — 


By Bob Lienert 
Staff Writer 

._ outcome of a current sales- 

men’s strike in a Detroit dealer- 
ship is expected to go a long way 
toward determining the outlook in 
labor relations for dealerships 
across the country. 

Much of the significance of the 
strike by AFL Teamsters Local 
376 at Campsie & Sweeney, Inc., 
lies in the fact that Campsie & 
Sweeney is the only Lincoln-Mer- 
cury dealership in the Detroit 
Area with unionized salesmen. 


Six years ago, 50 Ford and Lin- 
coln-Mercury dealers had unions 
either in the shop or showroom. 

* * * 


od only two are unionized. 
In addition to the salesmen’s 
union at Campsie & Sweeney, one 
Ford dealer has a shop union. 

There reportedly are only three 
other dealers in the Detroit area— 
in competing lines—with shop 
unions. 

So the strike at Campsie & 
& Sweeney has assumed psycho- 
logical importance far out of pro- 
portion to its significance in 
terms of the number of persons 
involved, 

The AFL is pushing along in its 
announced campaign to organize all 
dealerships in the U. S. Under AFL 
plans for slicing up jurisdiction, the 
Teamsters are to organize salesmen 
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er..-s 


and the Machinists are to take me- 
chanics into their fold. 
a + * 

F THE salesmen’s strike at Camp- 

sie & Sweeney should fail, or- 
ganizational plans in the heartland 
ot the motoring world would suffer 
a crushing blow. 

Campsie & Sweeney represents 
the last beachhead of the AFL in 
Detroit showrooms, The Team- 
sters can be expected to defend 
it at all costs. Success in the 
strike, of course, would provide 
a shot in the arm for union ef- 
forts elsewhere. 

On the other hand, a spokesman 


Tubeless-Tire Sales 


Now Total 2 Million 


AKRON. — Production of tube- 
less tires is currently at an all- 
time high, according to William 
S. Richardson, executive vic e- 
president of B. F, Goodrich Co., 
which introduced the first tube- 
less tire in 1947. 

“More than two million tube- 
less tires have already been de- 
livered to American motorists, and 
the present rate of tubeless tire 
production in our plants is double 
that of last year,” Richardson said. 

He said that tubeless tires have 
carried Americans over 12 billion 
miles. 











Chicago Dealers Join Hospital Cause— 
Turning their zone office lot into a garden, Chicago Packard dealers entertained 


the women's board of St. Luke's Hospital 
tal’s fashion show next fall. As a collabor 
on the cover of the program, on posters a 
a Packard Patrician. 


Studebaker Is 


to kick off joint sponsorship of the hospi- 
‘ator in the show, Packard will be featured 
nd at a dramatization. Grand prize will be 


Establishing 


Factory-Dealer Councils 


SOUTH BEND. — Studebaker, it 
was learned last week, will soon 
announce establishment of a fac- 
tory-dealer council program, an ac- 
tion which will leave Nash as the 
only car manufacturer not yet sanc- 
tioning such a group. 

At Pontiac, formation of a fac- 


Lawmakers Head 
Home; Heavy 


Work Ahead 


WASHINGTON.—As members of 
Congress departed Washington last 
week with thoughts of catching up 
on their fence-building at home, 
they also carried thoughts of these 
big issues shaping up for the ses- 
sion convening next January: 

A renewed request to raise the 
national debt limit above $275 
Billion. 

A plea by Postmaster General] Ar- 
thur Summerfield for higher rates 
on first, second and third-class mail, 
to obtain an additional $240 million. 

A presidential proposal for revi- 
sion of the Taft-Hartley Act. 

A tax program to be outlined by 
President Eisenhower and a com- 
prehensive general tax revision and 
codification to be presented by the 
House Ways and Means Committee. 


Foreign aid. 


Korean peace and rehabilitation 
measures, hinging largely on what 
comes oui negotiations d ring 

truce. 


tory-dealer council was described 
as “still in the final stages of de- 
velopment.” 

It is understood that Studebaker’s 
factory-dealer council will result in 
council units being formed in five 
sales areas. 


These units will meet with top 
Studebaker officials on a semi-an- 
nual basis “or oftener, as neces- 
sary.” 

Top Studebaker officials could 
not be reached last week for fur- 
ther details. 


Paul Hoffman, board chairman; 
Harold S. Vance, president, and K. 
B. Elliott, executive vice-president, 
along with other executives, were in 
Cleveland advising the company’s 
dealers from that section on the 
dealer council arrangements. 


Goodrich Expands 
Alabama Plant 


AKRON. — A $4,500,000 expansion 
is under way at the Tuscaloosa 
(Ala.) plant of B. F, Goodrich Co., 
according to J. Earl Gulick, vice- 
president of the tire and equipment 
division. 

The expansion, which is expected 
to be completed in late 1954, will 
boost the plant’s capacity by 30 per- 
cent, he said. 

Also announced was a $120,000 
addition to the firm’s distribution 
center in Memphis. According to 
Jay Harton, district manager, tire 
storage facilities will be increased 
| by 35,000 tires. 


\for Campsie & Sweeney says the| 
very existence of the dealership is | 
at stake. If the firm were to meet | 
union demands, he says, the dealer- 
ship would be unable to survive. | 
| Campsie & Sweeney, therefore, will | 
doubtless hold fast to its refusal to | 
meet union demands. 

Roots of the present strike actu- 
ally go back 10 years. In 1942 and 
1943 the ‘'eamsters and the UAW- 
CIO were busy signing contracts 
with many Detroit dealers. By 194% 
about halt the dealers in the metro- 
politan Detroit area had union 


shops. 
THE summer of 1947, a bloody 


* * * 
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Miss Universe's Prize— 


Christine Martel, the Miss France who 
won the Miss Universe contest, is presented 
with one of her prizes, a Sunbeam Al- 
pine convertible, by David Bennett, western 





N 
I shop strike erupted with the 
main battle carried by UAW Local 
415. Dealers, electing to stand and 
fight, battled it out through 1948 
and 1949 with the unions. 

They won a resounding tactical 
victory in ousting the unions from 
almost all dealerships, although 
court suits resulting from the war- 
fare are still pending and may 
eventually land in the United 
States Supreme Court. 

During that period of returning 
to unorganized shops and show- 
rooms, Campsie & Sweeney chose 
to continue doing business with its 
salesmen organized. It had signed 
such a contract with the Teamsters 
in 1946. 

Annoyed by several minor dis- 
putes, it nevertheless continued to 
bargain with the Teamsters until 
the present strike evolved out of an 
impasse in contract negotiations. 
The Teamsters’ contract with Camp- 
sie & Sweeney expired June 13 and 
the strike began July 6. The first 

(See LABOR, Page 48, Col. 1) 


Packard Earnings 
And Sales Nearly 
Double 1952 Rate 


DETROIT. — Packard sales and 
earnings for the first six months 
were approximately double those 
for the same period in 1952, the 
company reported last week. 

Operations for the first six 
months resulted in net earnings 
after tax provisions of $6,027,251, 
compared to $3,091,473 for that 
period of 1952. Sales for the period 
were $222,281,062 as against $96,- 
881,441 the first half of the previous 
year. 

In a statement accompanying the 
report to stockholders, James J. 
Nance, president, said Packard had 
kept pace with the schedules an- 
nounced last fall. Approximately 
60,000 cars were produced in the 
first six months, compared with 33,- 
000 for that period last year. 

While the consolidated sales of 
Packard has continued high, Nance 
said, an Air Force cutback on jet 
engines had reduced sales volume 
somewhat from the first-quarter 
rate. 


2 Fined for Ads 


*‘Would-You-Takes’ Launch 


N. C. Court Fight 


CHARLOTTE, N. C. — Del Wes- 
ton, manager, and Don Owens, 
salesman at Mecklenburg Motors 
here, were convicted last week of 
“deceptive and unlawful advertis- 
ing.” 

Judge Pro Tem John McRae jr., 
of Recorders Court, fined Weston 
and Owens $25 and costs. Both 
sentences were appealed to Su- 
perior Court. 

Charges were filed by the Char- 
lotte Better Business Bureau, which 
reported that several persons had 
complained about notes left in their 
cars, One of the notes, presented 
in court, read: 

“I have a buyer for a car like 
this. Would you take $1,275 on a 
new 1953 Mercury? See me today.” 

One witness said that when he 
visited the firm, the offer was sub- 
stantially reduced. 

Col. K. K. Matthews, former 
owner of the firm, testified that 


over the country.” 


states manager of Rootes Motors, Inc. 


Chrysler’s Net 
Rises Slightly 
To $44 Million 


DETROIT.—Directors of Chrysler 
Corp. revealed last Thursday that 
net earnings for the first six 
months of 1953, after taxes, were 
$44,136,903. That compared with 
earnings of $43,689,486 for the same 
period of 1952. 


Dollar sales of all products for 
the first half of 1953 were higher 
than in any previous six-month 
period, amounting to $1,874,266,- 
675. Sales for the first six months 
of 1952 were $1,256,054,918. 

Net earnings for the first half of 
1953 amounted to 2.35 percent of 
sales and $5.07 per share, compared 
with the 1952 figures of 3.48 percent 
of sales and $5.02 per share. 


The directors reported that ship- 
ments of Plymouth, Dodge, DeSoto 
and Chrysler cars and Dodge trucks 
were 744,782 in the six-month pe- 
riod, compared with 582,984 units 
curing the first half of 1952. Air- 
temp division’s air-conditioner de- 
liveries set records during the pe- 
riod, the board reported. 

Military deliveries amounted to 
20 percent of Chrysler Corp.’s 
sales during the period, compared 
with 8 percent last year. Recently 
announced curtailments of mili- 
tary production, the directors said, 
will reduce Chrysler defense de- 

liveries only nominally during the 

remainder of 1953. 


Net assets as of June 30 amounted 
to $250,593,871, compared with $223,- 
812,137, as of Dec. 31. During the 
six-month period, the directors said, 
capital improvements amounted to 
$35,848,131. 


Jersey Dealers 


Review Bylaws 


NEWARK, N. J.—A seven-man 
committee has been appointed to 
consider amendments to the consti- 
tution and bylaws of the New Jer- 
sey Automotive Trade Assn. 

Members are Courtenay S. Whit- 
man, chairman, Newark; Edward 
Van Hook, Oradell; Louis E. Cohen, 
Paterson; T. Irving Johnston, Tren- 
ton; Lloyd W. Hoagland, Somer- 
ville; Peter T. Ranere, Hammonton, 
and Harry D. Doerr, Vineland. 
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Kill Excise Tax. 
Congress Urged 


Barit Assails ‘Inertia’ 
Before House Group 


By William Ullman 
Washington Correspondent 

ASHINGTON.—In night seg. 

sions here last week devoted to 
testimony against excise taxes, the 
House Ways and 
Means Committee 
heard opposition 
expressed by the 
Automobile Man- 
ufacturers Assn., 
the American 
Trucking Assn., 
the Truck Body & 
Equipment Assn., 
the Truck-Trailer 
Manufacturers ; 
Assn., the Motor 
& Equipment A. E. Barit 
Wholesalers Assn. and the National 
Assn. of Manufacturers. 

The first witness to appear was 
A. E. Barit, president of Hudson, 
who also is chairman of the AMA 
taxation committee. 

Barit urged Congress to remove 
excise taxes on cars, trucks, buses, 
and accessories. He said these taxes 
were levied first 21 years ago as 
“emergency” imposts and are no 
longer justified. 

. * . 
E ASSAILED the “law of iner- 
tia” which he said had kept 
these taxes on the books so long. 
He said that 75 percent of all 

U. S. freight tonnage now moves 
by truck, while 77 percent of all 
car trips are connected with eco- 
nomic activity of an _ essential 
nature. 

A major part of automotive ex- 
cise taxes, Barit said, is paid by the 
32,000,000 people—75 percent of all 

(Continued on Page 44, Col, 1) 


Makers Propose 
Design Changes 
In Truck-Trailers 


CHICAGO.—Proposals for design 
changes in trailer equipment were 
made here last week at the fifth an- 
nual midsummer conference of the 
Truck-Trailer Manufacturers Assn. 


William E. Grace, president, was 
chairman of the meeting. 

In response to user requests that 
truck-trailers be so designed that 
they have to be lubricated only once 
a year, the manufacturers agreed to 
work toward this objective. 


A session on engineering and de- 
sign problems, which was led by 
A. F. Williams, Detroit, endorsed 4 
proposal that every full trailer be 
coupled with two safety chains or 
cables to the motor vehicle by 
which it is towed, in cases where 
this hookup is preferable to the one 
chain or cable now permitted. 

The engineering committee voted 
to request that the Society of Auto- 
motive Engineers reopen the ques- 
tion of standards for trailer king- 
pins. 

At the “low-bed” conference, @ 
committee consisting of I. L. Smith, 
Walter C. Ronk and C. E. Dorsey 
was appointed to recommend low- 
bed tire sizes for vehicles up to 35 
tons of capacity. 





Chrysler Builds 500,000th V-8 Engine— 

d a Ed C. Quinn (right), president of the Chrysler division, and A. M. Fleminc, manv 
similar practices “are followed by facturing vice-president, inspect the 500,000th V-8 engine produced by the <ivision. | 
reputable automobile concerns all| according to Quinn, the demand for the V-8 has increased constantly and ‘he firm 


is now producing as many V-8s as sixes. 
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been doing for 35 years, I at- 
tended the summer meeting of the 
Automotive Trade Assn. Managers 
in Detroit. These meetings have al- 
ways impressed me as working 
meetings. The sessions really con- 
stitute a business clinic. They have 
all of the attributes of a college ex- 
tension course. 

These executives originally were 
show managers of various local 
associations. Many of them still 
conduct the automobile shows 
held throughout America. Their 
agenda now, however, covers all 
of the problems with which the 
industry is at present faced. 

The membership is divided be- 
tween state and local association 
managers. These groups supple- 
ment each other and cooperate ef- 
fectively on forward programs. 
Each local and state association is 
avery necessary and strong arm of 
support to the National Automo- 
bile Dealers Assn. whose executives 
always appear on the program, 

Of course, no dealer can perma- 
nently be a success unless he is a 
good operator, but his opportuni- 
ties for success depend a lot upon 


Nance to Address 
Georgia Dealers’ 


September Parley 


ATLANTA. — James J. Nance, 
president of Packard, will speak 
at the annual convention of the 
Georgia Automobile Dealers Assn., 
to be held here Sept. 27-28 at the 
Biltmore Hotel. 

Frederick J. Bell, NADA execu- 
tive vice-president, will address the 
meeting on national problems af- 
fecting dealers. 

The convention will start with a 
board session at 1 p. m. Sunday, 
and feature as after-dinner speaker 
4 oe D. Heaton, of Charlotte, 

Monday sessions will be supple- 
mented by a cabaret party and 
dance. A special program for wo- 
men guests also has been arranged. 

The Atlanta Automobile Dealers 
Assn. will act as host, according to 
M. T. McClellan, president. 


Call to Duty 


Cleveland Area Dealers Help 


Tornado Victims 

CLEVELAND.—The Cuyahoga 
County Ford Dealers Assn. has 
donated $2,000 to aid tornado vic- 
tims in the Cleveland area and has 
furnished pickup trucks and cars 
for the cleanup operation, accord- 
ing to J. M. Lance, president. 
The dealers also donated trucks 
to move furniture, clothing and 
other articles contributed to vic- 
tims by citizens of the area. 
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Dealers tell me 


By John O. Munn 


AUTOMOTIVE NEWS, AUGUST 10, 1953 


EVERAL weeks ago, as I have external influences that he, as an 


individual, can do little about. So, 
as competition gets keener, as peo- 
ple live closer and closer to each 
other and as our economy becomes 
more interdependent on each other, 
trade association service becomes 
increasingly important to all mem- 
bers in the auto trade. 

* * * 


Dealer Inventories 


F YOU are a member or an offi- 
cer of a trade association, just 
accept this as my confirmation that 
it is very important to see that your 
manager is a member of this group 
and has the opportunity to attend 
each of the twice-a-year meetings. 
Thirty-eight very important items 
were on the agenda of the current 
meeting. They were discussed thor- 
oughly. Each member benefited by 
the experience of others. Under the 
subject of “New Business,” dealers’ 
inventory was discussed. There is 
some concern that if the present 
production rate is continued, many 
dealers will suffer. Even at the 


present time, some dealers are in 
trouble with inventories and have 
exhausted their borrowing capacity. 


George Dixon, manager of the 
Automobile Dealers Assn. of 
North Dakota, produced a survey 
that indicated that on July 1 the 
average new and used-car inven- 
tory of dealers in his state, lo- 
cated in towns of under 1,000 
(there were 144 of them), was 
$26,000, while the 55 dealers lo- 
cated in towns of 10,000 or over, 
of which there are only four in 
the state, had an average inven- 
tory of approximately $90,000. In- 
formation of this kind, furnished 
the members before it is too late, 
is a great service. 


If the dealer realizes that car 
stocks in his locality are heavy, he 
is more careful in ordering more 
stock. He has the facts to support 
his contention to the factory repre- 
sentative that more stock would 
not be good business for either the 


dealer or factory. 
x * * 


Credit Controls? 


HESE inventories, in North Da- 

kota, are not because dealers 
are not generally doing a good sales 
job. They have sold so far this year 
many more new cars and trucks 
than in 1952. Of course, dealers in 
that state expect to sell cars and 
a lot of them. They are receiving a 
lot of resistance, however, from 
ranchers and farmers who were 
getting much more for their crops 
last year than this. 

One dealer reported that a 
farmer came in the other day and 
offered to purchase a car immedi- 
ately from the floor, if the dealer 
would sell it at a 27 percent dis- 
count, That happened to be the 
discount the farmer had recently 
received from selling cattle, as 
compared with the price received 
last year. A great many dealers 
feel that, with the farmers’ in- 
come down, many of them will 
drive their old cars, rather than 
purchase new ones. 

Another discussion on “new busi- 


ness” was the current feeling of 


dealers regarding the reimposition 
of Regulation W. No dealer wants 
controls, as such, but many of them 
have recently revised their opinion 
regarding the advisability of some 
sort of control over uneconomic 
consumer credit: The group, just 
before adjournment, passed a reso- 
lution suggesting that NADA again 
poll the dealers of America regard- 
ing their current opinion of this 
problem. 

These state and local trade asso- 


ciations are effective tools in our 
economy. They are very much 
needed. You are really voting for 
yourself when you join them. When 
you fail to join or retain member- 
ship, you are really registering a 
vote against yourself. So, cooperate 
with other dealers to improve the 
condition of our business life, so 
all of us have more opportunity in 
the management of our individual 
enterprises. 
















‘Con’ Game Appears 
Again in Chicago 

CHICAGO. — An old confidence 
game, called legendary by some 
auto dealers, has been revived 
here, 

The “customer” says his car has 
been involved in an accident, and 
that he wants the car to be re- 
paired by the dealer, even though 
it is now in another shop. After 
asking for $20 to cover the tow- 
ing charges, he rides with the 
tow car to get the wrecked vehi- 
cle. Upon arrival, he tells the 
driver to wait while he “makes 
arrangements,” enters the shop 
and never returns. 





Dealers Back Body Shop Inquiry .. . 


‘Padding’ of Ding Fees 
Stirs Probe in R.1. 


PROVIDENCE—The Rhode 
Island Automobile Dealers Assn. has 
adopted a resolution commending 
and complimenting the Better Busi- 
ness Bureau of Providence for its 
investigation of body rebuilding 
shops’ alleged practices of “padding 
bills in order to avoid the owner’s 


responsibility for the deductible 





Dealers Show Child the Heart of a State— 


New Hampshire is not a bad state, after all, Faustina Ramirez, 13-year-old Phoenix 
pupil, concluded after a bit of persuasion. In the presence of Gov. Hugh Gregg (left), 
she is presented with a $50 savings bond by John Grappone, president of the Concord 
auto dealers’ group. Looking on are Ralph T. Wood, president of the New Hampshire 
Automobile Dealers Assn., and Nile E. Faust, Studebaker dealer of Concord. 


* 


Fun for 


CONCORD, N. H.—The sad ex- 
perience of an Arizona girl was 
turned into a happy ending, thanks 
to the intervention of the governor 
of New Hampshire and the initia- 
tive of the New Hampshire Auto- 
mobile Dealers Assn. 


Last winter, Faustina Ramirez, 


Canadian Dealers 


Find More Sales 
In ‘Branch’ Lots 


OTTAWA.—Many Canadian 
dealers, discovering that expansions 
can boost business in a tightening 
market, are setting up “branch” 
lots. 

In addition to operating regular 
lots, they are putting cars and 
trucks bearing “For Sale” signs at 
service stations, highway stores and 
other locations where they will 
draw the attention of potential 
customers who pass. In some 
places, only one or two vehicles are 
spotted. The practice is expanding 
rapidly. 

“I sold six cars and one truck 
last week that way,” one dealer 
said. His regular used-car lot is 
overstocked, he said, and he is 
more than satisfied with his 
“branch” business. 

A check of dealers indicated 
there are mixed feelings about the 
practice, but those who resort to 
it report good results. 

According to Government figures, 
dealers in every province have 
registered a gain in dollar volume 
in the first five months of 1953 as 
compared to last year. Such gains 
ranged from 20.4 percent for 
dealers in the maritime provinces 
to 4.2 percent in Alberta. 


Dealer in Trouble 


Over Repossession 


INDIANAPOLIS. — Nelson - Mc- 
Graw, Inc. (Nash), Connersville, 
Ind., has been charged by the 
Federal Government with violation 
of the Soldiers and Sailors Relief 
Act in its repossession of a car 
from a drafted youth. A court hear- 


ing has been set for Friday (Aug. 


14). 
The company, ii is said, sold the 


automobile to Cz:l Fields, 22, of 
Connersville, last January and re- 
possessed 


Crowder, Mo. 


+ + 


Faustina Brings 
Goodwill to N. H. Dealers 


13, of Phoenix, asked several New 
Hampshire chambers of com- 
merce for information on the 
state to help her prepare a scrap- 
book on New Hampshire for a 
seventh-grade classroom project. 


When her letters went unan- 
swered, Faustina wrote: “Are you 
ashamed of your state?” 


Then things began to move. 


The letter was referred to Gov. 
Hugh Gregg, who apoligized to 
Faustina and rushed a letter and 
material to her in time to prepare 
her scrapbook for the contest, from 
which she emerged as winner. 


Last week, Faustina was the 
guest of the New Hampshire Au- 
tomobile Dealers Assn. on a two-. 
week tour of the state. She met 
the governor, and received a $50 
bond from the dealers, besides 
hundreds of other gifts. 


Her visit was covered by televi- 
sion and attracted nationwide at- 
tention in the press. 


The association reported that its 
interest in Faustina has evoked 
many favorable comments from 
citizens. 


What's a Little Rain at Crab Feast?— 


Dutch Bergman (left), radio sportscaster, and Milton S. Kronheim 
it in May when the|nessman, eat heartily at the annual crab feast of Ourisman Chey 


amount in claims against insurance 
companies.” 

In some cases, the resolution 
states, “the evidence indicates 
that there may be collusion or 
conspiracy between the owner of 
the vehicle, the body shop oper- 
ator and the insurance adjuster.” 
The association, concerned be- 
cause of “the apparent spread of 
these cishonest practices,” said the 
ultimate result will be the “depriva- 
tion to legitimate dealer establish- 
ments of business which should be 
theirs, with such deprivation being 
more flagrant because it is a penali- 
zation of honesty.” 

Complaints filed with the Bet- 
ter Business Bureau claim the 
practices are increasing in fre- 
quency and amount of money 
involved, and that “in the final 
analysis the practices will result 
in the imposition of higher in- 
surance rates to the public.” 

The Rhode Island association, 
acting through its executive com- 
mittee, passed the resolution re- 
cently. It was signed by the associ- 
ation’s president, Romeo D. Asselin. 





Hudson Deeders 
Form Council to 


Fight Parking Ills 


DETROIT.—Organization of the 
Hudson Dealers National Parking 
Study Council to help the American 
car owner find a place to park was 
announced last week. 


The council’s board of directors, 
meeting in Detroit, engaged con- 
sultants and assigned researchers 
to gather information on communi- 
ties which have successfully solved 
this municipal headache. 


The material is being made avail- 
able to governmental and business 
leaders, newspapers, radio and tele- 
vision stations, and others in a po- 
sition to offer leadership in their 
communities. 

Hudson dealers will help gather 
data on parking activities in hun- 
dreds of communities and pass it 
on to the council’s offices, where 
such practical experience will be 
made available to communities 
which desire assistance. 

Directors are Phil C. Feldman, 
Hempstead, N. Y.; Ralph Harrison, 
Baltimore; Tom Bourne, Richmond, 
Va.; H. H. Fulk, Canton, O.; Bill 
Hutchinson sr., Duluth; Ed Rosen, 
Omaha; J. W. Lavigne, Detroit, and 
Ed Dearing, Portland, Ore. 

Members of the board reported 
that they will organize state groups 
and provide speakers and expert 
counsel to interested communities. 

N. K. VanDerzee, vice-president 
of Hudson, said: 

“Our dealers plan to do two 
things—arouse interest in the prob- 
lem and offer help in solving it.” 





Nashington busi- 
let, Inc., Washing- 
soldier was on furiough from Camp | ton, despite a heavy downpour. Protecting them with a big umbrelia is Ben Ourisman. 


Hundreds were enertained on the roof of the firm's building. 
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We Need More, Not Fewer, 


Driver Training Courses 


A= driver-training courses worthwhile for high school 
students? 


Apparently the board of education in Kokomo, Ind., thinks 
not. At any rate, the school board has voted unanimously | 
against such a course, expressing doubt that the program’s 
benefits justify the expense. 





But private citizens of Kokomo and the Kokomo Trib- 
une believe otherwise. Says the Tribune in a leading edito- 
rial following the board’s vote: 


“There is the question of whether this is not one field in| 
which the schools could accomplish a great deal of good. 
With a proper instruction schedule, a good many boys and 
girls in their teens could be taught the principles of safe 
driving by the time they have reached the age where they 
no longer need beginners’ permits. 


“It would seem that traffic safety in a community would 
be stronger if high school students received training in 
operating an automobile. 





“As for the cost of such a program, it is of course up 
to the judgment of the school board as to what expendi- 
tures and what programs are more important and should 
have priority. It would seem to us that a driver training 
program would stand very high on the list. In the long run 
it might be more vital than something else that has been 
included in the budget. 


“If it cannot at this date be substituted for something 
else in the budget, it would seem to be important enough 
to add to the budget. 


“The number of automobile accidents in which young 
people are involved is very high. 


“About 400 Indiana schools now have driver training 
courses, and more are adopting it. The trend is toward ex- 
pansion of the program, not toward its elimination.” 
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PROVOCATIVE, 
IF_ TRUE 


Auto 
Forum 


Our only problem is to make 
all we can sell.—He1nz Norp- 
HOFF, managing director of 
Volkswagen. 

* + * 


Progress During Peace 


Discouraging as it is, one must 
come to the conclusion that a 
large segment of the American 
people are convinced that this 
nation can thrive only on a war 
economy . Today, continu- 
ation of war, in the minds of 
many, is necessary to keep v 
business active. These persons 
forget that the strength of the 
United States was the result of 
progress during peace. War, 
under any circumstances, is de- 
structive.”—J. W. Ward, in Los 
Angeles Examiner. 

* * + 


Listem .. > 


The next time you are 
tempted to take needless (driv- 
ing) chances, stop and listen to 
the ghostly voices of the mil- 
lions needlessly killed by ac- 
cidents in the past — voices 
that repeat an old injunction: 
‘Thou shalt not kill’ — News 


CoMMENTATOR DouG.Las Epwarps. 
* * * 


More and More 


The private automobile will 
continue to increase its domi- 
nation over all forms of surface 
passenger transportation by roll- 
ing up additional vehicle-miles 
at a rate of 6 percent over last 
year.—U. S. Chamber of Com- 
merce. 








+ ® * 


Safety for Sure 

There is no question in my 
mind that, if businessmen in - 
our towns and cities take hold, pul e 

we can get an effective safety r 
\ 
i 
i if 





organization in every com- 

munity form from coast to 

coast.—Secretary of Commerce 

Sinclair Weeks. 
+ 





New Customers 


You’re getting 300 potential 
new customers an hour in the 
U. S. (birth rate exceeding 
deaths) and will have 200 million 
potential ones by the year 2000, 
compared with about 160 million 
now—Steel Magazine, 

- 


* * 


—— Letterbox 


used, if you so request. 


No Comment 
Using his leadership as an 
American trade union leader, 
(Walter P.) Reuther is faith- 
fully defending the profits of 
Ford, Morgan and du Pont.— 


Rapio Moscow. 
” ” 7 


Too Many Vehicles? 


There are 23,300,000 too many 
vehicles for our present high- 
ways ... Our highways today 
are tragically inadequate . . 
Even if the present comparative- 
ly high rate of road building is 
continued for the next 10 years, 
we will still be 20 years behind. 
—Dr. Almos E. Neyhart, public 
safety institute director, Penn- 
sylvania State College. 

* * *” 


Stolen Car 

We shall appreciate it very much 
if you will incorporate the following 
information in an early issue of 
Automotive News to assist us in 
attempting to locate a stolen car: 

Description of car: 1948 Stude- 
baker Champion Regal Tudor, En- 
gine 381657, Serial G349595, Texas 
License JH/8085, color blue gray. 
Equipped with overdrive, Stude- 
baker underseat heater, radio and 
seat covers. 

Description of suspect: Name 
given as Kenneth Parker, age ap- 
prox. 24, height 5’8%”-9”, weight 
approx. 165 pounds. Has short curly 
sandy hair, blue eyes, and protrud- 
ing teeth, which he shows frequent- 
ly in smiling. Reported Social Se- 
curity No. 449-32-3193, draft classi- 
fication 4F with draft board at 
Seminole, Okla. 

This man works as mechanic, 


Partial Peace 


We have won an armistice on 
a single battleground—not peace 
in the world. We may not relax 
our guard nor cease our quest.” 
—President Eisenhower. 


10 Years Ago... 


The Big Story 


A three-passenger aerocar—“with a speed of 100 miles an hour in 
the air and 70 miles an hour on the ground, with wings and tail 
detached”—has been developed by Inventor William B. Stout, it was 
announced by Consolidated-Vultee Aircraft Corp. . American 
automobile users consumed nearly 20 billion gallons of gasoline during 


1942, a decrease of 17 percent from 1941, according to gasoline tax 


collection records . . . Carl J. Rutland’s estimate of the toll of the 
first year of auto driving after the war: 50,000 dead, at least 150,000 
permanently handicapped through injuries. Rutland, chairman of 
the Dallas Traffic Commission, thinks everyone will get his car out 
of the shed and drive the wheels off it as soon as tires and gasoline 
become plentiful again . . . With funds just made available by 
Congress, the Government is striving to provide adequate roads in 
war-swollen areas throughout the U. S. and at the same time to lay 
the groundwork for unprecedented postwar highway development. 
—From the Files of Automotive News. 


OGGIE LOOKS at_~& 
the AUTO NEWS “= 


‘Watch for This One. . ”’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 































































machinist, construction or oil field 
worker and has worked in Fort 
Worth and Midland, Tex. and Ada 
Okla. He may be accompanied by 
his mother, a heavy-set woman, 
average height, approx. 45 years of 
age with dark hair. Wife believed 
to be in Clifton, Colo. 


There is a reward offered for im 
formation which will enable us 
locate this car. 


This man drove on our used-cat 
lot late one evening after office am 
credit facilities were closed 
made an agreement with our @ 
man to buy this car, trading in# 
1946 Ford on which we subsequ: 
learned there was a lien. He 
permission to take the car out 
“family approval” and to b 
back certain money to complete 
deal and has not been seen . 
He may try similar tactics to trade 
the Studebaker, on which he has 
no papers.—McMaster Morors (St 
debaker), Longview, Tex. 

* * 3 
It’s Sickening F 

Your revelation about the one 
large maker, who also sells sub 
standard brake fluids, is sickening 
It gives you a lumpish feeling # 
the middle of the abdomen 
realize that in this day and 
such dastardly policies are follov 
for the sake of a few bucks. 

The morally honorable 
would undoubtedly earn the com 
pany just as much profit and 
title them to a decent posit 
among businessmen. I wonder 
a sincere engineer—or anyone € 
for that matter—can maintain 
respect while on their payroll- 
Auto OFFICIAL. 
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WHY NOT TAKE THIS LITTLE 
BOOK ALONG. IT TELLS YOU HOW 
TO GET THE CAR PROTECTIONS 
AND OTHER BENEFITS 
YOU NEED 


I'LL TAKE 
IT HOME | 
AND READ \ 


aunt 
sin 


JUST A SECOND. I'LL JOT 
DOWN THOSE FIGURES WE 
WERE TALKING 
ABOUT 
SURE. AND WE 
CAN ARGUE 
ABOUT THAT 
TRADE-IN 
FIGURE LATER / 


--- AND THIS UNIVERSAL C.1.T. 1 SEE YOU DID READ 
FINANCE PLAN WILL PROTECT 


THE LITTLE BLUE BOOK, 
US AND THE CAR,TOO, LOUISE 


MR.CARMICHAEL ! 


| COULD SEE YOU ENJOYED DRIVING 
THAT CAR. WELL,S5IR, THAT MODEL IS 
YOURS FOR JUST $68.50 A MONTH ! 


WELL, 1D LIKE TO 
TALK IT OVER WITH 
MY WIFE FIRST. 
GIVE ME A COUPLE 

OF DAYS 


TWO 
DAYS 


THIS 1S DUSTY, MR.CARMICHAEL. 
LATER... 


DID YOU GET A CHANCE TO READ 
THAT LITTLE BLUE BOOK YET ? 
I'D LIKE TO HAVE YOUR WIFE TRY 
A RIDE IN THAT NEW MODEL,TOO ! 


€ 


fi 
4 


WHY YES, DUSTY, | DID. 
SUPPOSE WE DROP IN 
THIS AFTERNOON. MAYBE 
YOu’LL MAKE ME A BETTER 
OFFER ON My OLD voB!/ 


'VE SOLD A LOT OF CARS FOR YOU, 
DUSTY, BUT THAT‘’S THE FASTEST 
CLOSING I'VE EVER SEEN! 


WELL DEwEy, HE 
DIDN'T JUST WALK IN 
AND BUY THE CAR. 
| SOFTENED HIM UP 
TWO DAYS AGO WITH 

} A DEMONSTRATION 

L\W AND A UNIVERSAL C.1.T. 

4 BLUE BOOK. THAT LAID 
THE GROUNDWORK 
FOR A SALE TODAY ! 
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Consumer Debt Up $411 Million... 





Auto Credit Increases 


$251 Million in Month 


WASHINGTON. 


All types of in-|term consumer credit outstanding 


stallment credit increased during | on June 30 was estimated at $27,- 


June, 


with auto credit again ac-| 051 million, an increase of $336 mil- 


counting for the major part of the|lion over May and $4,605 million 


gain, the Federal 
board of governors has reported. 

Consumer credit outstanding 
increased $411 million during the 
month to an estimated $20,489 
million as of June 30. Increases 
of about $400 million had occurred 
in each of the preceding three 
months. 


The June expansion compares 
with increases of $724 million in the 
same month of last year, $54 mil- 
lion in 1951 and $489 million in 1950. 


Outstanding auto credit for June 
increased $251 million, to a total of 
$9,630 million. That is a gain of 
$2,656 million over a year ago. 

Of the $9,630 million total auto in- 
stallment credit outstanding, com- 
mercial banks hold the paper worth 
$3,877 million, sales finance com- 
panies have $4,836 million, other fi- 
nance institutions have $516 million 
and auto dealers have $401 million. 


Non - installment credit out- 
standing decreased $75 million 
during June to an estimated total 
of $6,562 million at the end of 
the month. 


Total short and intermediate- 


Baker-Raulang 
Celebrates 100th 


Anniversary 


CLEVELAND. — Baker-Raulang 
Co. is 100 years old. 

The firm, which had its start in 
1853 when a German immigrant, 
Jacob Rauch, opened a wagon re- 
pair shop on Cleveland’s west side, 
has carved out for itself a niche in 
automotive history and in the in- 
dustrial truck field. 


In 1902, company records show, 
Baker gave American motorists 
their first driveshaft auto, and in 
1910 built the first electric road 
truck. The Owen Magnetic, a pre- 
decessor of no-shift cars, was intro- 
duced in 1915. 

The company also claims it built 
industry’s first ram truck and de- 
veloped the original locomotive- 
type crane, now used for industrial 
handling jobs. Baker’s fork truck 
steered by a pivoted frame made 
its appearance in 1936. The first 
hydraulic lift for a high-lift plat- 
form truck was produced by Baker 
in 1942, 

Commenting on his organization’s 
anniversary, James W. Moran, 
president of the firm, said that “the 
materials handling industry and 
the application of scientific hand- 
ling techniques have taken on 
stature in the last decade which 
were not dreamed of when we 
stepped into this field 36 years ago.” 


The Cleveland concern’s current 
product line includes industrial 
trucks of the fork-lift, platform and 
mobile crane types. Both battery 
and gasoline - powered models are 
manufactured. 





Reserve System | over a year ago. 


List September 


Discussion Agenda 


LOUISVILLE — A tenative 
program for the seventh annual 
Kentucky Automobile Dealers Assn. 
convention here Sept. 20-22 was an- 
nounced last week by Paul Dex- 
heimer, association president. 

Working with the president on 
the preparation of the program 
were Ben F. Long, secretary-treas- 
urer and convention chairman, and 
Lew Ullrich, managing director of 
the association. 

Principal speakers will be J. C. 
Doyle, sales and advertising man- 
ager of Ford Motor Co., and Paul 
M. Millians, vice-president of Com- 
mercial Credit Co., Baltimore. 

Discussion leaders are as follows: 
Washington report — James C. 
Moore, NADA general counsel, 
Washington; labor relations—Ben- 
jamin R. Miller, director of in- 
dustrial relations for the American 
Trucking Assns., Washington; 
highway safety—M. R. Darlington 
jr., managing director of the Inter- 
Industry Highway Safety Commit- 
tee, Washington; mechanics train- 
ing—Robert F. Kirk, Kentucky 
liaison representative for the 
Bureau of Apprenticeship of the 
U. S. Department of Labor, Louis- 
ville, and production forecasts— 
Clive Bradford, field representative 
for the Automobile Manufacturers 
Assn., Detroit. - 

Expected to report on NADA 
projects are Fred M. Sutter, chair- 
man of NADA’s industry relations 
committee, and Ray Chamberlain, 
NADA convention manager. 

Another highlight of the con- 
vention will be a legislative forum 
on Kentucky laws and regulations 
and proposed legislation applicable 
to franchise automobile and truck 
dealers. 

Taking part in the forum will be 
R. H. Allphin, Department of Reve- 
nue commissioner; S. H. Goebel, 
Department of Insurance, commis- 
sioner; W. P. Curlin, Department 
of Highways, commissioner; J. M. 
Kinnaird, Department of Motor 
Transport, commissioner, and C. C. 
Oldham, State Police, commissioner. 


Canadian Imports 


Of Autos Soar 


OTTAWA.— A_ spectacular in- 
crease in the value of motor ve- 
hicle imports has been reported 


by The Canadian government. 
Such imports climbed to $35,432,- 
000 in the first four months of 1953; 
compared with $14,565,000 in 1952. 
Imports of automobile parts in- 
creased to $81,938,000, 
| with $66,089,000. 


compared 


Baker's Most Famous Driver— 


Dwight D. Eisenhower flashed his famous smile from the cab of a Baker electric 
car when this picture was taken in 1942. The auto belongs to Mrs. Eisenhower's 


family and is still used occasionally for shopping trips. 


Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Aug. 5 


(Demand good for clean cars, Sold 

95 cars out of 138 offerings.) 

BUICK—-'51 RM conv., $1,025* 
per 4-dr., $830, ‘49 RM 4-dr., 
’47 Super 4-dr., $555. 

CADILLAC—'51 (62) 4-dr., 
(62) 4-dr., $1,505*. °48 (62) 4-dr., 
$1,035*, °47 (61) 2-dr., $455. 

CHEVROLET—’52 SL Deluxe 4-dr., $1,- 
245. °51 SL Deluxe 4-dr., $1,020*, 
$925, $980*; 2-dr., $955; Bel Air, $1,- 
235*, $1,290*. ‘50 SL Deluxe 2-dr., 
$795, $775; 4-dr., $785, $810; conv., 
$490. ‘49 SL Deluxe club coupe, $640; 
2-dr., $730, $695. °48 FL aerosedan, 
$500, $405. '47 SM 2-dr., $270; conv., 
$470. 

DeSOTO—’'51 Custom 4-dr., $1,040*. '50 
Custom 4-dr., $840*, $750. ’49 Deluxe 
4-dr., $620. 

DODGE—’53 Meadowbrook 4-dr., 
410. ‘51 Wayfarer 2-dr., $900. 
Coronet sedan, $630, $640, $650. 
4-dr., $570. 

FORD—’53 Main (6) 2-dr., $1,535. '52 
Custom (6) 2-dr., $1,165, $1,275*; 
Custom (8) 2-dr., $1,365*, $1,375*; 
conv., $1,560*. °51 Victoria, $1,150; 
Custom (8) 2-dr. ,$1,060*; conv., 
$980. ‘50 Custom (8) 2-dr., $660, 
$835; Custom (6) 2-dr., $580. °'49 
Custom (8) sedan, $620, $625, $570. 


HUDSON—’51 Hornet 4-dr., $835. 


KAISER—’49 4-dr., $405, $375. 

MERCURY—’52 2-dr., $1,700*. ’51 4- 
dr., $1,205. °49 sedan, $625, $425, 
$635, $475. 

NASH—'49 Ambassador 4-dr., $485. 

OLDSMOBILE—’51 (88) 2-dr., $1,385*. 
‘49 (88) 2-dr., $780*; (98) 4-dr., 
$560. 

PACKARD—’52 (200) club coupe, §$1,- 
320*. '51 (200) 4-dr., $1,175*. ’49 2- 
dr., $420. 

PLYMOUTH—'53 Cambridge 4-dr., $1,- 
425. '50 SD sedan, $750, $715, $840. 
"49 SD 4-dr., $615, $605. °47 sedan, 
$240, $310, $250. 

PONTIAC—’51 Chieftain (8) 2-dr., $1,- 
325*, $1,075; club coupe, $920. ’50 
conv., 2 at $925. °48 SL (8) 2-dr., 
$455. °47 Chieftain (6) sedan, $275, 
$135. 

STUDEBAKER — '52 Champion 4-dr., 
$1,020. '50 Champion sedan, $525, 
$560. 


"50 Su- 
$670". 


$2,385*. '49 


$1,- 
49 
"48 


July 29 
(Clean cars bringing good prices. 
Sold 114 cars out of 142 offerings.) 
BUICK Special 4-dr., $1,425. '50 
Special 2-dr., $765. ’48 Super 4-dr., 
$500, $485. °47 Special 2-dr., $350. . 


CADILLAC "52 (62) 4-dr., $3,205*. 


52 


"51 (61) 4-dr., $2,180*. 
CHEVROLET—’53 (210) 4-dr., $1,750. 


'52 SL Deluxe 2-dr., $1,265. °51 SL 
Deluxe 4-dr., $1,000; 2-dr., $1,025; 
conv., $1,150*. ’50 SL Deluxe 2-dr., 
$810*. °49 SL Deluxe 2-dr., $700, 
$600. 

DeSOTO—’47 Deluxe 4-dr., $320, $300, 
$215. '46 Deluxe 4-dr., $130. 


DODGE — '52 Coronet 4-dr., $1,270; 
Wayfarer 2-dr., $910. '51 conv., $1,- 
025; Coronet 4-dr., $975, $1,055*, 
$900. '50 Coronet 4-dr., $700*, 


FORD—’'53 Custom (6) 2-dr., 2 at $1,- 
575. '52 Main (6) 2-dr., $1,150, $955; 
Custom (8) 4-dr., $1,475; 2-dr., $1,- 
475. '51 Custom (8) 2-dr., $970*; 
conv., 2 at $1,170*; 4-dr., $1,060°. 
’50 Custom (8) 2-dr., $635; Custom 
(6) 2-dr., $650, $660, $685. '49 Cus- 
tom (8) 2-dr., $575, $440, $610, $520; 
4-dr., $480, $525. '47 SD (8) 4-dr., 
$285. '46 SD (8) 2-dr., $175. 


HUDSON—’49 PM 2-dr., $500. 


KAISER — '51 4-dr., $830. ‘48 4-dr., 
$175. 

LINCOLN—’49 4-dr., $580. 

MERCURY — ’51 4-dr., $1,035*; club 
coupe, $1,200*. '49 2-dr., $595; conv., 
$800. ’47 club coupe, $410. 

NASH—’52 Rambler station wagon, $1,- 
050. °51 Statesman 4-dr., $710, ‘49 
2-dr., $385. 

OLDSMOBILE — ’50 (76) club coupe, 
$1,070*. °49 (76) club coupe, $665*. 
’48 (66) 4-dr., $350. 

PACKARD — '49 4-dr., $420; conv., 
$450. 

PLYMOUTH—’52 Cambridge club coupe, 
$1,070. ’51 Cambridge 4-dr., $845. ’50 
SD 4-dr., $805. '49 SD club coupe, 
$710. 

PONTIAC—’51 Catalina, $1,350*%. °50 
SL (8) 2-dr., $1,020. '49 conv., $800*. 
’48 Chieftain (8) 4-dr., $450. 

STUDEBAKER — '52 Champion 4-dr., 
$1,000*, °51 Champion club coupe, 
$690; Commander (8) 4-dr., 2 at 
$790, $800. ’50 Champion 2-dr., $585. 

WILLYS—’53 4-dr., $1,450*. 


‘Indicates automatic transmission or overdrive, and (ps), power steering. 
Other Auction reports are on Pages 40, 41. 


Buick Aims for Annual Sale 
Of 750,000 Cars by 1960 


By Bernie Thomas 
Associate Editor 

LINT.—Showing off his com- 

pany’s V-8 engine plant here to 
a group of Nnewspapermen last 
week, Ivan L. Wiles, general man- 
ager, said Buick is aiming at an 
annual sales volume of 750,000 cars 
before the end of 1960. 

Wiles made it clear that, in his 
opinion, Buick’s engine facility 
constitutes one of the strongest 
competitive weapons a company 
could have in striving to achieve 
its sales goals. 

One of the newest and most 
modern in the world, Buick’s 
engine plant is currently parlaying 
1,6000 workers and 2,000 machines 
into 1,200 V-8 power plants daily 
on an eight-hour shift. 

+. ca a 


yas 1,200 engines flow off two 
assembly lines, each nearly 600 
feet long, to supply Buick’s final 
assembly requirements throughout 
the country. 


Soon, Buick will have to in- 
crease the plant’s output because 
V-8 power is slated for all the 
GM division’s 1954 lines. Current- 
ly, only Roadmasters and Supers 
are equipped with V-8 engines, In 
addition, 1954 Buicks will feature 
new body styling on longer 
chassis. 

Buick sales so far this year are 
rolling along at record levels, and 
Wiles attributed this to completion 
of the V-8 engine plant last year 
in time to introduce the new power 
plant in Roadmasters and Supers 
at the beginning of 1953-model pro- 
duction. 

* + ” 


N PREDICTING a market for 
750,000 Buicks a year before the 
end of the present decade, Wiles re- 
called that Buick’s best previous 
sales total was recorded in 1950, 
when there were 535,807 Buicks 
registered in the domestic market. 
“Our new engine plant,” he 
said, “has sufficient space to pro- 
duce enough engines to supply a 
750,000-car market whenever the 
demand increases to that point.” 


Wiles cited Buick’s V-8 engine 





plant as “a model of mass-pro- 
duction techniques.” Its yield is 
running at the rate of one engine 
in less than 11 hours of manpower 
time. The plant embraces more 
than 850,000 square feet of floor 
space, 

The 2,000 pieces of machinery in 
the plant machine both big and 
small parts, some of them auto- 
matically to tolerances as fine as 
one-tenth of one thousandth of an 
inch. 

ce * * 
YLINDER heads and blocks are 
machined on automatic transfer 
lines, some of which are 140 feet 
long and perform as many as 27 
operations. Giant broaches, weigh- 
ing as much as 100 tons each, ma- 
(See BUICK, Page 8, Col. 5) 


Railroads Move 
For Dismissal of 


Truckers’ Suit 


PHILADELPHIA.—Dismissal of 
a 2% million antitrust suit filed by 
a group of Pennsylvania truckers 
was asked last week by six of the 
two dozen railroads charged with 
monopolistic practices. 

Specifically, the railroads denied 
the truckers’ charges that they had 
conspired with a public relations 
firm to “slander and vilify” the 
trucking industry. 

They said that the Pennsylvania 
Motor Trucking Assn., which filed 
the suit along with 37 trucking 
firms, was attempting to deny the 
railroaders the right of free speech. 
They also contended that the acts 
alleged did not constitute a viola- 
tion of antitrust laws and therefore 
did not come under the jurisdiction 
of Federal Court. 

The railroads accused the truck- 
ers of waging their own “malicious 
campaign of false and defamatory 
statements” which sought to injure 
the railroad industry, thus reversing 
the charges brought by the truckers 
against the railroads. 





——, 


Wagstaff Indicates 
Six Million Cars 
May Be New Norm 


MINNEAPOLIS. -—- Two auto e. 
ecutives, here last week for th 
opening of the Chrysler Corp. “Ney 
Worlds in Motion” show, predicteg 
a bright future for auto sales, 

J. B. Wagstaff, sales vice-pregj. 
dent of DeSoto, said the division 
was selling all the cars it cou 
make. 

“Before the war,” Wagstaff saiq 
“a four-million-car year was cop. 
sidered normal. But our population 
is now up by more than 20 million, 
Maybe a six-million-car year j 
normal now. 

“This is the first year since the 
war that auto industry productioy 
has met demand.” 

William J. Bird, general sale 
manager of Plymouth, said that jp 
his trips around the country he hag 
found dealers optimistic about sale; 
at least through the first quarter of 
1954. 

“But selling has become competi. 
tive again,” he declared. “The post. 
war business of letting the custom. 
er do all the work is over. Prewar. 
type selling is returning.” 

The Chrysler show opened her 
July 31, and is scheduled to rm 
through Aug. 15. Minneapolis is the 
31st city on the show schedule, 














Cadillac Reassigns 


Three Engineers 


DETROIT. — Three appointments 
to top-level positions in the engi- 
neering division of Cadillac were 
announced last week by Chief 
Engineer C. F. Arnold. 

William J. Tell, staff engineer in 
charge of body and sheet metal de. 
sign, was promoted to a_ newly 
created post as staff engineer in 
charge of future body and sheet 
metal styling. 

Daniel M. Adams, assistant staff 
engineer in charge of sheet metal, 
succeeded Tell. Clarence E, Mor- 
phew, former staff engineer at the 
Cadillac tank plant in Cleveland, 
was named to Adams’ old position 


"World Series’ 


Ford Museum Slates Tryst 


For Antique Cars 


DEARBORN.—A “World Series’ 
for antique autos will highlight a 
program of special events at the 
Henry Ford Museum and Green- 
field Village here this fall. 

The Glidden Tour, sponsored by 
the American Automobile Assn. and 
several oldtimers’ clubs, will end 
with the Greenfield Village frolic 
on Sept. 19, with an expected turn- 
out of 400 cars. The tour begins in 
Cleveland, Sept. 13, and will be led 
by singer James Melton in a 1907 
Rolls-Royce. 

New events to be added to the 
cranking, slow-speed and _ restor- 
ation contests include a backseat 
driving contest for husband-and- 
wife terms, in which the husband- 
driver is blindfolded and moves 
through a series of obstacles on 
directions given by his wife. 

Other contests will include top- 
raising and tire changing. 






























Nash's Display Arch— 
B. E. Thompson (left), Nash De 

manager, and W. H. Brown ir, 

Greenfield, a new dealership i: 


inspect a display arch on the dealer's 
used-car lot. It promotes the “No: Sports 
man’s Special.” Down both sid: of the 
arch are listed Nash features f° = 
d vacationists. The arc 
men and v 4 


program is being offered to Nas’ 


No date has been set for a trial.| throughout the country. 
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THe INquirER Showed a Gain of 885,000 Lines 


- 
s 
a 
3 


».- carrying a record 36,890,000 lines of 


advertising 
(while the 2nd paper showed a loss) 


THe INquireR Showed a Gain of 1,230,000 Lines 


..- carrying 38,130,000 lines of advertising 
(while the 2nd paper showed a loss) 


THe INquirER Showed a Gain of 100,000 Lines 


-..carrying 19,360,000 lines of advertising 


during the Ist 6 months of 1953 
(while the 2nd paper again showed a loss) 


Tue Inquirer has shown a gain of 2,200,000 
lines during 1951, 1952 and the first 6 months 
of 1953. The 2nd paper has shown loss after loss 
after loss for the same period. 


The amazing productivity of INQUIRER advertising 
continues to roll up gains for Philadelphia’s 

First newspaper. Thus THE INQUIRER delivers 

top results at lowest cost all through 

dynamic Delaware Valley, U.S.A. Dollar for | 
dollar, it’s your best advertising buy in _ el 
America’s 3rd Market! 








PENNS FLVANIA 
i.» 






J L, oor 
Aim Lo 
es DELAWARE VALLEY, U.S.A. es scien 
Boo > <a oa. oy Coane sami 
eekiete From Trenton to Wilmington, with = se Oh ee ys ove 
booming Philadelphia at its heart, f wat). aie A 
this area is the nation’s 2nd center nae \ Wi Se 
of shipping and commerce... . Kt ee 
with more diversified industrial green nes 


activity than any other 
region in the world. 


encase The Philad elphia Mnquirer 


Constructively Serving the World’s Greatest Industrial Area 


Exclusive Advertising Representatives: West Coast Representatives: 
NEW YORK CHICAGO DETROIT SAN FRANCISCO LOS ANGELES 
ROBERT T. DEVLIN, JR. EDWARD J. LYNCH GEORGE S. DIX FITZPATRICK & CHAMBERLIN FITZPATRICK & CHAMBERLIN 
342 Madison Ave. 20 N. Wacker Drive Penobscot Bldg. 155 Montgomery St. 1127 Wilshire Boulevard 
Murray Hill 2-5838 Andover 3-6270 Woodward 5-7260 Garfield 1-7946 Michigan 0259 
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Discounting Prevalent as Inventories Mount... 


Car Market Slips in Rochester 


ROCHESTER, N. Y.—While new- 
car business continues at a brisk 
pace in Rochester, there is growing 
concern among dealers that some 
of the steam is going out of the 
market. 

New-car sales, while heavy, are 
reported not keeping step with the 
current production rate at the 
factories. This is tending to create 
a buyer’s market. 

The story in the used-car 





Canada Relaxes 
Nickel Control 


OTTAWA.—The Defense Produc- 
tion Department has lifted some of 
its controls over nickel. 

Buyers of primary nickel, elec- 
trical resistance alloys and nickel 
anodes from distributors will no 
longer be required to get depart- 
mental approval of their orders, 
though the department will still 
maintain control over shipments 
from nickel producers. 






@ Perfect engineering by Coachcraft Ltd., 
one of the world’s finest custom body 
shops, means a perfect installation 
every time. 


@ Stainless steel pads, extending into 
bumper and fender, and detailed 
chrome bumper caps make the Darubu 
kit even more outstanding. 


@ Each part is consecutively numbered 
and illustrated in unusual exploded 
view. This aliows installation of the 
Darubv kit in about half the usual time. 


Ke 





@ Buick owners are quick to appreciate 
and demand the sleek lines and 
European beauty of the Darubu spare 
tire assembly. Alert Buick dealers are 
equally quick to recognize the ready 
profit in Darubu kits. 





market is the same—more goods i te ond 


than customers. However, some 
improvement in used cars has 
been noted since the Korean 
truce. 


sulted in opportunities for Roches- 
ter motorists to purchase some 1953 
models at cut prices ranging up to 
$350. Used-car prices have slipped 
about $100 a car since the first of 
June, a survey reveals. 


Sales of new cars in the Roches- 
ter area in the first seven months 
of 1953 were higher than in the 
comparable 1952 period. But it was 
noted that availability of cars was 
much poorer last year. 


Rochester dealers list four 
reasons for the changing auto- 
mobile picture: 

1, Salesmen, conditioned by years 
with more customers than cars, are 
not selling aggressively. “Where 
there is aggressive sales effort there 
is little problem,” said one new-car 
dealer. 

2. Overproduction. Dealers con- 


“DOUBLE THE PROFIT 
IN HALF THE TIME 


Darubu 





after 








that hereafter every  pro- 
| duction increase will further over- 
| stock the new-car market. 


3. Tightened credit controls. 


| Where credit once was extended 
Record car production has re-| 
| standard. 


for 30 or 36 months, 24 is now 


4. High factory prices. When 
their own markup is added, 
dealers say, the price is beyond 
the reach of the middle-class 


family where the bulk of the 
market lies. 


Most concerned in Rochester are 


| dealers with less popular makes of 
|cars. Lots filled with new cars are 


apparent in the city. One dealer 
had more than 50 current model 
cars on hand and was offering to 
pay the first two installments for 
his customers. 

The changing sales picture has 
been discussed at several recent 
meetings of the Rochester Automo- 
bile Dealers Assn. Said an associ- 
ation spokesman: 

“You'll find some dealers quite 
concerned. It surprised all of us. 











10 Ford Dealers in N. Y. District Cited— 


Special achievement plaques in recognition of their having won Four-Letter awards 
for five consecutive years are displayed by 10 dealers in the New York district sales 
area of the Ford division. Seated (from left) are H. E. Haynes, Hoosick Falls, N. Y; 


Otto Mayer, Perth Amboy, N. J.; 
York City, and M. M. Laskey, Brooklyn. 


Owen Cartwright, Troy, N. Y.; Harold Brown, New 


Standing: Charles H. Bloomfield, Franklin. 


Square, L. |.; C. H. Touhey, Albany; George Patterson, Paterson, N. J.; John F. Connors, 
district sales manager; C. R. Beacham, northwest regional sales manager; H. F. Mak 


thewson, Queens Village, L. I., 


and Earl Dumond, Central Bridge, N. Y. 





The postwar splurge is settling | popular models, it is possible to 


down to the spot where it was 
before the war.” 


However, in a few makes of cars 
demand still exceeds supply, with 
waiting periods of one to five weeks 
for delivery. But, 


excluding the 









says Buick dealer Phil Hall, Los Angeles 


installation." 


"It takes us about half as long to 
install the Darubu kit as any 
other. We pocket more profit too, 
because its perfect construction 
and design mean no costly servicing 


SELL DARUBU KITS AND YOU SELL SATISFACTION! 





FITS 1953 SUPER AND ROADMASTER BUICK 
Suggested F.0.B. Los Angeles: $210.00 
Shipping Weight, 82 Ibs. 
Plated Tire Ring, $10.00 Extra 


:) Darubu, ltd. 


Immediate shipment from Los Angeles or Chicago Warehouse 
Darubu kits also available for Cadillac, Lincoln and Mercury 


9015 SANTA MONICA BOULEVARD 
HOLLYWOOD 46, CALIFORNIA 


buy almost any 1953 car with some 
sort of discount. Either an out 
right slash in the price on a clean 
deal, or an overallowance on @ 
tradein. ; 

Some dealers are maintaining 
used-car sales by reconditioning 
these units, something not uni- 
versally practiced in the postwar 
years. 


80,000 Retailers 
To Get Post's 
‘Selling Slants’ 


KANSAS CITY.— The Saturday 
Evening Post has announced plans 
to circulate its “Selling Slants” to 
80,000 dealers in automotive parts 
and service each month. 

By special arrangement, the Post 
“Selling Slants for Automotive 
Dealers” will appear each month 
in the Supercharger. This is a 
personalized house magazine pub- 
lished by Martin Fromm & Associ- 
ates, automotive advertising coun- 
selors. Supercharger is published 
for more than 100 automotive 
wholesalers and circulated to serv- 
ice stations, garages, dealer service 
departments and other automotive 
retail outlets. 

“Selling Slants” presents a digest 
of theories on automotive sales and 
sales promotion. 

Fromm maintains its own special 
service for the sales staffs of job- 
bers subscribing to Supercharger. 
Every two months a special com- 
munication is sent to the jobbers’ 
salesmen, giving a new approach 
to selling problems. The special 
mailings are coordinated with ar- 
| ticles in Supercharger. 


Buick 


(Continued from Page 6) 





chine all sides of cylinder blocks 
and heads in a single operation. 


These machines are so easy t 
operate that employes can be 
taught to run them within a matter 
of minutes. One of them represents 
a cost of $350,000. 

Even scrap is collected auto- 
matically in the Buick V-8 engine 
plant, Miles of underground con- 
veyors weave beneath the floor to 
openings under each machine, 
collecting dry scrap and carrying 
it to storage bins for shipment 
back to the foundry. 

Wiles said Buick production 
would continue at high levels 
through the balance of 1953, and 
indicated that he does not share the 
opinion of those who think the 
auto industry has already return 
to intensely competitive selling con« 
ditions. 

“Our postwar cars,” he said, “are 
still not depreciating at the rate 
which prewar cars did.” 

And, Wiles claimed, Buick 
dealers have had no used-car | 
problems for several months. 

Wiles did not say whether he 
thinks Buick will realize an annua) 
sales volume of 750,000 cars in tis, 
decade as a result of overall mar 
expansion, or as the result of 
creased market penetration on 
part of Buick. 





he | 














INDEPENDENT SERVICEMEN... 


A well balanced stock of 


genuine Chevrolet precision-built parts 
that 


Help raise your service efficiency 
and 


Help increase your customer satisfaction 
plus 


Expert help in solving your 
service problems! 


Your Chevrolet dealer is ready, 
willing and able to give you all 


est Service Market 


World’s Bi 


More than Lout of 4, 


‘cles on the roo 
ee Chevrolet! 


: tant, 
for this coms” | Genu- 

Be prepared market by ordering evrolet 

cb a et parts from YOu 
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dealer Now! 
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France Actuelle, (Freace today) 

KF © 9 ° should have fine road-holding 

rene ] e m imp e ability, general durability and long 

engine life. Speed, an elegant ap- 

Ideal Auto Gets 26 MPG on Four Cylinders, 
Is Black and has Manual Shift 

By Tom Hewitt 


Staff Writer 
O WONDER the Frenchman is 
a romantic fellow. 


on the bottom of the list of de- 
sirable features. 

France Actuelle reports a sur- 
vey which indicates the “ideal” 
car should have: 

1. Four cylinders. 

2. An air-cooled engine. 


decides he will buy a tiny, four- 
cylinder Renault, he must fork over | 
17 months’ pay. | 

Joe, his U. S. counterpart, has to 


He can’t afford to buy an auto- | Part with only six months’ pay for ae , 
: | > rica’a rarest 3. Engine in front and _ front 
mebile se he must find other | of Ame rica’s lower priced autos. | ice. gine 
ways to enjoy himself. | JOT many Jacques and Pierres| 4 Manual gearshift. , 
If Jacques, an average guy who} 5. Maximum speed of 70 miles 


can do that. They have to buy 
works in a manufacturing industry, | their pommes de terre frites, their)P@T hour, = 
at a | red wine, their berets and other! ®&: Twenty-six miles to the gallon 
$1 Million Defense Order | necessities, as well as supporting | °° highways, 21 in the city. 
Is Awarded DeVilbi their families and setting aside 8. Ss 
Ss Awarded VevViUDIss funds for French fun. That makes MORE than 75 percent of those 
TOLEDO.—A Government con-|it difficult to sock away 17 months’ interviewed want accommo- 
tract totaling more than $1 million|Pay. Only the fairly wealthy can| cations for four to five passengers, 
has been received by DeVilbiss Co., | 2ford cars. and 85 percent want four doors. 
manufacturer of spray finishing _That’s why only one of 30 Eighty percent want a top with a 
equipment, according to Howard P. eg owns a car. In the sliding panel. 
DeVilbiss. president . S. there is a car for every Black, followed by gray, is the 
»P : | three persons. 
The contract, issued by the De-| While Americans favor big, 


most popular color. 
The tiny Renault is France’s most 
troit Ordnance Tank & Automotive | heavily chromed autos, the Gallic 
Center, covers 140 paint spray ex-/| taste is quite different. 
* * 








popular car. Not far behind is the 
56-horsepower Citroen. Other popu- 
haust booths of water-wash type, 
large enough for the finishing = Frenchman's 
trucks and other military vehicles. 


“ideal” Citroen, Simca Aronde, Ford Ve- 









The LONG TORQUE CONVERTER 
is in Volume Production for... 


@ INDUSTRIAL MATERIALS HANDLING TRUCKS 
@ AUTOMOBILES 


design is easily modified for a wide 
variety of other applications. Its 
design, incorporating use of eco- 
nomical stampings and leakproof 
welding, assures Jow cost. 


The Long Torque Converter pro- 
vides smoother, faster, more eco- 
nomical operation for industrial 
trucks. Combined with a hydrauli- 
cally-operated clutch it provides 
even greater flexibility in use. 


Available in 11- and 12-inch diam- 
eters, for engines ranging from 
90- to-200-lbs-feet torque, the Long 


To prospective users of converters 
in these capacities, we offer low 
cost production and our complete 
engineering cooperation. 


LONG MANUFACTURING DIVISION « BORG-WARNER CORPORATION 
DETROIT, MICH. AND WINDSOR, ONT. 


is 50 Yew 


ke 


RRR 





RADIATORS e 


TORQUE CONVERTERS . CLUTCHES ° 


pearance and quiet operation are | 


7 lar makes are the nine-horsepower | 
car, 


Letter to Salesmen 
By John O. Munn 


Dear Son: 
ROCKEFELLER and 
Ford Foundations make a 
business of philanthropy. 
All the benefits 
— - that accrue to hu- 
SERIES manity through 
these wonderful 
organizations would not be 
available if the businesses 
that created them had 
mixed philanthropy with 

business. 


Automobile dealers did 
not enter business to share 
the wealth or practice phil- 
anthropy. Their basic mo- 


tive is to accumulate, not 








os 
ea ae 


. OIL COOLERS 




















dissapate wealth. The only 
business that can endure jg 
one that recognizes that 
“the who serves best, profits 
most.” 

Such a business must be ruy 
on high ethical standards, 4 | 
dealer’s willingness to serve 
may be great, but good service 
requires investment in build. 
ings, equipment, inventories 
and manpower. Without these, | 
no dealer’s desire to serve, | 
however ardent, can manifest | 
itself. 

You hear a great deal 
about the dealer whoge 

overhead is low and that 
he can sell for less. But 
what is low overhead? 
Does it mean small quar. 
ters, no efficient equipment, 
no trained men, no stock of 
parts? 
* * * 

IF SO, HOW can a deal- 
er serve? The overhead] 
may be low, but it does not | 
promote customer satisfac- 
tion, nor popularize the 
dealer. Such a dealer still 
has the argument that his 
overhead is low and that 
he can sell for less. He 
does not mention the fact, 
which is all important to 
the customer, that he gives 
less satisfaction—and sat- 
isfaction is more important 
than over allowance. 

Then there is the dealer who 
tells the customer he can get 
more for his used car. Such a 
dealer does not rate the intel- 
ligence of his prospect very 
high. In order to sell at top 
prices, used cars must be put 
in top condition—and that 

costs money. A dealer or sales- 
man who misrepresents one 
thing to a prospect is certain 
to have no scruples in the 
rest of his dealings. 

The only customer who 
ever really gets a good deal 
is one who buys from 4} 
reputable dealer, a dealer 
who doesn’t mix philan- 
thropy with business, @ 
dealer who does not apolo- 
gize for the fact that he is| 
in business to make a fair 
profit, a dealer who accepts 
the customer’s old car for 
what it is worth. 


* * * 


NO CUSTOMER can e& 
pect much consideration 
from anyone he tries 
trim, and he should not b 
disappointed when the deat 
er, who has been trimmed, 
fails to live up to his ob 
ligations. 

It isn’t very difficult to put 
the allowance in the finance 

charge. The customer may 
never realize how much such & 
dealer skimps on conditioning 
the new car for delivery. Per- 
haps padding the finance 
charge and cheating on the 
conditioning are less painful # 
the buyer at the time of the 
deal, but the after-effects are 
very expensive and distasteful 

Of course, all good 
men know these things. B® 
unless a prospect kno 
and realizes them, a sé 
man is not cashing in @ 
his knowledge. 


Cordially yours 


Dud 
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the most modern 
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thing on wheels! 
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swish! 


i’s CLEAN? 


LIST PRICE 


999) 


COMPLETE 


gummy «SET OF FOUR 


For 15” Wheels Only 
Fair Traded F.O.B. Factory, Detroit, Mich. 
Slightly higher west of the Rockies 
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LYON INC., 13881 W. CHICAGO BLVD., DETROIT 28, MICH. 
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With the Staff... 
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ALONG DETROIT'S AUTO ROW 


The Real Lowdown | 
Three-foot-high coupes and se- 
dans are beginning to show up in 
Detroit’s northern suburbs. 
With most Detroit body shops | 
overloaded with regular bump and 
paint work, the custom-car aficion- 
ado has had little chance heretofore 
to see his dream materialized in 
metal. 

Radical creations are now flow- 
ing from Jack’s Custom Shop in 
Royal Oak, Jack Cowgill, who 
owns the shop, came to Royal 
Oak two months ago from Cali- 
fornia, where he had spent 3% 
years transforming production 
cars into low, lithe eye-stoppers. 
Contrary to the usual custom- 

body practice of creating smooth 
and rounded contours with lead, 
Cowgill brazes and grinds. The re- 
sult he says, is stronger seams, 
more delicate curves and extreme 
saving of weight. 

Cowgill has another radical prac- 
tice. He shapes his overall contour 
from back to front. Most everybody 
else does it the other way around. 

x * Ed 


Dollar Daze 


A Deroit dealer, eying an over- 
crowded shop, has this succinct 
diagnosis: 

“The thing that’s wrong with 
this business is that we don't 
have high enough rates to charge 


the customer.” 
7 


* * 


Credit Too Tough 


Sales manager for one of the 
smaller independent dealerships on 
Detroit’s eastside is afraid new 
credit restrictions are going to play 
havoc with new-car sales before 
too long. 

“Just this week I lost four 
sales because the customers, ac- 
cording to the finance companies, 
were poor credit risks. If a fac- 
tory worker has anything else on 
credit, his chances of getting a 
new car are pretty slim. The fi- 
nance companies know pretty well 
who is going to be working when 
the big layoff comes.” 

The sales manager feels that the 
answer is either less production or 
a better merchandized car. “There 
isn’t a $3,000 car on the road to- 
day that can’t be sold for $1,600,” | 
he says. 








+ 


Dealers at Fault? 

“One of the biggest faults of | 
dealers—especially those handling 
independent makes—is they just | 
won't quit competing against their | 
salesmen,” says a salesman for 

| 
| 
| 


* * 


one of the better selling inde- | 
pendents. “They begin to lose a 
little money and the first thing | 
you know they up and sell you 
out on a deal. 

“That makes bad feeling among | 
the salesmen and the first thing 
you know nobody gives a damn 
anymore. The sooner they wise 
up to this fact, the sooner they’re | 
going to find black ink on their 


books.” 


* * * 


Selling Called Too Easy | 

A Detroit dealer has this com-| 
ment on charges that auto salesmen 
aren’t the livewire workers they 
were before World War II: 

“The average salesman, hounding | 
prospects all day long, used to sell 
four new cars a month. Now he can} 
lounge in a showroom and sell 15 
cars a month without trying. Sure, 
he could sell more with more effort, 


| 
but he’s making a lot of money as | 


ly takes up a portion of the new- 
car showroom, will be moved into 
the new building and the pres- 
ent building cleared for new-car 
sales. 

New-car sales have dropped off 


Merollis, sales manager, but are ex- 
pected to improve as fall ap- 
proaches. “You’d be surprised at 
the number of people who have 


been educated to do their buying | 
in the fall,” says Merollis, who is| 


“hoping it will continue to hold 


true this year.” 
7 


* * 


Leasing Instead of Sales? 
A Detroit dealer handling an in- 
dependent line gets gloomy when- 
ever he discusses prices. 

“Look at me,” he says. “My 
cars are $200 over their class to 
start with. When the big boys 
start to overallow $150 that means 





I have to come down $350 to stay 
in the running.” 
Looking reflectively 
street at a volume dealer in one of 
the Big Three lines, he adds: 


| “If you get some of the inde- 


| slightly during July, says Norman| pendents really hungry, they could | 


| become the greatest fleet - leasing 
|deal in the country. Lease right 


| from the factory.” 


| Ss & 


Inventor Bows 


Hubert Heagerty, sales manager 
| for Matt Skorey (Dodge-Plymouth), 
| Royal Oak, Mich., once lost a used- 
|car sale on a cold winter morning 
because the auto wouldn’t start. 
Brooding about the problem of 
warming up a lot full of cars, 
Heagerty came up with a simple 
gadget to solve the headache. 
Called the Porter Pal, it holds 
the accelerator at any desired posi- 
tion. Equipped with a handful of 





- e®e@@ NOT 
EASY TERMS! 








it is. He needs more incentive to 

get out and hustle.” 
* * x 

Merollis Expansion 

More than doubling last year’s| 

new-car sales, Merollis Chevrolet | 

Sales & Service in East Detroit is 


in the midst of an expansion pro-| 


gram—designed to create more 
showroom space and better facili- 
ties for its parts, bumping and serv- 
ice departments. 


To make room for the 143 x 72- | 


foot building, the used-car lot has 
moved three blocks south of the 
dealership on Gratiot Ave. The 
bumping department is across the 
street from the dealership. The 
parts department, which present- 


| 
| 


these devices, a porter can warm up 
| a number of cars at once, instead of 
| doing it auto by auto, 





| Heagerty says his gadget will be 


across the | 











































Designed to permit infinite vari- 
ations of engine speed, the Porter 
Pal will sell for $9 a dozen, Heag- 
erty says. It is stamped of heavy 
aluminum, 


ready for volume marketing some 
time during August. 
* od * 


Clean Ones Sell 


“If you have good, clean used 
|cars you don’t have to worry about | 
| selling them.” 

So says Wes Morrish, Morrish- 
Bagwell Motor Sales, a used-car 
| operation which specializes in late- 
| models. 

Morrish said he hasn’t had much 
trouble with prices. He has found 
that if a customer likes a car he 
will not haggle too much. 

“I maintain that if a customer 
gets a good car he’ll soon forget 
what he paid for it,” Morrish said. 
“That’s why we keep putting money 
into our cars until they’re sold.” 

Morrish’s views were echoed by 
Jim Bowles, manager of Marty’s 
also a late-model operation. can’t get enough sharp cars. When 

Bowles said July sales were | we get them we sell them without 
better than June. He added that | any trouble.” 





| Wilkinson Travels— 


Ray G. Wilkinson, a Chrysler Corp. 
dealer in Burbank, Calif., since 1925, who 
was the first Chrysler-Plymouth dealer in 
the San Fernando Valley, recently took 
a cross-country trip in a Chrysler Custom 
Imperial sedan. He is shown here with the 
car upon his return to his home. 





prices have been the same in the 
past few months, 

“Our main trouble is getting good 
cars,” Bowles said. “We have a 
buyer out all the time but we stil] 





Your used car time customers expect bargain values, 
well below the new car cash prices. 


But if they buy on long, drawn-out “easy terms”— 
they pay too much for used cars. And that’s no bargain, 
for your customers or for you! 


There is a standing opportunity for every dealer 
who can advertise “FINE USED CARS—THRIFTY 
TERMS”—and make that promise good. 


Show your customers how shorter terms bring full 
ownership quickly and cheaply. Compare their costs, 
side by side, with the costs of “easy terms”! 


That way you build sound business, now and for the 
future. 


And when you arrange thrifty terms on the GMAC 
Thrift-Guard Plan, your customer receives the greatest 
financing value at low cost. He gets friendly consider: 
ation if his circumstances change. 


And you gain too: (1) Control of the whole trans- 
action. (2) Gross from time contracts. (3) Extra busi- 


ness from satisfied customers. (4) Repeat sales 
from GMAC service. : 
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Warren Chevrolet Rounds Out 30 Years— 


The more than 80 employes of Gordon Warren Chevrolet, Hollywood, Calif., recently | 


were guests of their boss, Gordon Warren, when the firm celebrated its 30th anni- 
versary. Here, Doug Stuart, service manager, is congratulated by Warren and Joe 
Goss, sales manager, on being the employe with the longest service record. Ten mem- 


bers of the staff have been with the company for more than 15 years. The dealership 





has sold a more than 40,000 new and used cars, according to Warren. 


































FOB FACTORY 


Three New 





Engines 


Expected for 1954 


Soe ae in the defense program have helped clear the 
decks for deliveries of machine tools to the civilian in- 
dustry, but there is still much uncertainty about completion | 
of several of the tooling programs for new V-8 high- com- | 


pression engines. 
At the moment, there is a| 
possibility that Pontiac’s pro- 


gram may be completed in 
time to permit some production 
early in 1954. The probability is, 
however, that not more than three 
new engines will be introduced in 
1954, including the new Ford V-8| 
and Mercury engines. 


These latter programs are al- 
ready sufficiently advanced to in- 
sure quantity production before 
the end of 1953, according to in- 
formed sources. 

With three General Motors divi- 
sions competing for deliveries, 






































S 
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| 
| builders of specialized machine | 
| tools are being hard-pressed. While 
Pontiac is undoubtedly aiming at | 
| the earliest possible introduction | 
date and now has received many 
of the machines required to build 
its new engine, there is no assur- 
lance that the Pontiac tooling pro- 
gram will be completed before Jan- 
uary or February. 
| * ca Bd 





| Improvising a Possibility 

~ THE Pontiac experience follows 
- the Buick course of events, much 
| improvising will be required to 
build its first engines. Temporary 
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tooling may have to be used ex- 
tensively. 

It will be recalled that the initial 
Buick program called for a new 


| V-8 engine for the Roadmaster only. 


Less than a year before the new 
high-compression engine was sched- 
uled for production, it was decided 
to include the Buick Super models 
as well. 

A near-miracle of improvising 
was required to get the Buick 
power plant into production on 
schedule. Even so, production lag- 
ged for several months until the 
new permanent tooling was de- 
livered. 


In addition to Pontiac, the Chev- 
rolet engine program is moving 
ahead rapidly. Present indications 
are that major machines will not 
be delivered earlier than the first 
quarter of 1954. If this schedule is 
met, production of the new Chev- 
rolet V-type engine may get under 
way before the end of 1954. 

A hopeful sign is that a large 
number of standard machines are 
always needed when a new engine 
goes into production. Machine-tool 
builders’ back-logs on standard 
equipment are melting fast, accord- 
ing to the trade. Deliveries of some 
types of standard machine tools 
are reported in 60 to 90 days. This 
is the shortest delivery time quoted 
for standard machine tools in sev- 
eral years. 

* a * 


Talk of V-6 Dies Out 


a= a lapse of several months, 
reversed activity has been noted 
in tooling for a new engine for 
Packard. This engine is expected 
to be ready in time for 1955 models. 


No orders have been reported, 
but sources close to Chrysler Corp. 
believe that a new engine for Plym- 
outh is not far away. With the 
easing situation in machine tools, 
it is quite possible that if orders 
are placed in the near future tooling 
might be completed by Plymouth 
in time for a 1955 model. 


Talk about a Plymouth V-6 
has just about vanished in De- 
troit, and the odds now favor 
a V-8. If true, this won’t be the 
first V-6 to fall by the wayside 
when the chips are down. 


Oldsmobile, for example, had a 
close to production several years 
ago and finally decided in favor of 
building only eight-cylinder power 
plants. 

A number of experimental V-6 
engines have been built in Detroit, 
and some have performed very well. 
However, when performance, cost 
of production and other factors 
were taken up for final considera- 
tion, the V-6 has always failed to 
win top executive approval. 


This may not always be the 
case, according to some automotive 
engineers who still feel there are 
excellent prospects for an outstand- 
ing V-6. 

Bd * # 
Economy Held Main Factor 
Of New Shell Molding Unit 


ELIZABETH, N. .J.—Shalco, a 
new shell-mold casting machine, 
was recently demonstrated for the 
first time in the New York area at 
the Reichhold Chemicals, Inc., 
plant in Elizabeth, N. J. 

Shallway Corp., of Connellsville, 
Pa., manufacturer of the machine, 
claims that the major contribution 
of Shalco to the foundry industry 
is its economy. 

Shell molding economy lies in 
elimination of several steps and 
special skills required in the sand 
molding. 


In the shell-mold process, an 
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i this year was 204,142,768 pounds, 


|}aluminum or cast iron pattern is 


made of the part to be cast and is 
covered with sand and plastic resin. 
Heating binds the sand and resin in 


|place and produces the shell-like 


mold. 


Aluminum E njoys 


Record Month 


NEW YORK.—Primary alumi- 
num production in the U. S. again 
has set a monthly record, Donald 
M. White, secretary of the Alumi 


num Assn., revealed last 
“With a total of 210,953,111 pow 
production for May exceeded 


previous record set in March by 
about two million pounds,” White 
said, “and was 31 percent over the 
161,607,096 pounds produced in 
May, 1952.” The total for April of 





Cincinnati Chevrolet dealers worked together in coop- 
eration with LIFE’s retail representatives to put on an 
‘*Advertised-in-LIFE” promotion tying in with the Chev- 
rolet Genuine Parts campaign—a campaign that appears 
only in LIFE. 


They sent out a mailing piece to their 2000 wholesale 





parts customers built around a reprint of one of the 
Chevrolet Genuine Parts advertisements in LIFE. 


What’s more, they arranged to sign their names locally 


“Brought LIFE’s terrific local impact right into our parts department” 


“Advertising in LIFE, for Chevrolet Genuine Parts, is going a long way 
towards making the Chevrolet owner conscious of the best way to maintain 
his car,” says Harry Patten, partner in Economy Chevrolet Co. “It was only 
logical for us to bring LIFE’s terrific local impact right into our parts de- 
partment with LIFE displays.” 


“LIFE’s wide readership helps us greatly in selling our product” ae 


National advertising does as much good for the parts business as it does 
for new cars,’ reports Frank Zorniger, president of Queen City Chevrolet 
Co, “ Keeping our name before the public is a necessity and reaching LIFE’s 


wide readership with our message helps us greatly in selling our product.” 
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for selling parts? 


Read what happened in Greater Cincinnati when 
nine leading Chevrolet dealers tied in with America’s 
No. 1 selling force to push parts and service. 


to this national advertising by prominently displaying in 
their service and parts departments and showrooms “‘Ad- 
vertised-in-LIFE”’ tie-in material secured from LIFE— 
such as LIFE cover blowups, easel-mounted reprints and 
‘“‘Advertised-in-LIFE” logotypes. 

Also they used special posters and other merchandising 
aids made available by the Chevrolet Motor Division. 


Here are some typical comments on what happened 
when LIFE was put to work in the service department: 












What’s behind the swing to LIF I 
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fix ivdustry as big as yours needs a magazine as big as 
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the big swing is to 


After long study of markets and magazines, automobile 
manufacturers are putting more of their new-car advertising 
dollars to work in LIFE than in any other magazine. 


And now makers of tires, batteries, replacement parts— 
everything automotive—are spending more and more dollars 
in LIFE. 


Reason: Next to the food business, your automotive indus- 
try is America’s biggest. It sells to everybody—and it can 
reach more people with LIFE than with any other magazine. 


With a single issue, LIFE reaches 11,880,000 households 
—or about one in every four.* And this audience grows until, 
in the course of 13 issues, LIFE reaches three-fifths of all the 
ouseholds in the nation.* 


That’s the kind of audience volume you need for your kind 
-f automotive sales volume. And only LIFE can deliver it. 


“Will benefit us for a long time to come” 


“Many people commented on the attractive LIFE 
display in our parts room,” writes Parts Manager 
Smith, of Seiler Motor Co. “But beyond this im- 
mediate reaction, I feel that our ‘Advertised-in- 
LIFE’ promotion was a strong success because it 
more closely identified this department in our cus- 
tomers’ minds with the Genuine Parts ads in LIFE. 
This reminder will benefit us for a long time.” 


9 Rockefeller Plaza, New York 20, N. Y. 






First in circulation 








First in readership 





First in advertising revenue 


*Krom: A Study of the Household Accumulative Audience of LIFE (1952), 
by Alfred Politz Research, Inc. 






ee ed 


15 



















or CARS...for EV ERY THING automotive, 


OUTS 


16 _ AUTOMOTIVE NEWS, AUGUST 10, 1953 





| of the Government differs in ouvert ey 
|important respects from the old 

| Hoover Commission, which met 

| from 1947 through 1950. 


Congress to Investigate | "re ie Mer sow, 
Materials Availability 


recommendations. The new com-| a 

mission is empowered to recom-| _ ya 
By William Ullman 
Washington Correspondent 


AUTOMOTIVE WASHINGTON 


mend policy as well. 
Along with the new Hoover 
group will be a 25-member Com- | 
mission on Intergovernmental Re- | 
A CONGRESSIONAL investigation “expected to be far-_ lations. This body will concentrate | International Auto Ingenuity— 
reaching in its effect on American industry” has been) its study on relationships among this sporty job represents American amateur design on a 1948 Ford chassis 
authorized by Congress, Senator Hugh Butler, Nebraska | ae . state and local govern- ia by the Spoha Custom Autos firm ot Robersberg in the Freech sone of 
n of the Committee on Interior and e apt. Bruce Hinton, 31, just back in Louisville, Ky., after two years with the Air F 
ae ace aaa? aot 5 The work to be undertaken by| in Frankfurt, Germany, designed the body, had a draftsman draw it up and then 


last week. 







neat by a gubisonmmeiteue headed | | both groups long has been urged | the drawings to ‘0 Spohn. a ae 
| by Senator George Malone, Nevada | | by U. S. businessmen as vital if | Ss 


The probe, Butler said, is | Republican. Congress appropriated | the nation is to be led out of the 


to determine American access | $37,500 for the inquiry. 
to strategic raw materials with | 
special reference to American self- | 
sufficiency during wartime condi- | 


tions. 
The investigation will be con- 


U. C. Parades 
Free Rides Lead to Sales 


Brooks Discovers 
Brooks Motors, Augusta, Ga., re- 
ports excellent results from enter- 
ing several of its used cars in every 
parade sponsored in the city. 
The car bears Brooks’ name and 
carries prospective buyers along 


the parade route. Brooks says many | 


times the riders have come back | 
to purchase the car or recommend | 
it to friends. 





IT 


“Our primary strategy, 


Malone, 


| American’ indus- 
| try under all con- 
ditions.” 

The investiga- 


| tion is to be com- 


pleted and ready 
for presentation 
to the senate 
sometime before 
Jan. 31. Hearings 
are scheduled to 
begin the third 


week in September. 
ok Ed 


|New Face of Hoover Unit 





William Uliman 


bewildering maze of governmental | 


Sea te te eats operations which has been develop- | 


the surest possible flow of criti- 
|cal materials to 


ing steadily through the years. 


* * * 


‘Rubber Plant Sale OK'd 


A BILL designed to speed the 


sale to private operators of the | 
| Government's 24 synthetic rubber 


plants finally, after long debate, has 
received congressional approval. 

It provides for execution of 
sales contracts by Jan. 31, 1955, 
to private operators with Con- 
gress retaining power to veto 
any or all of the proposed sales. 
The involved plants, built during 


| World War II, have cost the Gov- 
HE NEW Commission on Organ-| ernment about $700 million. Some 
ization of the Executive Branch ' members of Congress predict they 


will be sold for approximately $350 


million. 
+ * 7 


Reaction to Debt Ceiling 


ee official Washing- 
ton, it was accounted a major 
defeat for the administration when 
the Senate Finance Committee 
turned thumbs down on President 
Eisenhower’s request for a $15 bil- 
lion increase in the public debt 
ceiling at this time. 

The action came in the face of 
a warning by Treasury Secretary 
Humphrey that inability of the 
Government to meet its obligations 
between now and the January ses- 
sion could cause financial panic. 

The vote on a motion to table 

the bill for the present, reportedly 
offered by Democrat Senator 





Harry Byrd, was not announced 





















officially, but committee me 
said it was a decisive 11 to 4 


There are eight Republicans | 
seven Democrats on the fig 
committee. One Democrat—Rgh 
S. Kerr, of Oklahoma—voted 
three Republicans against 
the bill, it was said. 

* OK ok 


Conservation Program 


ONSERVATION of the 

resources of the nation “ig 
priority business for all of ug” 
a balanced program must be sha 
for their use and development, 
President told Congress in a 
message pointing up some mi 
to be dealt with in the 7 
session. a 

“Such a program is indispenss 
ble to maintaining and imp: 
our standard of living ag 


make the future secure for | 
growing America,” Mr, Eisen 
hower said. a 
His message dealt with the @ 

velopment of water, land @ 
mineral resources. He said 
would submit legislative 0 
mendations next January. 
+ * * 


New Title Insurance ups volume... 
smashes losses...at Auto Auctions! v=‘... 


construction Finance Corp, 4 
Low-cost plan ends losses from worthless titles due to: 













































setting up in its place a 
Business Administration was eo 
pleted with President Eisenhow 
signature the other day. 
Z After Oct. 1, RFC will be bar 
1 Prior existing ens from. making any more loans. 

new agency will be authorized 

make loans on a much sm 
+e scale than its predecessor. It 
2 Prior existing chattel mortgages have a lending authority of 
cankae and can grant loans up 

150,000. 3 


3 , Stolen automobiles NPA Gets Until Sept. 1 


7yuE Department of Comm 
has extended the life of 
for another month. On Sept. 1, 
agency will become the Busir 
Services Administration, with NP 
personnel retaining their jobs. 
Incidentally, BSA _ should 
be confused with the § 
Business Administration. 2 
SBA will employ the nucleus: 
the Small Defense Plants Admin 
tration, and a few former RFC 
ployes will join the new agene 
Congress adopted a provisio 
lowing non-civil service apf 
ments not to exceed six mo 
which will permit some ou 
hiring. Most of the essential 

| sitions, however, will be fi 
|employes from the two 
‘hat SBA will replace. 
. . : 


FTC Post Is Filled 


HE President last week 

nated John W. Gwynne,” 
Waterloo, Ia., a former Republi 
member of the House, as a me 
of the Federal Trade Commis 
He would succeed Stephen 
Spingarn, whose term exp 
shortly. 


Starting Young] 


Dealer’s Son, 21, Starts J 


Chevrolet. Firm 


Probably one of the yo 
dealers in the nation, Henry 
21-year-old Army veteran, has 
awarded the Chevrolet ‘ra 
for Steeleville, Ill. Grob’ bs 
replaces Lindner Garage, 
purchased from Resp 

The son of Harold W. 
owns Harold W. Grob io 
( vrolet - Buick), Muro 
Key Field, Meridian, Miss. Tues. = “ - southful dealer work 

i i his father’s garage and «° 
Gulfport Airport, Gulfport, Miss. Thurs. while attending high s: ooh 
prior to entering the servie 





4. Fraudulently possessed automobiles 


That’s right, Mr. Auction Owner. With this brand new insurance 
plan, you can GUARANTEE your customers no losses through titles 
made worthless by prior existing liens, prior existing chattel mort- 
gages, stolen automobiles, or fraudulently possessed automobiles. 


That means that your customers can buy and sell at your auction 
with worry-free confidence . . . because losses are matters of ancient 
history. 


The cost is little . . . just a fraction of the savings Title In- 
surance can build for you and your customers. 


It may well pay you to learn more about this modern protec- 
tion. All you have to do is write. You'll get all the facts promptly. 


INSURED AUCTIONS 


Boaz, Ala. Mon. 
2603 Cusseta Road, Columbus, Ga. 
29 Sudbury Road, Concord, Mass. 


TITLE 


Cofield Auto Auction 
Columbus Auto Auction 


Concord Auto Auction, Inc. Mon. & Fri. 





Dixie Auto Auction Sales 


217 Gadsden Road, Birmingham, Ala. Mon. 
718 Angier Ave., Atlanta, Ga. 


Dixie Motors Auto Auction Tues. & Fri. 
Red Farmer's Auto Auction, Inc. 1010 S. State Street, Jackson, Miss. Wed. 
729 N. Court St., Montgomery, Ala. Wed. 
U. S. Highway 11, Cleveland, Tenn. Wed. 
Rt. 5, Bx. 163, Warehouse Point, Conn. Wed. 


Eastside Highway, Macon, Ga. Wed. 





FIDELITY 
INSURANCE COMPANY 


OF TENNESSEE 


Montgomery Auto Auction 
Slaton Auto Auction 
Southern Auto Sales 

Middle Georgia Auto Auction 
Tinnin Auto Auction 


Baker Auto Auction 











the desire to serve 





The will to serve is a Ny olia=t) 
tradition backed by nearly 50 years 
of outstanding achievement. It 
has been the impetus behind 
the wide range of Spicer 
accomplishments, that have 


done so much to make auto- 





motive vehicles so efficient 


eae) 


@ 








The p “ i lela ary 1d re 
cy e| D a7 . iit. 9 

modern plants, geared to modern manvufac- 

tempc core producing equipment that 

the Standord of the Industry We care 

prepared to design, develop, engineer and 





manufacture witha laine da degree of - 4 


excellence your spec 


° al needs in power ~— ales 
Ls re bd 
transmission units / , . 


SPICER MANUFACTURING DIVISION a if, Sg 


of Dana Corporation . Toledo 1, Ohio | 


Wea 


ENGINEERING 


TRANSMISSIONS ¢ UNIVERSAL JOINTS © BROWN.-LIPE AND AUBURN CLUTCHES ¢ FORGING 
PASSENGER CAR AXLES «© STAMPINGS © SPICER BROWN.-LIPE sEAR BOXES © PARISH FRAME 
TORQUE NVERTERS © P WER TAKE aa e Pp WER TAKE J ei * RAIL AR DRIVES 


MANUFACTURING RAILWAY SENERATOR DRIVE e WELDED TUBING 
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Huling Wins National Safety Award— 


Gov. Arthur B. Langlie (left), of Washington, presents the National Safety Council 
public service award for 1952 to Dale Huling, of Huling Bros. (Chrysler-Plymouth), 


Seattle, for his sponsorship of the radio program, ‘Safety Sweepstakes.” 


In this 


program, tape recordings are made on the streets, in which radio emcee Bill Hopkins 
(second from left) comments on driver attitudes and gives prizes to good drivers. 


The program is now on television under 
» one of whom is Ed Huletz (right). 


High ways & Safety 5% 


the sponsorship of Miracle Power jobbers, 


} Midway Count of Year 
Reveals 17,300 Deaths 


By Gerhardt Neumann 
Staff Writer 

At THE halfway mark of the 

year, 17,300 men, women and 
children in the U. S. had lost their 
lives in traffic accidents, according 
to the National 
Safety Council, a 
3 percent increase 
over the 16,830 fa- 
talities at the end 
of June last year. 

In June alone, 
motor vehicle 
deaths totaled 
3,100. 

NEWS However, 
~ EXEMEZERER computed on a 
mileage basis, 
the picture looks different. Travel 
during the first five months of 

1953 was 5 percent above last 
year, while deaths were only 4 
percent higher than in the like 
period of 1952. There were 6.6 fa- 
talities per 100 million miles, com- 
pared with 6.7 a year ago. 

Only 17 states reported a decrease 
in traffic deaths, three reported no 
P change, while 27 had increases. 
(One state was not included in the 
statistics.) 


MATIONAL SAFETY 
councin’s 


UTOMOTIVE 


* * * 


ar Checks Prove Worth 


= , igual impact of regular car in- 

spection on accident prevention 
was emphasized at a meeting of the 
safety committee of the Pennsyl- 
vania Automotive Assn., where T. 
Elmer Transeau, director of the 
state bureau of highway safety, de- 
clared: 

“Each year it is clearer that this 
inspection system has proved its 
worth in that the percentage of 
vehicles in poor condition involved 
in accidents has been very low. 

“I can’t understand,” he added, 
“why a similar system has not 
been adopted in every state. It 
would help improve our own 
traffic accident record, since a 
large proportion of mishaps in 
which out-of-state motorists are 
involved are largely due to the 
fact that cars from other states 
are in poor mechanical con- 
dition.” 

Edwin H. Parkinson, assistant 
Manager of PAA, said that dealers 
endorsed a House-approved 
Measure pending in the Senate 
which would encourage local au- 
thorities to adopt ordinances to re- 


' 14 Fla. Cities Get 
Saf ety Awards 


Fourteen Florida cities that went 
through 1952 without a single traf- 
fic death have received awards 
from the National Safety Council. 


They are Plant City, Gainesville, 
Hollywood, Lake Worth, North Mi- 
ami, Ocala, Delray Beach, Jackson- 

e€ Beach, Lake City, Miami 
Shor: s, New Smyrna Beach, Palat- 
Quincy and Sebring. 


quire pedestrians to comply with 
traffic regulations. 

He also reported that dealers 
backed a measure appropriating 
$25,000 from the motor fund of the 
department of public instruction 
in 


for driver training programs 
high schools. 
More than 350 training cars were 


=LT 





made available by Pennsylvania 
dealers to the 323 schools offering 
such courses during the 1952-53 
school year, and more are offered 
this year in the hope that 400 
schools will teach such courses. 

+ * + 


South Carolina Crackdown 


NDER South Carolina’s new 

safety responsibility law, nearly 
5,000 vehicles were immobilized and 
a slightly larger number of drivers 
barred from the highways in the 
first six months of administration 
of the law, according to Claude R. 
McMillan, chief highway com- 
missioner. 

He revealed that financial re- 
sponsibility was proved by 
owners of only 6.2 percent of the 
vehicles on which registration 
was suspended, because of the 
drivers’ conviction on reckless or 
drunk driving or other charges. 
Of the 4,975 drivers suspended, 

1,333 had failed to post security, 
604 did not file accident reports, 
and 3,238 had been convicted for 


driving without licenses. 
* * + 


National Safety Award 
Presented to Olson 


Lester Olson, president of Bison 
Motor Co. (Ford), Great Falls, 
Mont., was the recipient of a gold 
figurine presented by the National 
Committee for Traffic Safety—one 
of five awards in the nation. 

Olson was honored for his efforts 
in the driver safety campaign, both 
on a statewide and national scale. 
He received Automotive News’ cita- 
tion as “Safety-Minded Dealer of 
the Month,” in November, 1951. 


* * * 
Automotive Safety Group 


Wins Services of Tuttle 


Lawrence S. Tuttle, an engineer 
with the U. S. Bureau of Public 
Roads for the past 25 years, has 


Realism Marks St. Louis Dealer's Warning— 


Ed Rippy, Inc. (Chrysler-Plymouth), St. Louis, joining a citywide safety campaign, 
displays a car that was wrecked in traffic crash, with dummies representing two 


bodies, a policeman and a girl onlooker. 


Auto News from Australia 


Month’s Vehicle Sales 


Show Rise to 12,508; 


GM, Ford Cars Are Leaders 


By H. Bowden Fletcher 
Staff Correspondent 
YDNEY.—(UTPS)—Vehicle sales 
totaled 12,508 units in May, 548 
more than in April. Of the total, 
7,697 were cars. 

General Motors, Holden led car 
sales, selling 2,690. Ford was next 
with 1,742, followed by Austin with 
649 and Morris with 520. 

of # - 


Import Curbs Lifted 


7s Government has lifted im- 
port restrictions imposed to 
rectify the drop in overseas 
balances. 


The motor industry reports that 
the move will mean a big increase 
in the number of British vehicles 
which will be imported in the next 
12 monhts. Motor vehicles from 
dollar sources will not be affected. 

* * of 


Engine Numbers Listed 


HE New South Wales minister 

for transport, C. Martin, has 
announced a much-needed reform 
in the registration of motor vehi- 
cles. In the future, the department 
will register the engine numbers on 
all new deliveries and on all old 
vehicles when annual registration 
falls due. 

It is considered that the regis- 


tration of engine numbers will 

facilitate recovery of stolen vehi- 
cles. 

H. E. Richards, secretary of the 
National Roads & Motorists Assn., 
said NRMA also proposes that 
used-car dealers be licensed, and 
that certificates of title be intro- 
duced for all types of vehicles. 

” * * 


Dealer Guilty of Fraud 


RTHUR Edwin Woodham, found 

guilty of defrauding customers 
out of $10,000 in car deals, has 
been sentenced to three years and 
ordered to make restitution, The 
sentence was suspended to permit 
him to earn money for repayment. 


Canadian Dealers 
Sell More Tires 


OTTAWA. With tires selling 
briskly in Canada this summer, 
most automotive retailers have in- 
creased their dollar volume by a 
fairly wide margin in that line. 

Tire and tube shipments by Can- 
adian manufacturers are up and 
stocks are down, as orders are 
filled to meet the strong current 
demand. 

Dealers report that more motor- 
ists are carrying extra spares. 








joined the engineering staff of the 
Automotive Safety Foundation. He 
has been assigned as supervising 
engineer of the West Virginia | 
highway study, now getting under 
way. 

Since 1946, Tuttle was in charge 
of assistance to and training of | 
engineers from other countries who 
came to the U. S. to study highway 


practice. | 
+ * * 


| 


5-Man Turnpike Authority | 
Appointed in Florida 





Earl P. Powers, of Gainesville, | 
who had been serving as a member 
of the Florida State Road Board, 
has been appointed to the $12,000- 





a-year position as chairman of the 
new Florida State Turnpike Au- 
thority. 

Named to serve without pay on 
the authority were James I. Keller 
jr.. Miami accountancy firm execu- 
tive; Godfrey Smith, Tallahassee 
banker; Campbell Thornal, Orlando 
lawyer, and W. Howard Frankland, 
Tampa businessman, who will be 
the State Road Department repre- 
sentative on the authority. 


Greer Kirkpatrick, of Gainesville, 


was appointed by Gov. Dan Mc- 


19 


Carty to replace Powers on the 
State Road Board. 


* * * 


H & S Shorts 

Loyal Vern Wilson, of Albany, 
was granted a patent on a collision 
indicator which tells who was in- 
volved and where the accident 
happened. It spatters dye on both 
cars and on the part of the street 
where the accident occurs ...A 


| total of 7,870,083 vehicles have used 


the Portsmouth-Seabrook toll high- 


| way in New Hampshire since it was 
|} opened three years ago... 


A stop to diversion of road 
taxes and increase in gas taxes 
to be spent for adequate Florida 
roads has been asked by J. Sax- 
ton Lloyd, of Daytona Beach, 
former NADA president and a 
member of the state road de- 
partment from the fifth district. 
“A good road means fewer acci- 
dents, less property loss, saving 
of time, money and insurance,” 
Lloyd said. 

Motorists in Starkville, Miss., get 
a parking bonus each time the city 
completes 100 days without a fatal 
accident. It means free parking for 
the day. 





bec how 
LISLE eS 


pull iron particles out of oil... 


Install LISLE PLUGS as original equipment in 
transmission, rear axle and crankcase. Abrasive 
metal particles that circulate in lubricants will 
be attracted and held by the strong permanent 
magnet in the LISLE PLUG. You'll remove a 
common cause of premature wear. 


REPLACE 
ORDINARY 
PLUGS 
WITH 


BES 
PLUGS 


bdeom tile) 4 3 
IRON AND 
ye 8 
PARTICLES 
FROM OIL 


WRITE 


for Free 
Sample plugs 
for 

Testing. 

Just state 
size and 
type of 

Plug 

Desired 
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many which confirm my judgment 
of your character, but I'll recite 
just one. 

A crowd of investment bankers 
| In this case, I'm sure it reveais| were plotting and scheming to form 
|a vital fact about the tremendous | © Ccennnaton oF See Manwactun 

ers in the automobile industry (of 


success of Ford Motor Co. vo 

| I am not surprised that you | V Bf atu | / be: course, presumably to buck General 

| have remembered all these years | te a otors, but really to make a 
? . 


els 
; Pas : market for new stocks at an at- 
: 3 " tractive price). They asked me to 
se : : be president of the combination at 


for over 50 years in the same lo- 
cation tells a lot about that man’s 
h character . .. and his standing 
t with his neighbors. 





something I said at that dealers’ | ~ 
| convention in Indianapolis which 

$100,000 per year. (I couldn’t tel] 
this one except the principals are 


now all dead.) 
+ * * 


True to Himself 


I ASKED for a private transcript, 
indicating how much each 


| you say you have used many | 
| times in training salesmen. I can- 
| not claim credit for the idea, be- 


young, from my mother. } fee 


| cause I got it when I was very 
; means to ~~ eye Mage ond She said (in the language of her | Sat Saad a 
a i a 2 ~~ f . over 50| time) “You can never become a 10-| Chrysler Medal of Merit Goes to Barnes— 
eee ie ae akan lo ti thousand-a-year man until you are 
years ... in the same location .. ‘lone enough to tell the truth loud 


in the town of Cayuga, Ind? on h h d es the! 
He wrote to ask me whether I eodinaey aha ee ee mt 
* 


was the same fellow who used to 





—— YOU any idea what it 


All employes of Jimmy Barnes Motor Co. (Chrysler-Dodge-Plymouth), Eastman, Ga., : 
participated in a celebration of the presentation of the Chrysler Medal of Merit| Member of the financial group was 
service award to the firm. Shown (from left, first row) are Richard Southerland; Melvin | 80ing to invest . . . personally , . 
Spear; Albert Butler, partner in the firm; Jimmy Barnes; J. S. Maddox, district manager|in the enterprise. The answer 








* * . 7: 
build the Jordan car, and to tell ‘ P of Chrysler Sales Corp.; Bo Bruce; Bill Warren, and Lester Saunders. Back row: Mao (privately) was nothing. They 
me that he had never forgotten Liars Need Memories | Coleman; Bryce Mullis; Benton Douglas; James Smith; Clarence Lewis; Cleat Ward,| figured that the public would buy 
something I said many years ago OF COURSE, you know exactly |and Jud Guy. all the stock they committed their 
in a talk to dealers in Indianapolis. what she meant. ; groups for... because everyone 

You might be interested in my| She was telling me that no person|made a “couple bucks” that you| not stay in business in the same |Was then enthusiastic about auto- 
most sincere reply: has a good enough memory to be a|didn’t. Whether or not he has a| location for 50 years. Even | Mobile investments. When I showed 

Dear Fred A. Fable: successful liar. conscience, that one customer he| though he has a few more bucks | hesitation, they sent a couple of 

Your good letter has reached me S’pose she knew that I must have|“gypped” has become one of his| in the pile, he might wake up |SMmart lawyers to convince me of 
through Automotive News. You are | at least the flicker of a conscience. | most active liabilities. some night and secretly envy you. | What it meant to pass up a salary 
right about my identity ... and I,} You don’t need to tell me that The customer finds it out | Every incident ... such as your |°f $100,000. 
too, have been in the business for|you never tried to “gyp” one of} eventually. The dealer’s competi- | good letter .. . takes me back over We sent a car to meet the 
over 50 years. The fact that a man| your customers. Suppose the other| tors help the customer to re- |the years, to the memory of some legal pundits at the Union Station 
can successfully retail automobiles!guy did get the “business” . . .| member... and that dealer does [experience of my own. There are in Cleveland, and we met around 


the fireplace at my home on 

Grand View Terrace. First, I 
asked the lawyers whether either 
one was prepared to invest any 
money personally in the project. 
Of course they said: 

“No ... we are just retained as 
legal advisers.” 

Then I explained why I was not 
in a position to invest my repu- 
tation. 

Then the lawyers (as is possible 
in such cases) actually took down 
their hair. They, too, felt some 
doubt about the success of the idea 
... but, without me, it would seem 
impossible. After a sort of social 
tete-a-tete, we shook hands, and 
as they stepped into the car to go 
back where they came from, one 
of them said to me: “Goodbye, 
Jordan, I admire any man who is 
true to himself.” 

Most Sincerely, 
Ned Jordan 
P.S. Don’t forget, Fred, you and I 
are still far too young to talk about 
age. We have had experience. 


Goodrich Adding 
To Oaks Plant 


AKRON.—A $9 million expansion 
at the Oaks (Pa.) tire and tube 
plant of B. F. Goodrich Co. has 
been.announced by J. Earl Gulick, 
vice-president of the tire and 
equipment division, 

The expansion, now under way, 
is scheduled for completion late in 
1954, and will bring the plant’s pro- 
duction capacity to a level equal to 
or greater than any of Goodrich’s 
four other tire and tube plants. 

Present expansion, fifth since the 
plant was built, will eeees 

7 placement of two of the plan 
Her es the on ly way , original boilers, a new water-treat- 
ment plant, three additions to 
present buildings, and installation 


° # of new vulcanizers and processing 
to get fiom. /uning in your car radio nN aaa 














Precision Rep Appointed 


CHICAGO.W—Walter A. Heiby, 
president of Precision Equipment 
Co., has announced the appoint- 


: , : ; ment of Maco Co., Detroit, as its 
A Delco car radio with Signal-Seeking Tuner vepgnenaiaiiin tx tes len Ge 


is different—amazingly different, because for maintenance, materials han- 


GREATER DRIVING SAFETY! dling and storage equipment. 


When operating a Delco car radio 
with Signal-Seeking Tuner, the driver 
need not remove his eyes from the 
road. The tuner makes all the adjust- 
ments for finest reception. 


this tuner selects stations automatically, 

in any locality, at the touch of a finger tip! 
A touch on the Selector Bar causes 

the Signal-‘Seeking Tuner to travel 

across the dial until it finds a station signal... 





' 
os GREATER LISTENING PLEASURE! at each additional touch another station 
A special sensitivity control in the comes in. The convenience of automatic 
Seg Signal-Seeking Tuner lets you tune in ae 2 : s : ‘ 
even distant stations with weak sig- tuning is exclusive with radios built a 
a, PA 
— ae me: <a he = nearby by Delco . . . currently available on many of 
° 7 ' 
America’s finest cars. Ask your car "Knot-Hole Gang’ Cited— 





; The Detroit Dodge dealers’ “Kno'-Hole 
manufacturer about Delco’s ots. Suet Deltas enter’ Foote 


i i | ; TY an- 
automatic Signal-Seeking Tuner. former Tiger player and now a TV~ 
8 nouncer, were honored by the American 


: Legion for “stimulating recreation for 
youth.” A. J. Roger (left), president of the 
i E L¢ oe RA Me # oS Greater Detroit Dodge Dealers Assn and 
Trout (center) receive the citation from 
DIVISION OF GENERAL MOTORS CORPORATION George Dygert, chairman of the Detroll 
RORGMA, Semuenee district's American Legion junior boseball 

committee. 





NO ADJUSTING 
TO NEW STATIONS! 


When you have a Delco car radio 
with Signal-Seeking Tuner, there are 
no adjustments to make when enter- 
iny a new locality. This tuner selects 
the stations automatically. 

















The shaded areas are where Country Gentleman 
carries advertising into more homes than The Saturday 
Evening Post...2,162 counties (of the 3,071 U. S. total) 
where Country Gentleman circulation is greater than 
Post circulation. 

In fact, in nearly 2 out of 3 counties, Country 
Gentleman has more circulation than any weekly, wom- 
en’s or home service magazine! 


CIRCULATION NOW OVER 2,500,000 


A CURTIS PUBLICATION 


Where on this map — 
do your sales come from 3 


In all counties—wherever your business comes from 
—the Post will sell your best city customers... you need 
advertising in Country Gentleman to sell your best rural 
customers. 


SO REMEMBER: When a manufacturer says “It’s advertised in 
Country Gentleman”, he is giving you important selling sup- 
port in a lot of homes no other kind of magazine reaches—the 


prosperous rural homes right in your own local trading area! 


Sell your boil nunal ewslomers... 
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Correspondent George Glaser Writes... 


Auto Letter from Europe 


RANKFURT, Germany. — The 

new Appia model of the Italian 
motor firm, Lancia, is an interest- 
ing study in the correlations of na- 
tional character and car design. 

In designing the Appia — a four- 
seater sedan in the 1,100-cubic-cen- 
timeter engine class—Lancia had to 
sacrifice something in order to get 
in line in regard to price. It was 
decided to simplify the design of 
the rear suspension. 

Lancia produces high-speed en- 
gines of the V-type design to 
make them short and light. In the 
Appia, the four cylinders are 

into one block, and the 
V-form is mild, only 10 degrees 
away from the vertical, The 
aluminum alloy head contains the 
combined heads for both sides of 
the engine. 

Two camshafts are utilized, and 
pushrods actuate the valves over 
rocker arms. The cylinder block 
consisting of cast iron is a separate 


unit from the aluminum casting of 
the crankcase. 

The Appia has the self-support- 
ing type body, but the four-speed 
forward transmission is attached to 
the bell housing instead of being 
combined with the rear end into 
one unit. 

* + 


Competition Curbs Prices 


i EVALUATING the Appia, one 
must keep in mind that Lancia’s 
competitor, Fiat, also has recently 
come out with a 1,100-c.c. car and 
thus has placed limits on Lancia’s 
price. 

In the larger Lancia Aurelia 
models, work is continuing on the 
new fast V-6 model, which is said 
to develop a speed of 110 miles an 
hour. 

Lancia has been a pioneer in 
the development of tunnelless 
front compartments, which are so 
hard to achieve in low cars with 
engines in front and rear-wheel 


drive. For reasons of better 
weight distribution, Lancia com- 
bined the housing of the differ- 
ential and reduction drive with 
the transmission and clutch hous- 
ings, and installed this unit in 
rubber mountings on the frame- 
work in the rear. 


The rear wheels are independently | | , 


sprung, and each driveshaft has 
two universal joints. The rear-wheel 
suspension creates a negative cam- 
ber when swinging up, with the 
result that curves can be taken at 
high speeds. The wheel suspension 
is guided by control arms, each of 
which is fastened to two points of 
a circle in rubber-bushed bearings 
on the body frame. 

The large brake drums, which 
are heavily finned for cooling pur- 
poses, are running close to the differ- 
ential housing in order to eliminate 
as much unsprung weight as pos- 
sible. This design makes it possible 
to slow down quickly in curves and 


r 
' 





Safer Driving at High Speeds Claimed— 


Lancia's Aurelia has a type of independent rear-wheel suspension which is said to 
make driving at high speeds safer. It also features better weight distribution and a 
tunnel-free driver's compartment. Clutch, transmission and rear end form one unit, 
which is mounted in the framework of the body. 


* * * 


gives the driver a new feeling of 
safety. 

Another Lancia development is a 
two-ton truck which features a 
two-cycle diesel engine as well as 
individual wheel suspension. The 
Beta, as the truck is called, is built 
with the heavy spring across the 
vehicle, utilizing it as the upper 





The Sign of Greater Profits! 





Beats Competition 2 to 1 


regular gas price has attracted a customer 


Average monthly gallonage of Blue 
Sunoco Dealers beats competition 2 to 1 


Here’s why: 


1. LARGE MARKET AREA. Sunoco Dealers 


have markets 


big enough to earn them 


greater profits year after year. Overlapping 
and crowding of Sunoco stations in a mar- 
ket area is avoided. 


2. PRODUCT ACCEPTANCE. Sun’sbasicprod- 
uct principle of a “One Grade—One Price”’ 
gasoline for high-test performance at 





loyalty that is unparalleled. 


3. SALES SUPPORT. Strong merchandising 
and advertising is constantly used to back 
up the Sunoco Dealer. Sales counselors 
keep the dealer up-to-date on market and 


sales conditions. 


DEALERSHIP OPPORTUNITIES 
A Sunoco dealership may be available in 
your area! For further information con- 
tact the local office of Sun Oil Company 
or write to Philadelphia 3, Pa. 


HERE’S MORE PROOF: 


Listen to what Ralph A. Grella, Sunoco 
Dealer in Fairfield, Connecticut, has to say: 


“Within one month after switch- 
ing to Blue Sunoco my gallonage 


had increased 54%. 


Now, after 


only six months with Sun, I have 
doubled my former gallonage.”’ 


Customers stay with you when you sell SUNOCO Products. 


SUN OIL COMPANY 


* * x 


suspension arms while the lower 
suspension arms are of the two- 
suspension-point type. 

* * a2 


Speed Paradise Lost 

ERMANY’S experiment to do 

away with speed limits appears 
to have failed. The self-discipline of 
the motorists was insufficient, and 
the rising rate of accidents and 
fatalities leaves doubt as to the 
wisdom of the measure. 

Several cities, such as Hamburg 
and are now consider- 
their own speed 


* * 


ing establishing 
+ 





V-4 Motor on Appia— 

Lancia’s new four-seater sedan, Appia, 
has a V-4 motor of 1,100-cubic-centimeter 
displacement and 38 horsepower at 5,000 
revolutions per minute. 

* * 7 

limits if the government should 
refuse to restore speed limits. 

It must be borne in mind that 
while American cars can be driven 
slowly in high gear without strain- 
ing the engine, most European cars 
must be shifted much more and 
present quite a problem when try- 
ing to crawl along in heavy traffic. 

* * x 


Industry Courts Buyers 
HE German Traffic & Travel 
Show, which recently opened in 
Munich and will last through Oct. 
11, gives a review of all means of 
transportation. 
The German government recog- 
nizes that a sound automotive in- 
* * ok 





Lancia’s Beta Truck comes with inde- 
pendent front-wheel suspension. Gone are 
the days of rough rides in trucks, Corre- 
spondent George Glaser writes. 

oe oS 


dustry is a must for the future of 
the country’s economy. New cus- 
tomers must be found to expand 
the industry. 

More than 40 percent of all cars 
are over 12 years old, and the 
general discussion centers about 
the problem of how to bring in 
new groups of motorists by low- 
ering prices and upkeep expenses. 

However, the 1952 statistics 
should also be consulted. Last year, 
it was necessary to revoke more 
than 20,000 driver’s licenses in Ger- 
many, four of which belonged to 
persons over 80 years of age. Their 
careless driving is just as much a 
loss to the auto industry as the 
inability of others to afford a car. 
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Pelton Motors (Dodge-Plymouth), 
of Los Angeles, has opened its 
newly enlarged service and repair 
shop, backing on Pelton’s new-car 
showroom. 

Included in the new service sec- 
tion are a new-car display, a tire 
display, dynamometer, waiting 
room, and departments for polish- 
ing, wheel alignment and balancing 
and an infra-red bake oven with a 
daily capacity of 10 cars. 


* + * 
Hudson-Willys Dealership 
In Kansas Is Closing 

Kirk-Stamper Motor Co, (Hud- 
son-Willys), Great Bend, Kans., 
is closing its doors, according to 


Earl Kirk, one of the partners. 
The firm has been in operation 


since 1946, employing 10 persons. 

Kirk said his partner, Ed 
Stamper, is ill and unable to 
carry on with the business. 

Kirk operates Hutchinson 
Motor Car Co., Hutchinson, 
Kans., and has an interest in Five 
Points Motor Co., Garden City, 
Kans. He said he would not have 
time to handle the Great Bend 
dealership in addition to his other 


interests. 
* = * 


Krebs Service Sold 


| James J. Hannan and Edmund 
| Miller, of Gary, Ind., have bought 
Krebs Service, Inc, (Chrysler- 
Plymouth), Michigan City, Ind., 
from Joseph Krebs, The dealership 
will be known as Hannan & Mil- 
ler’s. Hannan formerly was man- 


Stuart Motor Rises from Ashes— 


Climaxing the efforts of 11 months, Stuart Motor Co., Stuart, Va., has opened its 
new building, which replaces one destroyed by fire last year. C. M. Akers, C. D. 
Dickerson and A. Ll. Beasley are the owners of the firm. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year. 





2 } 





_ Hypoid"Gearing 


CUTS TRUCK MAINTENANCE COSTS 
—ADDS EXTRA MILEAGE 


Youre weovh spout la developing, 
: testing and proving Hypoid for 
use in heavy-duty trucks 





‘Truckers today are getting more miles per truck, under 
tougher operating conditions, than ever before. Such major 
improvements as Hypoid gearing, developed and built by 
TDA, are increasing truck life and reducing maintenance 
in spite of the heavy schedules of a defense economy. 


in all three types of final drives—single-reduction, double- 
reduction and two-speed double-reduction—in a complete 
range of capacities. 


Although a relatively new development, Hypoid truck 
axle gearing has been fully tried and proved. Billions of 
ton-miles have been rolled up in actual on-the-job opera- 
tion since it was first introduced to truckers by TDA a 
few years ago. Find out why you should insist on rugged, 
dependable Hypoid gearing in the next medium- and 
heavy-duty trucks you buy. Write to TDA for an informa- 
tive, illustrated booklet on Hypoid gearing. 


Used on many makes of automobiles for more than a de- 
cade, Hypoid gearing is strictly a postwar development in 
medium- and heavy-duty truck axles. TDA, realizing its 





THE TIMKEN-DETROIT AXLE COMPANY 
Detroit 32, Michigan 


WORLD'S LARGEST 
MANUFACTURER OF AXLES FOR TRUCKS, 


strength. _, BUSES AND TRAILERS 


@ UTICA,N.Y, @ ASHTABULA, KENTON AND NEWARK, OHIO @ NEW CASTLE, PA. 


ager of Shaver Motor Sales (Pon- 
tiac), East Chicago, Ind. Bob Smith 
will continue as service manager of 
the Michigan City dealership, and 
Dan Block as sales manager. 


* * * 


Labor of Love 
Augusta Group Plugs Proctor 


For Safety Award 


The name of Thomas Proctor, of 
Southern Motors’ (Lincoln - Mer- 
cury), Augusta, Ga., has been sub- 
mitted to NADA for consideration 
for an annual public relations 
award. Proctor is public relations 
chairman of the Augusta Automo- 
bile & Truck Dealers Assn. 

According to Henry B. Darling 
jr., president, the suggestion was 
made to recognize Proctor’s efforts 
in the May safety drive and the 
Safe Drivers League promoted dur- 
ing June. 

+ + * 


Cleveland YMCA Presented 


With Bus by Herzberger 


A $6,000 bus has been presented 
to the West Park Branch of the 
Young Mens Christian Assn. by 
Ray Herzberger, president of the 
West Park Chevrolet Co., Cleve- 
land. The 47-passenger bus also 
will be used by the John Mar- 
shall High School. 

“Mr. Herzberger’s generous gift 
will make a new summer pro- 
gram available in the rapidly 
growing West Park - Fairview 
area,” said John Inman, ex- 


ecutive secretary of the YMCA 
branch. 






Jones Stimulates 
Development of 


Graceville, Fla. 


Development of Graceville, Fia., 
as a trade center has been stimu- 
lated by J. J. Jones, Chevrolet- 
Cadillac dealer and financier. 

Jones was in the mercantile 
business and conducted farming 
| operations for several years before 
taking a Chevrolet dealership in 
Graceville in 1926. 


He now also serves as president 
of the Bank of Graceville and 
directs operations of Jones Finance 
Co., Jones Investment Co. and the 
Jones Theatre. He also heads 
Geneva County Motor Co., Geneva, 
Ala., and U-J Chevrolet Co., Boni- 
fay, Fla. 

At Jones’ headquarters in Grace- 
ville, his right-hand man is A. D. 
Williams, secretary-treasurer of 
Jones Motor Co. Before becoming 
an active partner, Williams was a 
rural mail carrier. 
| * * * 


| Mulvihill, Weiss Purchase 


Grand Rapids Dealership 


James P. Mulvihill jr., and 
George H. Weiss have purchased 
Stadler Motors, Inc. (Chrysler- 
Plymouth), Grand Rapids, Mich., 
and have renamed the company 
Imperial Motors. 

William R. Stadler is_ retiring 
from the automotive field. The new 
partners plan to expand both the 
sales and service staff. 

* + 


Gold Emblems Presented 


To Tenvoorde Brothers 


Fifty gold-plated Ford emblems 
were recently presented to C. S. 
and L. T. Tenvoorde, managers of 
Tenvoorde Motor Co., St. Cloud, 
Minn. 

Douglas Co. of Minneapolis, 
makers of auto emblems, presented 
the gift in recognition of Ten- 
voorde’s significant role in Ford’s 
golden anniversary celebration this 
year. Stephen Tenvoorde, father of 
the present owners of the dealer- 
ship, was the second Ford dealer 
in the U. S. Tenvoorde began han- 
dling the Milwaukee Steamer in 
1899 and switched to Ford in 1903. 

* 


Kaiser Dealers Elect 


Jackson in Central Ohio 


P. A. Jackson, of Hilltop Motors, 
Columbus, has been elected presi- 
dent of the Central Ohio Kaiser 
Dealers Assn. 

Others elected were Nolan Bald- 
erson, Balderson K-F Motors, 
Zanesville, vice - president; Nelson 
Hersey, Hilltop Motors, secretary- 
treasurer; James Cartwright, Kleen 
Kar Ko, Chillicothe, director, and 





(Continued on Page 25, Col. 1) 
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Doings 





(Continued from Page 24) 


Dean Reed, Dean A. Reed Motor 
Sales, Caldwell, director. 
* * * 


Second Olds Dealership 


Opened in Fort Worth 

The second Oldsmobile dealership 
in Fort Worth, Tex., has been 
opened by Clyde Westfall, former 
Oldsmobile-Cadillac-GMC dealer in 
Stamford, Tex. 

The Stamford deal has been sold 
to Tad McGhee, a director of Cen- 
tral Airlines. Fort Worth’s other 
Oldsmobile firm is Western Olds 
Co., owned by Bob Campbell. 


Buffalo Dealers’ Sales Chiefs 
Attend Chevrolet Parley 


Forty-three sales managers of 
Chevrolet dealerships in the Buf- 
falo zone attended a one-day con- 
ference recently at the Moon Brook 
Country Club, Jamestown, N. Y. 

L. L. Putney, president of Par- 
Ket Motor Sales, Jamestown, was 
host for the meeting. B. C. Carter, 
Buffalo zone manager for Chevro- 
let, discussed the current automo- 
bile picture. - 


Alford Succeeds Father 
In Dodge Dealership 


Jerry Alford, folowing the | 


death of his father, Earl Alford, 
has become president of Alford’s, 
Inc. (Dodge-Plymouth), Portland, 
Ore. 

Roy Powell, with the firm seven 
years as credit and office man- 
ager, is secretary-treasurer. Mrs. 
Earl Alford is vice-president. 

* aa * 


Eccles Elected to Head 


Klamath Falls (Ore.) Group 
Julian Eccles, of Parker Pontiac, 
has been elected head of the Kla- 
math Falls (Ore.) Auto Dealers 
Assn. Bob Dugan (Dodge-Plymouth) 
was chosen vice-president, and 
Charles Bailey, Klamath Finance, 
secretary-treasurer. Z 
7 * 


St. Helens (Ore.) Dealers 


Elect Duncan President 


The St. Helens (Ore.) Auto Deal- 
ers Assn. has elected Arch Duncan, 
of Columbia Electric & Motor Co. 
(Oldsmobile), as president. 

New Secretary-treasurer is L2s 
Mickelson, Highway Motor Co. 
(Dodge-Plymouth). 


Ware Elected President 


Of Martinsville Jaycees 

Russell H. Ware, of Russell 
Ware Pontiac, has been elected 
president of the Martinville 
(Ind.) Junior Chamber of Com- 
merce, 

* x * 

Kentucky Association 


Adds Three Members 


Three new members have been 
enrolled by the Kentucky Automo- 
bile Dealers Assn. 

Represented are Davidson Motor 
Co. (Pontiac), headed by J. M. 
Davidson, of Hazard; Revnolds 
Garage (Ford), headed by W. H. 
Reynolds, of Jackson, and Stout 
Motor Co. (Willys), headed by 
John Stout, of Hazard. 

+ * *” 


Poor Sells Olathe Motors 
To Kisinger Brothers 


Tom Poor has sold his interest in 
Olathe Motors, Olathe, Kans., to 
John and Herman T. Kisinger. 
Their K-P Jack manufacturing 
concern is in the process of liqui- 
dation. 

The Kisinger brothers will con- 
tinue to operate Olathe Motors as a 
dealership for Hudson cars and 
Ferguson tractors. Poor organized 
Olathe Motors in 1935. 

* 7~ * 


Schnakenberg Motors Gets 


Hereford’s Triple Franchise 

Formal transfer of dealership 
franchises for Chevrolet, Oldsmo- 
bile and Cadillac has been made 
to Schnakenberg Motors, Inc., 
Emporia, Kans., which has pur- 
chased Hereford Motor Sales, 
Inec., 628 Merchant, Emporia. 

The business is now being oper- 
ated by J. C. Schnakenberg, 
Kansas City, president and treas- 
urer of the corporation. Schnak- 











enberg, since 1945, had been gen- 
eral manager of the Bill Sullivan 
Chevrolet dealership in Kansas 
City, Sullivan is vice-president of 
Schnakenberg Motors and is one 
of the incorporators, 


* * * 


Hackert Motors Lends Willys 


To Welcome Wagon Group 


H. V. Hackert Motors, Inc., 
Willys dealership in White Plains, 
N. Y., has made available a new 
car to the local Welcome Wagon 
group. 

The car will be used to introduce 
new residents of the area to 
merchants, churches and civic or- 
ganizations. 

+ * 
Middleport Sales Starts 
$60,000 Building Project 

Middleport Sales Co. (Ford), of 
Middleport, N. Y., has embarked 
on a $60,000 building program, ac- 
cording to Clarence and Herbert 
Halstead, owners. 

The new building will be located 


Afi. 





= automobile showroom that puts 
up a good front makes a good sales 
showing, especially if it’s an inviting 
Pittsburgh open-vision front. Your en- 





Off to the Races in Dallas— 


Official pace car for the Dallas races at Fair Park Speedway is this Henry J pro- 
vided by Alexander K-F Motors, Inc. Presenting the car to race promoter Henry Watson 
(right), are (from left) Paul Mosier, sales manager; Jack Hansen, assistant general 
manager, and S. P. Hutchins, general manager. 


on the corner of Route 31 and Kelly 
Ave. and comprise 876,000 square 
feet. The service department will 
be equipped to handle the heaviest 
trucks, the company said. 

* * * 


Mo-Kan Nash Purchases 


Leavenworth (Kans.) Firm 


Hutto-Hay Motor Co. (Nash), 
Leavenworth, Kans., has been 
purchased by Mo-Kan Nash Co., 


tire showroom—front to back—is on 
display through an unobstructed, 


open-vision front. Your automobiles 
and accessories are exhibited attrac- 
tively, persuasively, night and day . . . 
even after hours, your showroom goes 
right on selling! An open-vision front 
banishes shadows and dark corners, 






ae eo eS 


Store Fronts 
and Interiors 
by Pittsburgh 
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GLASS - 


UR GH 


gives your showroom a bright, inviting 
look that catches the eyes of the pass- 
stops him, sells him. 

Make your bid for increased business 
now by modernizing with sales-win- 
ning Pittsburgh Products. Remember: 





CHEMICALS - 


Atchison, Kans., according to 
Matt Calovich, owner of the Atchi- 
son firm. 

Hutto-Hay had been operated by 
W. W. Hutto and Donald Hay. The 
Leavenworth firm will be closed 
and most of the equipment, stock 
and parts moved to the firm in 
Atchison, Calovich said. Allen 
Brown, Leavenworth Nash sales- 
man, will continue as salesman 
there. 


© Opan-Vision Store Front 


Pittsburgh Plate Glass Company 


Room 3323, 632 Fort Duquesne Blvd., Pittsburgh 22, Pa. 


Without obligation on my part, please send me a FREE copy of your 
modernization booklet, “How To Give Your Store The Look That 


Former Dealer Scott 


Gets Federal Job 


George T. Scott, former Chevro- 
let dealer at Baker, Ore., has been 
appointed field representative in 
the Department of Interior. 

Scott sold his dealership last Oc- 


tober. 
* * s 


Small Heads Ohio Group 


In Promoting Hudson Jet 


Dave Small, president of Bell Mo- 
tors, Cleveland, has been named 
head of the Cuyahoga County Hud- 
son Dealers Assn. campaign to pro- 
mote Hudson Jets in the area. 

. * * 


Thrailkill Buys In 


Wayne H. Thrailkill, former Polk 
County sales representative for the 
Texas Co., has purchased an inter- 
est in Polk Motors, Lake Wales, 
Fla., and has taken over the man- 
agement. G. W. Stewart jr., who 
founded Polk Motors, says he plans 
to devote his time to a similar busi- 
ness in Winter Haven, Fla. 

* * * 


Thompson Gets Deal 
Thompson Motors 2 E. Virginia 
St., Charleston, W. Va., has received 

a DeSoto- oto-Plymouth franchise. franchise. — 





Push back the walls ... pull in the customers with an open-vision front like this one in Beau- 
mont, Texas. An expanse of Pittsburgh Polished Plate Glass makes this showroom a giant display 
case. An entranceway featuring sturdy Herculite Tempered Plate Glass Doors and Herculite Door 
Frames completes the open-vision design. And the eye-catching glass-holding and decorative mem- 
bers are Pittco Store Front Metal. 


modernization is a custom that means 
more customers. 
real estate value of your property, too. 
For examples of other Pittsburgh mod- 
ernization jobs, fill in and return the 
coupon below. No obligation, of course. 


And it adds to the 
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World'e Travelingeet Car! 


5 igs newest Nash outdoor poster re-enacts a familiar Amer- 
ican scene. For this summer, Nash owners all over the 




















country will be packed up and on the road—taking the kind of 
vacations their non-Nash-owning friends can only dream about. 
They’ll do their hundreds of miles a day lolling in the luxury 
of Airliner Reclining Seats. 
They’ll see a whole new world of travel wonders—through the 








widest windshield and widest rear-window, enjoying the greatest 
eye-level visibility ever built into a car. 

They’ll leave the crowded asphalt and take to the woods with 
never a worry about a place to sleep! Anywhere is home, with 
Nash Twin Beds—and that huge luggage compartment carries 
all a family’s traveling needs. 

Every mile they go will be cushioned in velvet .. . rolled 
boulevard-smooth by the soft Airflyte mde. They’ll enjoy clean, 
filtered air, thanks to the Nash Weather Eye Conditioned Air 
System. And they’ll drive all day on one filling of the gas tank! 


Another Nash Outdoor Poster Contest prize-winning idea. 


You'll Find None So New As 


Yes, it’s a matter of record that Nash owners go more places 
more economically and have more fun. They tell us so—in thou- 
sands of letters a year! 

We at Nash are proud of our owners’ enthusiasm . . . proud 
that Nash was first to conceive and introduce so many of the fea- 
tures that add so much to the pleasure of driving an automobile. 

And this is our pledge to our owners—to our dealers and to all 
our friends everywhere— Nash will continue to build the “‘world’s 


travelingest automobile”. AMBASSADOR + STATESMAN + RAMBLER 


Nash Motors, Division Nash-Kelvinator Corp., Detroit, Mich. 








By Leo T. Parker 
Attorney at Law 

A FEW days ago I received an 

interesting letter from an auto 
dealer, as follows: “I read your au- 
tomobile law in Automotive News. 
In fact, I keep and classify all your 
decisions so I can refer to a case 
when I need it. 

“I have some cases explaining 
the validity of garagemen’s liens 
on mortgaged automobiles. How- 
ever, points I don’t have are 
whether the garage owner for- 
feits his lien when he lets the 
owner take the automobile from 
his garage, and if the owner 
drives the car into garage, at a 
later date, is the garageman’s 
lien renewed?” 

Modern higher courts consistently 
hold that an auto dealer or ga- 
rageman who repairs an auto has 
a lien on the car to enforce pay- 
ment for the repairs. The dealer 
loses or forfeits his lien by giving 
up possession of the car. 

According to a late higher court 





Ford Contributes to Jewish Welfare Campaign— 

Allen W. Merrell (left), assistant to the president of Ford Motor Co., presents a 
$25,000 check from the firm to Edward M. M. Warburg, general chairman of the 
National United Jewish Appeal. With them is Dorka Adler, a four-year-old displaced 
person who had just arrived in the U. S. through the efforts of the fund. Looking 
on at right is Samuel D. Leidesdorf, treasurer of the UJA drive in the New York City 
area. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 
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Lawsuits Affecting Dealers ... 
Court Decisions 


decision, the lien is automatically 
renewed if the dealer again gets 


possession of the auto. 
* + * 


Car Driven Away 

FOr example, in Gordon v. Sulli- 
van, 188 Fed. (2d) 978, it was 

shown that a dealer did repair work 

on an auto without collecting the 

amount due. 

The dealer allowed the owner 
to drive away the car, thus for- 
feiting the lien for the money 
due him for repairs, parts, etc. 
Later the dealer got possession of 
the auto and refused to give up 
possession until the repair bill 
was paid, 

In subsequent litigation, the rep- 
resentative of the auto owner con- 
tended the lien was lost when the 
dealer permitted the owner to take 
the car. The higher court refused 
to agree and held the dealer had 
a lien on the auto to secure pay- 


@ WEAVER @tomatic 


OVER 
HEAD 


CAR WASHER 


quickly gives a thorough wash, with 4 


rinses 


--- yet uses less than 15 gallons of water 


You gain these important features with 
a Weaver Automatic Car Washer. 


1. AUTOMATIC CYCLING INCREASES PRODUCTION 

2. NO BOOTS OR APRONS NEEDED. No excessive misting 6. 
or sploshing 

3. EXCLUSIVE Non-Corrosive “Spray Arch” contains 
clog-resistant nozzles — dispenses both the deter- 7. 
gent ond water at constant pressure. 

4. USES LESS WATER — less than 15 gallons required 8. 
for a complete wash — approximately one-half as 9 
much as some others. Does not require large inlet 
pipes or storage tanks. 

5. USES LESS DETERGENT — only % to ‘2 ounce of 


ally. 


use. 








Weaver Manufacturing Co., Springfield, 


SERVICE SHOP EQUIPMENT 


Complete line includes—Twin Post Lifts. .Unit Lifts..Wheel Alignment Equipment ..Headlight Testers 
--Brake Testers..Wheel Balancing Equipment ..Jacks..Wheel Dollys ..Car Washers. . Air Compressors. 


“Weaver-Gloss” detergent needed per job. Wash- 
er automatically shuts off detergent during rinsing 
cycle. Gives 4 Clear-Water Rinses. 


Stops automati- 


HANGS FROM CEILING — leaving floor space unob- 
structed for other services when washer is not in 


EASY ON ELECTRICITY — the power used is so slight 
that the ordinary 110-volt wall outlet is adequate. 


“SPRAY ARCH” MADE OF ALUMINUM. 
. MODERATELY PRICED — only $825.00 complete. 


For additional information, consult your 
Weaver jobber or write us for Bulletin AN-710 


Illinois, U. S. A. 





ment of the amount due for re- 
pairs. 

The higher court said: 

“A garage keeper who has re- 
paired and released a car, without 
receiving his charges, may detain 
it for those charges when it is 
brought to him a second time, and 
if he chooses, may then enforce his 
original lien.” 

+ 


* * 


Can’t Compel Delivery 


Ew to a late higher 
court decision the purchaser of 
a mortgaged auto cannot compel 
the seller of the car to complete 
delivery. This is so, although an 
automobile dealer mortgaged all his 
automobiles with a bank under an 
agreement permitting him to sell 
the cars, 

In Bayer v. Jackson City Bank 

& Trust Co., 55 N. W. (2d) 746, 
it was shown that a bank held a 
chattel mortgage on vehicles to 
secure the repayment of a prom- 
issory note for $3,251.98 given by 
dealer to the bank. The mort- 
gage was duly filed in the office 
of the register of deeds of the 
county. It was, in consequence, 
a matter of public record. 

Later on Bayer purchased from 
the dealer one of the vehicles, a 
Ford. Bayer paid the sum of $583.00 
to the dealer in cash. 

In subsequent litigation, the high- 
er court held that Bayer could not 
compel the dealer to deliver the 
Ford, because the bank’s chattel 
mortgage was a valid lien on all 
autos owned by the dealer. 

* * 7 


No Valid Sale 


to is so although a clause in 
the mortgage gave the dealer 
the right to sell his autos in the 
regular course of his business. This 
court said: 


“The conclusion cannot be avoid- 
ed that there was no valid sale of 
the automobile to plaintiff (Bayer) 
and the court is without power to 
decree specific performance of the 
promise to complete the transac- 
tion by delivery of a certificate of 
title.” 


Invalid Clause Is Ruled 
No Bar to Labor Pact 


BISMARCK, N. D.—An opinion 
handed down by the North Dakota 
attorney general’s office holds that 
the fact that a clause in a labor 
contract may violate the State’s 
anti-closed shop act does not void 
the rest of the contract. 

The opinion said that this rule 
applies to such contracts in which 
the outlawed closed shop clause can 
be separated from the rest of the 
contract. The contract clause in- 
volved sought to provide that only 
union members in good standing 
would be hired by the employer. 


Synthetic Oil Put 
To Market Test 
In Buffalo Area 


BUFFALO.—Linde Air Products 
is betting a lot of money and time 
on a synthetic motor oil that is 
being brewed by the magic of chem- 
istry in its Town of Tonawanda 
laboratory. 

The man-made lubricant, which 
now is being test-marketed in the 
Buffalo area, sells for a $1 a quart 
or more. Even if it ever is pro- 
duced on a large scale, it is not 
likely to be so cheap as oil that 
comes out of the ground. 

But Linde and its parent com- 
pany, Union Carbide & Carbon, 
visualize the synthetic as a premium 
product that will last longer and 
be a cleaner lubricant than natural 
oil and contribute considerably to 
improved low-temperature engine- 
starting. 

In its test-marketing program, 
Linde is getting help from fleet 
operators, who submit information 
on the results they observe. 

Linde has been working on the 
synthetic for seven or eight years. 
Its financial stake is evidenced by 
the elaborate testing facilities it 
has set up. 

Like Prestone, the antifreeze also 
developed locally by Linde, the new 
synthetic lubricant is derived from 
natural gas. 


Treadaway Opened 


Treadaway Motor Co. (Lincoln- 
Mercury), has been opened in 
Dallas. 


ee 


Nation S Busines void 
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More truck operators keep their eyes on Nation’s Business ... more than 
any other management or news magazine. Maybe it’s because they find 
here so much editorial material so close to their hearts—like “Divided 
Authority Blocks Better Roads,” “Mass Transportation or Mess,” “Pre- 
scription for Parking IIls’”—all in recent issues. Or maybe it’s because 
they own and operate 2,000,000 trucks all over the map and they just have 
to know how business is doing all over the map. Anyhow, they’re the men 
behind the men behind the wheels of 4 out of every 10 commercial vehicles 


ror evs! 
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NORTH BOUND 


NET PAID ABC —12-31-52— 800,880 


you see on the streets . . . they represent a larger market than the whole 
farm market... and while you’re reading this they’re wearing out trucks, 
tires and parts. And, they’ve got 718,000 trucks ripe for replacement right 
now. A 12-page schedule aimed at NB’s 800,000 readers will drive in 
9,600,000 mass sales impressions on the business market. Park your truck 
or accessories advertising problem here and let NB’s mass coverage carry 
a big share of your load ... NATION’S BUSINESS, Detroit, Cleveland, 
Chicago, New York, Washington, D. C. 


4 out of every 10 commercial trucks you see on the streets are operated by the readers of... NATION'S BUSINESS 
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Edwards Makes Debut in Hotel Lobby— 


Appointment of Paul C. Edwards, Inc., as a Kaiser dealership for Springfield, Iil., 
was accompanied by a three-day advance showing of Kaiser's: plastic sports car, the 
Darrin, in the lobby of the St. Nicholas Hotel. Shown (from left) are Bonnie Benson, 
Springfield model, and Ted Edwards, Wayne Edwards, Paul C. Edwards, Jim Wilson 
and Ken Stevenson, all members of the dealership's staff. At right is Al Davis, whole- 


sale representative of Ray Dunn & Co., Danville, Ill., Kaiser distributorship. 


DuPont Transfers Parriot Pavlic, assistant manager of the 


department’s plastic sales. Dr. Wil- 
To Antifreeze Section Sam W. Boek, who formerly held 
Tynan A. Parriott, has been/|the plastic post, is on leave of ab- 
named assistant manager of the/| sence due to illness. 
Zerone and Zerex antifreeze sales} Parriott previously was assistant 
section in duPont’s polychemicals|manager of polychemicals depart- 
department. ment sales to the refrigerants, food 
Parriott succeeds Dr. Albert A.|and petroleum industries. 


@ 





Tyre. 


Ask your Carter supplier or write for 
information about Carter Movies to 
advertise your shop and services. 











J. Fred Seiberling has retired 
from his position in the government 
sales department of Seiberling Rub- 
ber Co. 

Seiberling, oldest son of company 
founder F. A, Seiberling, joined the 
firm in 1931 as a commercial sales- 
man in Chicago. Most of his 22 
years with the organization was in 
government sales, although he was 
formerly manager of dealer re- 
lations and in manufacturers’ sales. 

During World War II he was 
manager of the company’s Wash- 
ington office, handling sales to the 


armed forces. 
* = & 


Tribute Paid to Corbett 


At Retirement Fete 


William J, Corbett, vice-president 
of Sparks-Withington Co., Jackson, 
Mich., was guest of honor at a 
special dinner held by business as- 
sociates and friends in Jackson. 


The occasion was in recognition 
of Corbett’s retirement after 44 
years’ service with the company, 
which manufactures Sparton auto- 
motive horns, directional signals, 


Auto Personnel 


most popular carbureter ... 
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accessories, radios and television 


sets. 
* * + 


Phillips, Vice-President 


Of Gemmer, to Retire 

Frank E. Phillips, senior vice- 
president of Gemmer Mfg. Co., 
Detroit, is retiring from active 
duty Sept. 1 after 45 years with 
the company. 

Phillips started with Gemmer 
as an assembler. For the past 
several years he has been sales 
vice-president. He has been a 
member of the board for 20 
years. 

+ + 


. 
Sealed Power Picks Banta 


In Replacement Sales 


Appointment of William B. Banta 
as sales promotion manager of the 
American Hammered automotive 
teplacement division of Sealed 
Power Corp. has been announced 
by Rick E. Murbarger, general 
sales manager. 

Banta became associated with 
Sealed Power in 1943 and for the 


with All Your Customers 
..- Feature Fast-Selling 


CARTER 


y° CARBURETERS 


Now’s the time to team up with America’s 


CARTER ... for 


increased shop volume. Take advantage 


. 
Opa f 
¥ 


of CARTER’s big magazine advertising 
campaign in the Saturday Evening Post, 
Life, Look, Country Gentleman and 
Popular Science. Let CARTER’s popularity 
pull more customers into your shop ... put 
added profits in your pocket. 


CARTER CARBURETOR 
CORPORATION 


St. Lovis 7, Missouri 


Division of American Car and Foundry 
Company 





past three years had been in charge 
of allocations. : 
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Rice Leaves L-M to Head 


Renaud Plastics Sales 


George M. Rice, a former senior 
purchasing executive of Lincoln- 
Mercury, has entered the plastics 
industry as sales 
manager for Re- 
naud Plastics, 
Inc., Lansing, and 
its subsidiary, 
Ren. ite, Inc. 

Harold E, Re- 
naud, president, 
stated that the 
appointment 
marked the start 
of expanded 
national distri- 
bution of Ren. ite, 





Geo. M. Rice 
the firm’s patented resin, and of 
counselling service to the automo- 
tive, aviation and agricultural 
equipment industries. 

Rice had been with Ford and 
Lincoln-Mercury since 1935. 

* * 


Phillips, Allen End 126 Years 


Of Service with Bemis Bag 


A. V. Phillips and H. H. Allen, 
longtime directors of Bemis Bros. 
Bag Co., have announced their 
retirement and resignation from 
the board. Their combined service 
with the company totals 126 
years. 

F. G. Bemis, president, an- 
nounced the election of T. W. 
Little and R. M. Hersey to the 
board to fill the unexpired terms. 

’ Phillips, who joined Bemis in 
1891, became a director in 1911. 
Allen had been with the company 
since 1889 and had served on the 
board for 41 years. 

. * * 


Life-Time Battery Appoints 


Himes as Head of Sales 


Robert H. Himes has been named 
general sales manager for Life- 
Time Battery Corp. of America, 
Gus Dabney, general manager, has 
announced. 

Himes formerly was _ division 
sales manager in Ohio, West Vir- 
ginia, Indiana, Illinois, Wisconsin, 


Towa and Minnesota. 
* * ~ 


Wilkening Assigns Two 
To Division Sales Posts 
Appointment of Irvin Buntin and 
Sidney J. Harris as division sales 
managers for Wilkening Mfg. Co., 
Philadelphia, has been announced 
by W. E. Wilkening, sales vice- 
president. 
Buntin, Pacific northwest man- 





Irvin Buntin Sidney J. Harris 


ager since 1948, has been named 
manager of the upper midwest di- 
vision comprising Michigan and 
parts of Wisconsin, Illinois, In- 
diana, Ohio and Kentucky. 

Harris, a territory manager for 
3% years, will head sales of the 
middle Atlantic division comprising 
Delaware, Maryland, District of 
Columbia, and portions of Ohio, 
Pennsylvania, New York, New 
Jersey, Virginia, West Virginia and 
North Carolina. 

Frank Parker jr., sales manager 
of the middle Atlantic division 
since 1949, has become sales man- 
ager of the New England division. 

* * 


Morledge Gets Assignment 


In Goodrich Tire Sales 


Chester T. Morledge has been 
named general merchandising man- 
ager for the B. F. Goodrich Co. 
tire and equipment division. 

He succeeds J. A. Hoban, who has 
become a vice-president of the di- 
vision. Morledge has been with 
Goodrich since 1936. 

© 


+o * 


Truck Leasers Pick Hester 


To Head Membership Drive 
Howard L. Willett, president of 
National Truck Leasing System, 
Inc., Chicago, has announced the 
appointment of Glenn Hester, of 
(Continued on Page 31, Col. 1) 
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(Continued from Page 30) 


Brown Truck Leasing Corp., Des|John Shinnick has been promoted 





Moines, as chairman of the organi- 
zation’s membership committee. 

The appointment is part of an 
NTLS program to obtain better 
representation throughout the U. S., 
Willett said. 

* + * 
Automotive Sales Reps 
Appointed by Masland 

Joseph A, Hughes and William 
C. Hunter have been appointed 
automotive sales representatives 
for C. H. Masland & Sons, manu- 
facturer of rugs and carpets, Car- 
lisle, Pa., according to Frank E. 
Masland jr., president. 

Operating as Hughes & Hunter, 
their office is located at 16650 E. 
Warren Ave., Detroit 24. 

* * + 


Buick Reassigns Ploucha, 
Engel and Schumaker 


The following personnel changes 
have been announced for the Buick 


to district manager of the New 
England territory with Boston 
headquarters. 

H. Allen Cupp has been named 
district manager for the western 
Tennessee-Mississippi territory with 
headquarters in Memphis. A. J. Mil- 
lard has been made district man- 
ager for the Colorado, Wyoming, 
eastern Montana territory and will 
work out of Denver. 

Robert D. Hester is the new dis- 
trict manager of the Indiana, Ken- 
tucky, western Ohio territory with 
headquarters in Indianapolis. Hes- 
ter replaces Loren Williams, who 
has been assigned to special sales 
duties in the hydraulic brake parts 
division and will headquarter in 
Trenton, N. J. 

t * + 


13 Distributor Warehouses 


Established by Corrulux 
Establishment of 13 new distribu- 


San Francisco zone by Manager| tor warehouses for the Corrulux di- 


R. K. Kendall: 

Thomas Ploucha, former service 
representative in the Fresno dis- 
trict, takes the same job in San 
Francisco; John H. Engel, service 
representative at San Francisco, 
becomes district manager in Spo- 
kane, and Joseph Schumaker, for- 
merly at the factory in Fiint, fills 
Ploucha’s position at Fresno. 

* * * 
Evans Promotes Ward 


To President’s Assistant 

E. 8. Evans jr., president of 
Evans Products Co., Plymouth, 
Mich., has announced the ap- 
pointment of Donald R. Ward 
as assistant to the president. 
Ward formerly was director of 
manufacturing schedules. 

* * * 

Dacey Chosen as Manager 
Of GM Building Division 

Appointment of F. Emmett Dacey 
as manager of the General Motors 
Bidg. division has been announced 
by GM Vice-Presi- 
dent J. J. Cronin. 

Dacey, formerly 
director of the 
Detroit offices 
service section, 
succeeds H.C. 
Zimmerman, who 
has retired after 
34 years of serv- 
ice with GM. 

Both Dacey and 
Zimmerman 
joined GM in 
June, 1919, and both were assigned 
to Durant Building Corp. when 
work on the General Motors Bidg. 
was begun in Detroit that year. 
The corporation later became the 
General Motors Bldg. division. 


- - * 
Reid, Cheponis and Robinson 


Reassigned by Seiberling 

Three new assignments in 
Seiberling Rubber Co.’s_ sales 
organization have been an- 
nounced by L. M. Seiberling, sales 
vice-president, 

John A, Reid, assistant man- 
ager of truck-tire sales since 1949, 
will fill the newly created position 
of assistant manager in the Chi- 
cago sales district. 

A, J. Cheponis, Philadelphia 
territory salesman, goes to Akron 
as manager of the company’s 
budget sales department, and 
George W. Robinson, advertising 
and merchandising, becomes as- 
sistant manager of his de- 
partment. 





* * ES 
Sales Territories, Personnel 


Rearranged by Thermoid 


Expansion of Thermoid’s sales 
force and revisions of sales terri- 
tories have brought about the fol- 
lowing appointments: 

George Chesney, formerly a 
member of the Los Angeles sales 
territory staff, has been appointed 
district manager for the new 
Arizona-New Mexico territory with 
headquarters in Phoenix, Ariz. 
Frank A. Job is district manager of 
the new western Arkansas territory 
with headquarters in Fort Smith. 

Edward T. Lovesky has been pro- 
moted to district manager of the 
upper New York territory with 
headquarters in the Syracuse area. 
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Rochester Products Plant Grows— 
Recent additions to the main plant of Rochester Products, division of General 


Motors, are shown here. The factory in 


Rochester, N. Y., now covers more than 


800,000 square feet of floor space and employs approximately 4,500 workers. It 
produces steel tubing and carburetors as well as military equipment. 


vision of Libbey-Owens-Ford Glass 
Co. in the east has been announced 
by George D, Jefferson, general 
sales manager, 

Walter Wendland is the new 
eastern regional sales manager, 
with offices in New York. 


New sales outlets are operated 
by eight distributor firms. They in- 
clude Hires-Turner Glass Co., with 
warehouses at Elmira and Roches- 
ter, N. Y., Trenton, N. J., Wilming- 
ton, Del., Philadelphia and Wash- 


UNIVERSAL 


ington; Bienenfeld Glass Works, 
Inc., Brooklyn and Irvington, N. Y.; 
Royal Glass Works Corp., Long 
Island City and Newark, N. J.; 
Atlantic Plate & Window Glass Co., 
Inc., Atlantic City; McKeon, Inc., 
Philadelphia, and Penn Allen Glass 
Co., Allentown, Pa. 


* * * 


Summers to Twin Coach 


Appointment of E, Dwight Sum- 
mers as Twin Coach Co.’s district 


WHEEL PULLER | 








sales manager in Alabama, Georgia, 
Florida and North and South 
Carolina has been announced by 
L. J. Fageol, president. Summers, 
formerly a sales representative for 
International Harvester Co., will 
have his headquarters at 5313 Fifth 
Ave., Birmingham, Ala. 
> 7 * 


American Brass Ups 3 


The American Brass Co, has an- 
nounced the following promotions: 
Richard F. Puffer was named as- 
sistant general sales manage, Allen 
W. Rockwell has been made man- 
ager of the Waterbury (Conn.) 
branch, and Robert R. Vance suc- 
ceeds Rockwell as works manager 
of the Waterbury branch. 

* + * 


Sales Club Names Singer 
Arthur H. Singer, president of 
Alemite Co. of the Southwest, has 
been elected to the board of direc- 
tors of the El Paso (Tex.) Sales 
Executives Club. 
+ * * 


Fredrick Chosen 


Edward H. Fredrick has been ap- 
pointed assistant general manager 
of Dynamatic Corp., Kenosha, Wis., 
a subsidiary of Eaton Mfg. Co. 


You'll save time and trouble on every wheel you pull, from 
the first day this shop-proved Snap-on Wheel Puller goes 
to work for you. It’s so simple, so fast, so easy. It’s self- 
centering. It protects stud and axle shaft threads, bearings, 
and races from damage. It will fit any car, and most light 
trucks. Compare this well-designed Snap-on Wheel Puller 
with any other type and you'll see at once why it’s the choice 





¥-4567A-B UNIVERSAL WHEEL PULLER SET. 
Services passenger cars and most light 
trucks with demountable wheels. Complete 
in KR-107 Metal Box. 








in thousands of busy shops. Your Snap-on man will gladly 
demonstrate this money-saving tool. For free catalog of 
more than 4,000 Snap-on tools, write Snap-on. 


“Snap-on is the trademark 
of Snap-on Tools Corporation 


SNAP-ON TOOLS 
CORPORATION 


8082-H 28th Avenue 
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Detroit Plymouth Dealers Co-Sponsor Gridcasts— 


Dave Barnett, president of the Plymouth Dealers Assn. of Greater Detroit, signs a 
contract for co-sponsorship of University of Michigan and Michigan State College foot- 
ball broadcasts over Radio Station WJR, along with Chrysler, Dodge and DeSoto 
dealers of Detroit. Looking on (from left) are Al Roger, president of the Dodge Dealers 
Assn.; Jim Mason, vice-president of the Plymouth dealers; Jack Rose, secretary-treasurer 
of the Plymouth dealers, and Bob Reynolds, sports director of WJR. Seated are Worth 
Kramer, executive vice-president of WJR; Barnett, and Bob Powell, of Powell-Gayek 
Advertising Agency, Inc. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year. 





MOUUAY-NURRI 


PISTON RINGS 
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Affecting Factories and Dealers... 


Auto Advertising 


Pathfinder magazine, which added 
the words “the Town Journal’ to 
its title with its first monthly issue 
in April, now is adopting the sub- 
title as its main title. 

Beginning with the September 
issue, the words “Town Journal” 
move into dominance on the maga- 
zine’s cover. The full name of the 
publication, however, remains un- 
changed — Pathfinder, the Town 
Journal. 

The changeover emphasizes the 
editorial matching of Town Journal 
and Farm Journal, which together 
make up the Country-Side Unit, 


officials said. 
* * * 


Chrysler, Ltd., Ups Brown 


Robert T. Brown has been ap- 
pointed advertising manager of 
Chrysler Corp. of Canada, Ltd., it 
is announced by A. J. Shaw, sales 
vice-president. Brown has been in 


Chrysler for four years and recent- 
ly had been serving as assistant ad- 
vertising manager. 
+ * * 
Kane Appointed 
Kane Advertising, Bloomington, 
Ill., has been appointed agency for 
Burgess- Battery Co., Freeport, Il. 
Kane will handle all Burgess ad- 
vertising and sales promotion. 
* * * 
Fawcett Book Expands 
Effective with the October issue, 
Mechanix Illustrated magazine, a 
Fawcett publication, will increase 
its size to 224 pages. The present 
20-cent cover price will remain in 
effect. 
* * * 
PR, British Style 
There may be an object lesson 
for American public relations men 
in the subdued tenor of a note 


the advertising department of’ which accompanies press releases 


Manufacturers have recognized the 





engineering and production skills 





MCQUAY-NORRIS MFG. CO. e 


of McQuay-Norris in the piston ring 


field for more than 42 years. 
For Piston rings to meet every requirement 
—no matter how exacting — 


our engineering know-how is at your disposal. 


ST. LOUIS 10, MO. 








issued by Britain’s Austin Motor 
Co. 

The note requests the recipient 
not to publish the story if he con- 
siders it as having more of a basis 
for an advertisement than edi- 
torial matter. The company is 
working on the “established 
principle of submitting only such 
press releases as have genuine 
news value to their recipients,” 
the note says. 

* +. 


Hughes Heads Ad Group 


George P. Hughes, vice-president 
of Kindred, Mac Lean & Co., has 
been named chairman of the trade 
relations committee of the Point- 
of-Purchase Advertising Institute. 

The appointment was announced 
by William L. Stensgaard, of W. L. 
Stensgaard & Associates, Chicago, 
POPAI president. POPAI is a na- 
tional association of producers of 
window displays and store advertis- 
ing displays. 


* ® * 


Prest-O-Lite Display 

Kicking, running, passing stars 
of professional football will be fea- 
tured on counter displays to be 
released late this summer by Prest- 
O-Lite Battery Co. 

The displays, with a pocket to 
hold free Prest-O-Lite football 
schedules, are a part of the firm’s 
advertising program tied in with 
the National Pro Football League. 


* * * 


New Air Force Daily 


A new publication for Air Force 
personnel and dependents, the Air 
Force Daily, is being published in 
London by Army Times Publishing 
Co. 

The newspaper, circulated 
throughout the United Kingdom, 
North Africa and the European 


| Continent, is a sister publication of 


the Army Times, Air Force Times 
and Navy Times. It is printed at 
the Times of London plant. 


ao * * 


Power Heads Parley 


William Power, advertising man- 
ager of Chevrolet, has been ap- 
pointed general chairman for the 
Direct Mail Ad- 
vertising Assn.’s 
36th annual con- 
vention, it is an- 
nounced by Les- 
ter Suhler, DMAA 
president and 
subscription man- 
ager of Look 
magazine. This 
year’s DMAA con- 
ference is being 


William Power 


2 at the Hotel 
Statler, Detroit. More than 1,000 
persons from Canada and the 
United States are expected to at- 
tend the convention, 

= a = 


Union Oil Picks Agency 
Union Oil Co. of California has 
announced appointment of the Los 


Angeles office of Young & Rubicam 
as its advertising agency. 
a * * 


Names 


Waldes Kohinoor, Inc., Long 
Island City, N. Y., manufacturer of 
Waldes Truarc retaining rings and 
grooving tools and Waldes slide 
fasteners, has announced the ap- 
pointment of Leonard A. Kirsch as 
assistant to Joseph Bloom, adver- 
tising manager. Kirsch formerly 
was an assistant editor of Look 
and Quick magazines. 

William A. Murray has joined 
Geyer Advertising, Inc., as media 
director of its Detroit office. He 
formerly was space buyer for the 
Brooke, Smith, French & Dorrance 
agency in Detroit, 

Rollin C. Mack, advertising coor- 
dinator for Trend magazines, has 
left that post to be national ad- 
vertising and sales director for 
Howard Douglass Muffler Co., Al- 
hambra, Calif. 

John G. Kingdon has been named 
editor of Fawcett Publications’ new 
bi-monthly magazine, Sports Cars 
and Hot Rods. Kingdon, formerly 
was associate editor of Mechanix 
Illustrated. 

don L. Moore, former advertis- 
ing nianager of Longines-Wittnauer 
Watch Co., has been appointed to 
the staff of Broadcast Advertising 
Bureuu, Inc. 

Jack Bryner has been appointed 
to the Michigan advertising staff of 
Collier’s. Bryner formerly was ad- 
vertising manager of Mechanix 
Tiustrated. 


held Sept. 30-Oct. - 
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Rounding the 60th lap 
at Gardena, Calif., 
Hudson Hornets lead 
the field. Out of 39 
races to date, Hornets 
have taken the top two 
money spots 18 times! 


U.S. STOCK-CAR CHAMPION 


LEADS AGAIN IN ’53 


All-time competitive record helps to 
pre-sell prospects on Hudson’s matchless 
performance, stamina, safety 


Hudson outperforms them all! Again in 53, the Hudson 
Hornet has consistently chalked up victories against all 
other makes of American automobiles and even expensive 
foreign sports cars! With 28 firsts in 39 races, the Hudson 
Hornet is well on its way to winning a second straight stock- 
car championship in all three major racing associations: AAA, 
NASCAR and PRA. 


Here’s what this all-time competitive record means to you: 


Pre-sold prospects! Prospects are pre-sold on Hudson’s out- 
standing advantages. They know stock-car racing is the best 


HORNET 


National Stock-Car 
Champion 





WASP 


Lower Priced Running Mate 
of the Hornet 


JET 








Best Performance and Economy 
in the Lowest Price Field 


test for any car of its durability, stamina, safety and per- 
formance. And they know Hudson outperforms them all! 


Owner satisfaction! Hudson owners buy Hudsons again and 
again! And they tell their friends about Hudson’s matchless 
performance and durability. This tremendous owner satisfac- 
tion pays off for Hudson dealers! 


Sales in all price fields! Hudson dealers now have a 94% 
coverage of the American new-car market—from the lowest 
priced to the most luxurious. And the current rise in 
Hudson sales proves Hudson dealers are cashing in on this 
huge market! 


Take advantage of this outstanding business opportunity 
now! There are still a few Hudson franchises open. For com- 
plete information, send coupon today! 


Are you interested in a franchise with a 
FREE future? Would you like to sample the ex- 


citing performance of the U.S. Stock-Car 
SAMPLE Champion, the fabulous Hudson Hornet? 
Phone, wire or mail in this coupon today. 

pom - - - + 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 15, Michigan 


Please send me full details on the Hudson dealer franchise. | would like to drive a 
Hudson Hornet. 


Name 
Address 
City & State 


a lc aang alten soe 
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SAND VALVES—An improved Connecti- 
cut D-Skidder has been announced by 
the manufacturer. Simplified, sliding-type 
hopper valves have replaced the butterfly 
valves of last year’s model. The valve- 
actuating foot pedal has been replaced by 
a dashboard handle, which allows the 
driver full use of both feet while stopping 
“or starting. When the handle is pulled, 
both valves open to allow dry grit to 
run through two rubber hoses to the front 
of each rear wheel. Connecticut Telephone 
& Electric Corp., Meriden, Conn. 


* * * 





DISPENSER AND RACK — Offered for 
Nash Ambassador and Statesman models. 
Holds two packages of cigarets, facial 
tissues, road maps, sun glasses, etc. Iver- 
son Products, 2300 E. Thirty-first St., Minne- 
apolis, Minn. 


NEW PRODUCTS 


duced weight, simplified installa- 
tion, sealed mechanism, dehydrator, 
neoprene gaskets, splash guard and 
light-weight grit. Details are avail- 
able from Lintern Corp., Paines- 
ville, O. 





FLOOR PANEL CLOSER—A new me- 
chanism automatically closes the door of 
the floor fixture. As the exhaust tube 
retracts into the floor receptacle, a self- 
acting trip closes the floor panel, thus 
eliminating the danger of tripping, bruis- 
ing of tires and accidental smashing of 
open doors. In addition, the maker also 
manufactures an overhead disappearing 
system and an overhead hanging-type 
system. Car-Mon Products Co., 4554 N. 
Broadway, Chicago 40, i. 

ue * 





2-CARBURETOR MANIFOLD—Offered for 
Chevrolets with standard shift (Model CS2- 
1957-45) or Powerglide (CPG-1950-53). It 
features a full heat chamber to both car- 
buretors, direct port routing, 180-degree 
firing, and_ low, centrally located carbure- 
tor throats. Sharp Speed & Power Co., 
1124 S. Beverly Drive, Los Angeles, Calif. 

s * 


Hild Publishes Circular 


On Vacuum Cleaners 


Hild Floor Machine Co. has is- 
sued a circular describing its in- 


_| dustrial vacuum cleaners. 


Descriptions and _ specifications, 


‘a as well as illustrations of various 
'|applications, are featured. Copies 


| |are available from Hild Floor Ma- 





FUEL PRESSURE CONTROL — Eliminates 
fuel-pump impact, gives smooth gasoline 
flow and prevents vapor lock and perco- 
lating, according to the maker. It is said 
to reduce carburetor parts wear, and™ cut 
down on carburetor tuning and float re- 
setting. Iverson Products Co., 2300 E. 
Thirty-first St., Minneapolis, Minn. 

*s * «# 





BATTERY HOLD-DOWN — Blue Streak 
Resistron is said to be corrosion-proof. In 
this picture, Resistron (left), after being 
immersed in battery acid for 10 days, 
emerges free of corrosion, while an 
ordinary hold-down (right), subjected to 
the same test, is almost completely dis- 
solved. Resistron comes in seven sizes to 
fit various makes of cars. Standard Motor 
Products, Inc., 37-18 Northern Bivd., Long 
Island City 1, N. Y. 

cd 


* * 


Truck Traction Sander 


Announced by Lintern 

A new-model air-operated trac- 
tion sander for trucks and buses 
has been announced by Lintern 
Corp. 

Features, Lintern said, include re- 


P| chine 


Co., 740 W. Washington 
Blvd., Chicago 6, Ill. 
* * 


* 





RADIATOR HOSE KIT— Designed for 
“customizing” Ford and Mercury cars. 
Chrome-plated equipment replaces rubber 
hose. By allowing maximum water coolant 
passage at high speeds, the kit's steel 
tubing helps the engine attain peak per- 
formance, according to Williams & Bennett 
Co., 2900 Alameda St., Compton, Calif. 

* * oF 


TWIN EXHAUST SYSTEMS — Sportsman 
Duals are designed for Ford, Mercury and 
Chevrolet. Sweeping curves in the exhaust 
pipes replace sharp bends to minimize 
back pressure. Arnold Haviland Co., De- 
fiance, O. 


* * * 
W arner-Patterson Offers 


Bonus Gift to Dealers .. 


Warner-Patterson Co., 920 S. Mich- 
igan Ave., Chicago 5, IIl., is offering 
a bonus gift to dealers who order 
radiator products from the firm. 

The gift consists of a four-piece 
set of serving trays. Details are 
obtainable from jobbers or from 
the company. 








HYDRAULIC CRANKING MOTOR — Hy- 
drotor is designed for quick starting of 
heavy-duty engines. It eliminates the use 
of storage batteries and electric starters 
for engine cranking. Comes in three sizes 
to fit and crank most internal combustion 
engines (diesel or gasoline), according to 
Hydramotive, Inc., 2323 E. Sixty-seventh 
St., Cleveland 4, O. 


Road Rubdown 


Electric Pillow Massages 


Driver’s Back 

Science has now come to the aid 
of the car driver who complains of 
an aching back during long rides. 

The Car-O-Matic, a pillow, con- 
tains a motor which induces a 
circular, horizontal and _ vertical 
motion, resulting in a relaxing mas- 
sage, according to its producer, 
Niagara Mfg. & Distributing Corp., 
Adamsville, Pa. 

The motor works on six or 12 
volts. The pillow measures 12 inches 
by 18 inches by three inches. 
Equipped with a latex filling, it has 
a switch and power dial so the 
motor can be regulated. 

Niagara also recommends the 
pillow for back-seat drivers. It 
puts them in a relaxed, non-conver- 
sational mood, the firm reports. 


*® * * 





TIRE TRUEING LATHE — Jibo is engi- 
neered on the same principles as the 
metal turning lathe. The tire trimmer oper- 
ates both forward and reverse. The lathe 
trims tires, removes tread for recapping 
and leaves casings perfectly round, it is 
stated. Jibo Tool Co., 141 N. Mead St., 
Wichita, Kans. 





INVENTORY CONTROL — Consisting of 
a tub file and inventory cards, this new 
system is said to insure a balance be- 
tween sales and inventories of parts and 
accessories. The file contains five indi- 
vidual record trays, which are removable 
for making spot checks and taking in- 
ventories. Reynolds & Reynolds Co., 800 


Germantown St., Dayton 2, O. 
* * * 





WHEEL DISC LOCK—Each lock screws 
on the tire valve with a special key. Tire 
can be inflated or checked for air pressure 
without removing lock. Spencer Speciaities, 
3305 Wilshire Bivd., jes Angeles, Calif. 


Cop-Sil-Loy Announces 
Compound for Clutches 


Clutch slippage can be consider- 
ably reduced by using its specially 


developed compound, says Cop-Sil- 
Loy, Inc., 1595 Cross Roads of the 
World, Hollywood 28, Calif. 

It is a powder alloy of copper, 
silver and lead suspended in resin. 
Brushed on roughened surfaces of 
the clutch facings, it creates metal 
contact areas which, the company 
says, last the life of the clutch and 
double its efficiency. 

* + * 





TRUCK-TRAILER STAND — According to 
the manufacturer, this is the only trailer 
jack of its kind with an adjustment range 
of 29 to 44 inches. Designed by White 
Motor Co. for parking heavily loaded 
trailers at a high enough level. Jergens 
Tool Specialty Co., 712 E. 163rd St., 
Cleveland, O. 





TIMING-GEAR LUBRICATION—Bundyflux 


metal oil line is available for 1949-53 
Ford and Mercury models. One end is 
attached to the oil filter, the other to the 
timing-gear box. Lubrication is said to 
start the moment oil pressure is applied 
by the engine, thus eliminating timing- 
gear noises due to delayed lubrication. 
Everhot Products Co., 2001 W. Carroll 
Ave., Chicago 12, Ml. 


s 





TIRE PROTECTION—Soafe-T-Gard is a 
compound which is said to transform a 
standard inner tube into a safe; puncture- 
proof tube. After the fluid is squeezed in, 
the tire is inflated to normal pressure. 
W. J. Smith Ce., 420 Lexington Ave., New 
York 17, N. Y. 


Ford-Buyer Trial 
Set for March 


RICHMOND, Va.—The new trial 
of an auto buyer’s damage suit 
against Ford. Motor Co. has been 
scheduled for March 1-15 in Federal 
District Court here. 

The U. S. Court of Appeals last 
month reversed a $135,000 judgment 
against Ford and remanded the 
case to the District Court for a new 
trial. 

The plaintiff, Mrs. Baily Mahone, 
originally sought $312,440 damages, 
contending she was permanently 
injured in August, 1949, when a 
Ford she was driving went out of 
control because of an allegedly 
faulty steering mechanism. 





via © 


TANDEM SUSPENSION — General Air 
Spring is said to increase payloads, be- 
cause it reduces road shock and thus 
allows the use of lightweight semitrailers. 
The pressure in each side of the air spring 
varies with the load, and a_rubber- 
mounted torque absorbs all brake reaction, 
according to Trucktor Corp., Route 22, 
Mountainside, N. J. 


‘Attitude School’ 
Aids Teen-Age 


Drivers in Ariz. 







PHOENIX, Ariz.— Formation of 
the Maricopa County Teen - Age 


Drivers’ Attitude School here, 


‘}under the leadership of Juvenile 


Court Judge Charles C. Bernstein, 
has got the city’s teen-age driving 
problem on the run, according to 
a story appearing in the issue of 
Look magazine out Aug. 11. 

Every juvenile offender, with his 
parents, is brought into the office 
of Judge Bernstein, where indi- 
vidual problems are discussed 
privately. Many times, Bernstein 
said, the parental attitude toward 
law enforcement and safe driving 
practices needs as much adjust- 
ment as the youngsters. 

But rather than receiving a fine 
or a jail term, the offender has 
his license suspended and is re- 
quested to attend the attitude 
school, 

At school, the youngster is given 
visual and muscular coordination 
tests and driving tests. He is taught 
to respect a car and law enforce- 
ment, and is shown why traffic laws 
are made and enforced. 

The hot-rod problem in the area 
is now being controlled by staging 
supervised “drag races” on an 
abandoned airstrip nearby. State 
police officers cooperate with the 
hot-rodders in building cars. Even 
jobs are provided for the boys so 
that they can buy the necessary 
equipment to build fast cars. 

As a result, the Look article says, 
only three deaths involving teen- 
age drivers have occurred in the 
last three years. This year, not one 
serious accident was reported 
which could be charged to juvenile 
recklessness. 

And most important, it is said, 
a new attitude toward driving re- 
sponsibility has sprung up among 
teen-agers in the city, whether or 
not they have ever been connected 
with Judge Bernstein’s attitude 
school. 


Bendix Brake 
Appoints Three 


OKLAHOMA CIT Y.— Appoint- 
ment of executive personnel for the 
new Bendix-Westinghouse Automo- 
tive Air Brake Co. plant here has 
been announced by Floyd L. Whea- 
ton, general sales manager. 

William L. Collins has been named 
branch manager and will be in 
charge of all operations. He had 


been Chicago regional manager 
since 1947. 
Charles H. Young jr. becomes 


branch engineer. He had been a 
sales engineer with the main fac- 
tory at Elyria, O., since 1949. 

Office manager of the new branch 
will be Calvin F. Zoltner, formerly 
assistant supervisor of the cost de- 
partment at Elyria. 


Cunningham Gets Contract 


ROCHESTER, N. Y.—James Cun- 
ningham Son & Co., manufacturer 
of the hand-tooled Cunningham car 
in the ’20s, has received a $630,850 
contract to produce small-arms 
parts for the Army. A spokesman 
said the company will make mostly 
30 and .50-caliber machine gun 
mounts. 


sn « on NM eatin 


eA amdseteapeaeineees 


RN et CNMI O er rate 


a ee 








' 
' 
| 
: 
‘ 


¥ 


CN Nh eR MRM NE TR RN CMRI Oe re | Seat ec Ls ml ace A eet em 


se ttn an nt eli een A a 2 


: 
4 











LTHOUGH bills beneficial to 

corporate or individual income 
taxpayers, or both, were enacted 
in more legislatures this year than 
unfavorable measures, the overall 
revenue involved in increases will 
outweigh the combined total of new 
reductions, reports from _ state 
capitals reveal. 


Changes in income tax laws 
favorable to taxpayers were en- 
acted in Idaho, Kansas, Minne- 
sota, Montana, New York, North 
Dakota, Oregon, South Carolina 
and Utah. 


State income tax reductions which 


Coming Events 


Dealer Conventions 

Aug. 23-26—Automobile Dealers Assn. of 
West Virginia, Greenbrier Hotel, White 
Sulphur Springs, W. Va. 

Sept. 9-I0—N.H.A.D.A. Granlidden Hotel, 
Lake Sunapee, N. H. 

Sept. 10-12— Maine Automobile Dealers 
Assn., Samoset Hotel, Rockland, Me. 

Sept. 13-14—Colorado Automobile Dealers 


Assn., Broadmoor Hotel, Colorado 
Springs, Colo, . 
Sept. vis — New York State Automobile 


lealers Assn., Saranac inn, Saranac 
Lake, N. Y. 

Sept. 13-15—Wyoming Automobile Dealers 
Assn., Irma Hotel, coer, Wyo. 

Sept. 14-1S—Automobile Dealers Assn. of 
North Dakota, Patterson Hotel, Bis- 
marck, N. D. . 

Sept. 17-19—New Mexico Automotive 


ealers Assn., La Fonda Hotel, Santa 
Fe, N 


. N. M. 

Sept. 20-22—Wyoming Automobile Dealers 
Assn., Irma Hotel, Cody, Wyoming. 
Sept. 20-22—Kentucky Automobile Dealers 
os Inc., Phoenix Hotel, Lexington, 


y. 
Sept. 21-22—Wisconsin Automotive Trades 
ssn., Hotel Schroeder, Milwaukee. — 
Sept. 21-22—South Dakota Automobile 

ealers Assn., Aberdeen, South Dakota 
Sept. 21-22—Minnesota Automobile Deal- 

ers Assn., St. Paul Hotel, St. Paul. 
Sept. 24-25—New Jersey Automotive Trade 

na Hotel Traymore, Atlantic City, 


Sept. ange — Masraie Automobile Dealers 
Assn., Biltmore Hotel, Atlanta, Ga. 

Sept. 27-29—Arkansas Automobile Dealers 
Assn., Inc., Convention, Arlington Hotel, 
Hot Springs, Arkansas. 

Oct. 2-3—Kansas Motor Car Dealers Assn., 
Hotel Town House, Kansas City, Kansas. 

Oct. 4-4—Texas Automotive Dealers Assn., 
Texas Hotel, Fort Worth. 

Oct. 7-9—National Used Car Dealer Assn. 
annual convention, Beuna Vista Hotel, 
Biloxi, M‘ss. 

Oct. 9-10—Pennsylvania Automotive Assn., 
William. Penn Hotel, Pittsburgh. “ 
Oct. 11-19 — Mississippi Automobile 
Dealers Assn., Buena Vista Hotel, Biloxi, 


Miss, 

Oct. 13-16— Federation of Automobile 
Dealer Aasns. of Canada, Royal York 
Hotel, Toronto, Ontario. : 

Oct. 17-19-- Arizona Automobile Dealers 
Assn., Hotel Westward Ho, Phoenix. 
Oct. 18-20—- Tennessee Automotive Assn., 

Buena Vista Hotel, Biloxi, Miss. 

Oct. 22— Connecticut Automotive Trades 
Assn., Inc., Hotel Bond, Hartford. 

Oct. 25-27 — Automobile Dealers Assn. of 
ceneme, Inc., Buena Vista Hotel, Biloxi, 

iss. 

Oct. 25-27~—- Florida Automobile Dealers 


fee Sheraton Beach Hotel, Daytona 
each. 
Nov. 13-14—Montana Automobile Dealers 


Convention, Finlen Hotel, Butte, Mont. 
Nov. 9-11 io Automobile Dealers Assn., 
Hotel Commodore Perr 
Nov. 9-11 -- Automotive Trade Assn. of 
Virginia, John Marshall Hotel, Rich- 


mond. 

Nov. 18-19--- Oklahoma Automobile Deal- 
ers Assn., Mayo Hotel, Tulsa. 

Nov. 30- Dec. 2—Idaho Automobile Deal- 
ers Assn., Boise Hotel, Boise, Id. 

Dec. 3— Utah Automobile Dealers Assn., 
Newhouse Hotel, Salt Lake City. 

Dec. 4—Oregon Automobile Dealers Assn. 
Convention, Multnomah Hotel, Portland. 

s ss 8 


Toledo. 


Dealer Auto Shows 


Oct. 10-25—Southwestern Automobile Show, 
Dallas, Texas. 
March 13-21, 1954— Chicago Auto Show, 
International Amphitheater. 
April 17-25, 1954 — Seattle Auto Show. Se- 
attle Civic Auditorium. 
¢~-2° ¢ 


General 


Aug. 19— Annual Dealer Feast, Danville 
Auto Auction, Danville, Va. : 

Sept. 20-22—National Truck Leasing Sys- 
tem, Inc., —_ Annual Meeting, Palm- 
er House, icago. ; 

Sept. 21-23 — Truck Body and Equipment 
Assn. Inc., annual convention and dis- 
play, Sheraton-Gibson Hotel, Cincinnati. 

Sept. 29- Oct. 2—Second National Elec- 
trical Industries Show, 69th Regiment 
Armory, New York City. 

Oct. 19-23—National Safety Congress and 
Exposition, Chicago, Illinois. 

Oct. 21-31—38th International Motor Ex-- 
hibition, Earls Court, London, England. 


Oct. 28-30—The American Society of Body 


Engineers, Seventh Annual Technical 
Convention, Rackham Memorial Build- 
ing, Detreit. 


Nov. 1-2 — Texas Independent Automobile 
Dealers Assn., Ninth Annual Convention, 
Plaza Hotel, San Antonio, Tex. 


_ Nov. %12— American Petroleum Institute 


meeting, Conrad Hilton Hotel, Chicago. 

_ Nov. 16-18—American Finance Conference, 
20th Annual Convention, Palmer House, 
Chicago. 


State Income Taxes Up 





AUTOMOTIVE NEWS, AUGUST 10, 1953 


in the corporation business tax, to 
yield $9,200,000 in additional reve- 
nue, and an increase in the unin- 
corporated business tax from $1 to 





after the sale. 


35 


tax for homeowners who sell their 
principal residence and buy a new 
one within six months before or 


Some New Laws Aid Individuals and Businesses, 
But Increases Outweigh Cuts 


had been in effect on a temporary | 
basis were extended in Colorado, 
Maryland and New York, and 
made permanent in Iowa. Increases 
which had been in effect on a tem- 
porary basis were extended in 
Massachusetts, Pennsylvania and 





Rhode Island. 
+ * + 
ILLS to derive additional reve- 
nue from corporate or indi- 
vidual taxpayers, or both, were en- 
acted in Connecticut, Delaware and 
Wisconsin. 


$2 for each $1,000 worth of business 
in excess of $50,000, to yield $700,- 
000 in additional revenue. 

++ +o ¥ 


N INCOME tax increase enacted 

in Delaware is expected to yield 
$11,500,000 in additional annual 
revenue through rate revisions 
mainly affecting taxpayers with net 
incomes of more than $6,000. 

Approximately $4 million is ex- 
pected to be derived in Wisconsin 
from the enactment of a bill 
eliminating a 2 percent discount 
for cash payment of state in- 
come taxes and imposing a 2 per- 
cent penalty for those who pay 


A new “business receipts tax” 
enacted in Michigan is expected 
to raise $35 million a year 
through the imposition of a four- 
mill levy on the gross earnings of 
business, self-employed pro- 
fessional .people and farmers 
above $10,000 a year and after 
deduction of at least 50 percent 
of total receipts for operating 
costs. 


Connecticut enactments included 
an increase from 3 to 3% percent 






























300n to be announced on 


Television - National M 





HEY FELLAS, Look AT FRAM'S 
*VACATIONLAND AMERICA” 


CONTEST / 





HEY EARL... GIMME A 
FRAM CONTEST ENTRY BLANK 
AND CHANGE MY CARTRIDGE 
WHILE YOURE AT JT. 


Now Fram pyramids Vacationland America advertising with a 
powerful $12,500.00 Prize Contest to keep motorists’ interest 
high during peak vacation months. Latest AAA reports show 
these months account for 72% of highway travel. And this year’s 
vacationers will spend around 14 Billion Dollars, 15% ahead of 
1952. Get your share of profits from this staggering total. Tie in 

cash in. Ask your Fram Distributor or mail coupon. Contest 


agazines - Newspapers - Streamers 





their taxes in installments, 
Legislation in Massachusetts ex- 
tended for another two years a 
“temporary” 1% percent increase in 
corporation taxes and a 1 percent 
increase in the income tax. 
Pennsylvania extended for an- 
other two years temporary laws 
increasing the corporate net in- 
come tax from 4 to 5 percent, ac- 
celerating collections of the cor- 
porate net income levy, postponing 
the manufacturers’ exemption of 
the five-mill capital stock tax and 








Swapping Know-How— 


Jules D. Lippmann (right), president of 
Textileather Corp., explains to Xavier Fon- 
sales, director general of Compagnie Lin- 
crusta, Paris, the operation of a small 
testing calender producing Tolex, Texti- 
leather's vinyl-coated fabric. Lippman said 
that he and Fonsales had exchanged 
technical information with mutual benefit. 


changing other laws dealing with 
collections on corporate taxes. 
* * * 

EW York lawmakers extended 

for another year a 10 percent 
credit the State has allowed on 
personal income taxes and a 25 per- 
cent reduction in the unincorpo- 
rated business tax rate. Also en- 
acted was a bill easing the income 
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AND WRITE ABOUT MY 
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North Dakota income tax laws 
were revised to cut the rate from 
2 to 1 percent on net income be- 
tween $2,000 and $3,000, from 12.5 
to 10 percent on net income be- 
tween $10,000 and $15,000; raise 
the personal exemption for single 
taxpayers and dependents from 
$500 to $600, and allow an addi- 
tional $600 exemption for indi- 
vidual taxpayers and each spouse 
over 65. 

A bill was enacted in Oregon to 
make State income tax exemptions 
conform with Federal exemptions 
of $600 per person. This will reduce 
taxes for parents of two or more 
children, the blind and persons over 
65. 

Colorado extended for another 
year a 20 percent credit allowed in- 
dividuals and corporations on state 
income tax payments. 

Gov. Aronson vetoed a Montana 
bill which would have placed the 
income tax on a pay-as-you-go 
basis in the form of a 1 percent 
withholding tax. Other bills for new 
withholding provisions were re- 
jected in Arizona, Colorado, Idaho, 
Indiana and Maryland. 


Your customers win in FRAM’S 


CONTEST! 


10-2nd PRIZES—$500.00 
90- 3rd PRIZES—Famous Philco Portable Radios 
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mail coupon | | 

for details. . 
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OPERATOR 25 


iF YOU NEED BOOKLETS, ENTRY BLANKS, 
STREAMERS, ETC., MAIL THIS COUPON NOW! 


Please rush me details including free poster and 
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Sales Conditions in 
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Various Areas... 





Auto Market Reports 


Ottawa 

Midsummer sales of used cars are 
featuring two inducements—lower 
prices and extra equipment. By 
adding additional equipment on 
older models, some dealers are 
gaining satisfactory results. 

“We're not making much on most 
of these older-car deals when we 
add heaters, radios, extra tires, 
etc.,” commented a large dealer, 
“but we’ve managed to get rid of 
more such cars than we expected 
during the first two weeks of July.” 

A dealer who operates two 
branches said his salesmen used 
extra equipment offers when 
necessary to close deals and they 
told him that this was sometimes 
more effective than a small price 
cut. 

The extra-equipment tactics are| 
growing in popularity, so appar- 


_-f 
pa oa 


ently they are producing good 
results. But a check of many deal- 
ers indicates that sales have slowed 
down in July. 

Some dealers say many prospec- 
tive new-car buyers are holding 
back because of a strong rumor 
that car taxes will be lowered if 
there is a change of Government in 
the Aug. 10 general elections. 

“At least seven sales have been 
canceled this week for this reason 
alone,” said one dealer.—(M. L. 
Schwartz.) | 

| 


Syracuse 


New-car sales in Syracuse during 
the first six months of 1953 scored | 
a 40 percent increase over the cor- 
responding period a year ago, ac- | 
cording to the Syracuse Automobile | 
Dealers Assn. 


Sales of new trucks during the 


i 





first half showed a 30 percent gain. 
—(George E. Toles.) 
* * > 


Buffalo 


New-car sales in the Buffalo area 


ee 


a 





during June jumped to 4,516, rc" | Seymour Chevrolet Supplies Training Cars— 


cording to the Buffalo Automobile | 


The school department of Cambridge, Mass., has received two new driver-training 


Dealers Assn., compared with 2,897 | cars from Seymour Chevrolet, Inc. The firm has been supplying such cars for years. 


in May and 2,872 in June, 1952. 


| Seymour B. Levin, president, is third from left in the center group. He announced 


Biggest increase in unit sales was | that the firm plans to build a new showroom and offices, in addition to developing 


recorded by Chevrolet, which|c specially londscaped used-car division. 
moved 1,052 new cars. Ford ran + a 


second with 545, followed by Buick | with 1,499 in the first half of 1952 | 


with 460. and 2,190 in the first half of 1951.— 


Sales of new cars during the | (George E. Toles.) 
first half of 1953 totaled 21,258, | a 
| compared with 16,157 in the first | 


half of 1952 and 21,984 in the first | Toronto 


half of 1951. Prices in Canada’s largest used- 

Commercial-car sales in June in-| Cr market, Toronto, are expected 
creased to 408, compared with 305 to drop another 10 or 15 percent in 
in May and 236 in June, 1952. Truck : 
sales during the first six months of dealers are loaded with tradeins. 
the year totaled 1,778, compared Sales at some used-car lots in 





Go where the car is a member of the family 


The constant companion of today’s family is their car. It gets Father 


THERE’S NO PLACE LIKE 
THE AMERICAN HOME 


The American Home, Penobscot Building, Detroit, Mich. 
Woodward 5-9878 


to the train, shepherds the children 
hamburger, the soap and the cereal 


to school, even brings the 
home in its busy back seat. 


The American Home reaches more of these car-dependent families at lower 
cost than any other major-circulation magazine. For The American Home. is the 


100% “home how-to magazine.” So, 


naturally, its readers are 100% 


homemakers. The majority of them are suburban homemakers, too. 


A look at the latest American Home Automotive Survey will show you how 


very car-minded these readers are: 


93% already own their own cars—that's far above the 


national average of 65%. 


87.6% have bought their cars since 1948. 
And 399%—1,170,239 families—plan to buy a car in the 


next twelve months. 


There is no more logical audience for your automotive advertising than the 

more than 3 million car-buying, car-using reader families of The American Home. 
For the complete story on the new 1953 American Home Automotive Survey, 
just call Ed Sullivan at the Detroit American Home Office. 
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the next three months, as used-car 


Toronto are about the same as 

last year. Other dealers report 
| them down as much as 30 per- 

cent. Prices are lower than a year 
ago, with some dealers having 
dropped prices by at least $100 
per unit. Inventories are gaining 
and cars are not moving off the 
lots as fast as they were earlier 
this year. 

Seven - mile -long Danforth Ave., 
with a used-car lot almost every 
block, is doing about 35 percent of 
|the Toronto used-car business. — 
| (James Montagnes.) 


President of API 
‘Challenges Charge 
Of Excess Stocks 


| NEW YORK.—Statements before 
'a House committee hearing in 
| Washington that the oil industry’s 
| current inventories are excessive 
jand substantially above those of 
last year have been challenged here 
by Frank M. Porter, president of 
the American Petroleum Institute. 
| Porter declared that the basis 
|of comparison “is anything but 
realistic, and, as a result, a dis- 
|tinctly unfair impression is being 
| created in the public’s mind.” 

He explained: “In May, 1952, the 
refining segment of the industry 
‘was hit by a severe strike. To keep 
_the American people from being 
| deprived of essential products and 
| services, more than 50 million bar- 
| Tels of refined products were with- 
|drawn from storage during the 
strike period. 

“Inventories were reduced to low 
—almost dangerously low — levels. 
Therefore, to compare today’s level 
of refined inventories with those of 
| one year ago and say they are 
|much, much higher is literally a 
|true statement in one sense, but 
|in actuality is only a half-truth. It 
| completely ignores factors which 
| Should not and cannot be disre- 
| Sarded.” 

Porter said a much fairer com- 
| parison of current inventories 
| would be between a pre-strike 1952 
| date. and a corresponding date for 
| 1953. When this is done, he said, 
| the following comparisons are re- 
vealed: 

Crude oil days supply available 

in storage, 1952—13.0 days, 1953— 
14.4 days; clean products (gasoline, 
kerosene and distillates, including 
'home heating fuel oils), 1952—28.1 
| days, 1953—27.7 days; residual fuel 
oil, 1952—12.9 days, 1953— 13.9 days. 


! a 

‘Auto Excise Tax 

| . . 

Going Up in Mass. 

BOSTON. — Massachusetts State 
,Tax Commissioner Henry F. Long 
| has announced that the motor vehi- 
| cle excise tax rate in the state next 
year will be $51.86 per $1,000 of 
| valuation, an increase of $1.44 over 
|the 1953 rate. He predicted, how- 
;ever, that the increase “is likely 
jto be indicative of shrinking tax 
rates applicable to the motor vehi- 
cle and trailer excise” in the next 
few years. 

The Massachusetts excise rate is 
arrived at by taking the average of 
| the combined real estate and 
| Personal property tax rates of the 
| state’s 351 cities and towns for the 
| three years preceding that in which 
|the new excise rate is established 
| Leng also reminded local tax of- 
| ficials that, under a new act which 
| goes into effect Oct. 1, 1954-mode! 
| cars registered for the last threc 
|}months of the year must be as- 
| sessed for excise tax purposes dur 


|ing this final quarter on the basis 


of 50 percent of the manufacturer’s 
| list price. 


i 
| 
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Sales and earnings of Electric 
\uto-Lite Co., Toledo, increased 
during the first six months of 1953 
over the 1952 period, according to 
Royce G. Martin, chairman and 
president. 

Consolidated net earnings for the 
period ended June 30, were $5,- 
719,745, against $5,009,705 the previ- 
ous year. Sales totaled $154,136,441 
-a 16 percent increase over the 
like period in 1952, when sales 
totaled $132,486,594. 

Rapid progress on Auto-Lite’s 
program of increasing its manu- 
facturing capacity and modernizing 
existing facilities also was reported 
by Martin. Within two months, he 
said, it is expected that defense 
production will start in a new plant 
in Toledo, and before the year ends, 
additions to existing plants will be 
in operation in Atlanta; Fostoria, 
O.; and Niagara Falls, N. Y. 

Present plans also call for the 
construction of new plants in Can- 
ada and Mexico. 

= 


White’s Earnings 
Up 19 Percent 


Net earnings of White Motor Co. 
during the first six months were 
$1,965,143, 19 percent higher than 
net earnings for the same period 
last year, President Robert F. Black 
has reported. 

Earnings per share of common 
stock for the first six months were 
$2.52 compared with $2.12 for first 
six months last year. Net sales 
amounted to $77,194,214 compared 
with $81,090,886 for the first half | 
of last year. 

The board of directors declared 
a $0.625 quarterly cash dividend 
payable Sept. 24 to shareholders | 
of record Sept. 10. This distribution | 
will be the 5ist consecutive quarter- | 
ly cash dividend. 

| 


U. S. Rubber Net Climbs 


1114%4% with Record Sales 


Net profit of U. S. Rubber Co. 
increased 11% percent, according | 
to a report to stockholders. 

Sales for the half-year set a | 
record of $453,870,165, compared 
with $443,491,316 for the corres- 
ponding period in 1952. 

Net profit for the six-month 
period was $14,440,347, compared — 
with $12,956,461 last year. Profit | 
as a percent of sales was 3.2 per- 
cent this year, against 2.9 percent 
in the first half of 1952. 

” - *” 


Clark’s Six-Month Net 


Slips to $3,071,230 

Clark Equipment Co. has an- 
nounced earnings of $3,071,230 after 
provision of $5,200,000 for taxes for | 
the six-month period ended June 
30. Earnings for the like period in 
1952 were $3,295,102. 

Total income was $65,131,904, as | 
compared with $74,239,637 for the 
same period last year. 

* = z 


Sheller Mfg. 


Reflecting primarily the continued 
high rate of automotive production, 
net sales of Sheller Mfg. Corp. for 
the first six months totaled $25,773,- | 
246, an increase of 16 percent over} 
1952 first-half sales of $22,245,519. | 
Net income for the first six months 
amounted to $1,830,298, up 51 per-| 
cent from 1952 first-half earnings of 
$1,211,838. The company makes 
steering wheels and a wide line of 
other products. 

x 


~ * 


ACF-Brill Motors 


ACF - Brill Motors Co. reports 
that its net sales for the first six | 
months totaled $12,768,940, com- 


Maremont Adds 
Five to Board 


CHICAGO. — Five new directors | 
have been added to the board of 
Maremont Automotive Products, | 
Inc., it was announced last week by 
Howard E. Wolfson, chairman. 

They are Frederick W. Straus, of | 
the investment firm of Straus, Blos- 
ser & McDowell; Vice-Presidents 
Charles A. Klaus, Russell A. Gra- 
ham and John P. Buck, and Ira 
Saks, president of Accurate Parts 
Mfg. Co. and Replacement Unit Co., 
Cleveland firms recently acquired 
by Maremont. 
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On the Financial Front 
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pared with $10,823,058 for the same 
period in 1952. Earnings after taxes 
were $488,720, which includes non- 
recurring profit of $112,760. This 
compares with net income of $1,- 
196,175 for the first half of 1952, 
when no provision for taxes was re- 
quired. 


> * 


= 
General Tire & Rubber 

General Tire & Rubber Co. re- 
ports record net sales of $98,382,591 
for the six months ended May 31. 
For the same period, the first half 
of fiscal 1953, the company’s profit 
was $3,482,750. 


Stewart-Warner 


Profit Up 13% 


ly, 
bs 





“Everything on it is automatic 
—including automatic repos- 
session by the finance company if 
you don’t pay up.” 





the first six months of 1952, sales 


Stewart - Warner Corp., Chicago,| were $62,201,606, with a net profit 
has reported sales of $67,338,941 and | of $1,809,578, or $1.41 per share. The 
net profit carried to surplus of $2,-/ 1953 figures are unaudited and sub- 
143,064, equal to $1.60 per share of | ject to year-end adjustment. 
capital stock, for the six months| Knowlson said that the 1953 first- 


ended June 30. 


half sales were the largest in the 


James S. Knowlson, board chair- | company’s history. They were 8 per- 
man and president, noted that in| cent over a year ago, he said, while 
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earnings were up 13 percent over 
the first half of 1952. 

Virtually all of the increase in 
sales, Knowlson said, was accounted 
for by the newly acquired U. S. Ma- 
chine division. 


= * = 


Autocar Sales Climb 


But Net Drops Off 

Autocar Co. has reported net 
sales of $17,390,106 for the six 
months ended June 30, as com- 
pared to sales of $16,349,524 for the 
same period of 1952. 

After provision for Federal and 
State taxes, net profit for the first 
half of 1953 was reported as $113,- 
752, compared to $219,696 for the 
first half of 1952. Earnings per 
common share for the period were 
14 cents in 1953 and 34 cents in 
1952. 


* > * 


Clevite 


Clevite Corp. has reported a net 
profit of $2,015,419 for the first six 
months, compared with $1,786,379 in 
the corresponding period of 1952. 
Consolidated sales and other reve- 
nues for the half-year were $37,- 
685,558, as against $27,159,140 last 
year. A large part of the sales in- 
crease came from defense business, 
President James L. Myers noted. 
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We will discuss 


personally 
with you the problems of 
your shop, the corrective 
measures that must be 
—- Train 
shop personne 
to increase your customer 
paid labor sales or youowe 
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us nothing. As manufac- 
turers, we you 
equipment designed for 
the highest kx 


known 
of quality, in two complete 
packages, for the large 
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t. 
meets and goes beyond the 
requirements of all 
factories. Write us today 
and we will arrange an ap- 
with a man that 
will not waste your time. 


FLASH-A-CALL 





SERVICE CONTROL SYSTEM 
1112 Seovth Wabash Avenve 
Dept. AN-57, 5, Uinois 
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A thin blanket of Pittsburgh Superfine Fiber Glass—under the 
hood and in other car body areas—helps absorb noise due to 
engine vibration and body stresses. And it’s equally effective 
in walling off engine heat. Yes, just a few pounds of Pittsburgh 
Superfine contribute immeasurably to the comfort provided 
by today’s great automobiles. 

Pittsburgh Superfine insulation is easily and quickly installed 
on the assembly line. It is manufactured in a complete range 
of densities, thicknesses and blanket roll sizes. Facilities for 
serving requirements are based on long association with the 
automotive industry. We welcome the opportunity to provide 
complete information. Pittsburgh Plate Glass Company, Fiber 
Glass Division, 420 Fort Duquesne Boulevard, Pittsburgh 22, 
Pa. District Sales Offices: Detroit, Chicago, Cincinnati, Cleve- 
land, New York, Washington. 
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A new measure proposing in- 
creased truck weights in Pennsyl- 
vania has been introduced in the 
Legislature as Senate Bill 804 by 
Senators Frank J; Kopriver and 
Bernard B. McGinnis, both of Al- 
legheny County, following the 
House’s rejection of another 
measure to increase truck weights. 

The new measure would increase 
weight limits on double-rear-axle 
trucks to 60,000 pounds from 45,000. 
The defeated measure would have 
increased truck weights, including 
two-axle rigs, to 66,150 pounds from 
45,000, depending on distance from 
front to rear axles. 

In addition to the boost for tan- 
dem-axle trucks, single-axle truck 
weights would be’ increased to 48,- 
000 pounds from 45,000, but the 
maximum axle load on tandem, or 
double axles, would be reduced to 
32,000 pounds from 36,000. 

& * * 


New Drunk-Driving Law 
Wins Texas Validity Test 


Texas Attorney General John Ben 
Shepperd has upheld the validity of 
a new State law providing for a 
jail sentence on first offense for 
driving while intoxicated. 

The new law imposes a 10-day 
sentence, in addition to the present 
maximum fine of $100 on conviction 
for driving “while under the in- 
fluence of intoxicating liquor,” but 
it gives trial judges discretion to 
put the convicted person on proba- 
tion for six months as to the jail 
term. If, while on probation, he is 
not convicted again, he escapes the 


- jail term. 


The new act retains the present 
automatic forfeiture of the con- 
victed person’s driver’s license. It 
is not necessary for a driver to fig- 
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In the Hopper 


ure in an accident in order to be 
convicted under either old or new 
law, nor is it necessary for the 
arresting officers to prove he was 
intoxicated. Proof that he was “un- 
der the influence of intoxicating 
liquor” is all that is required, 
* * * 


Ohio Legislature OKs Bill 
Requiring Turn Signals 

A bill requiring directional sig- 
nals on cars has been passed by 
the Ohio Legislature. 


+ * * 

Car-Truck Inspection Split 
Is Voted in Pennsylvania 

Inspection periods for cars and 
commercial vehicles in Pennsyl- 
vania would be separated next year 
under the provisions of a measure 
which has been approved by the 
Legislature and supported by the 
Pennsylvania Automotive Assn. 

Inspection periods for trucks and 
buses would be held semiannually 
from Aug. 1 to Oct. 31, and from 
Jan. 1 to Apr. 30. Cars would con- 
tinue to be inspected from May 1 
to July 31, and from Nov. 1 to 
Jan, 31. 


Ohio to Tax Trucks 


On Axle-Mile Basis 


Gov. Frank Lausche has signed 
a bill providing for an “axle-mile 
tax,” which is levied against trucks 
on a basis of how far they travel 
and the number of their axles. 

The measure is expected to pro- 
duce $43 million a year in new 
revenue. The same bill raises the 
gasoline tax one cent, 

Ohio voters will be given an op- 
portunity to vote on a proposed 
$500 million bond issue for the 





quick construction of 800 miles of 
new arterial highway. 


* * * 


Delaware Bill Sets Up Board 


To Make Reciprocity Pacts 
Gov. J. Cabel Boggs has signed 
into Delaware law a bill provid- 
ing for the creation of a reci- 
procity commission to negotiate 
agreements with other states on 
the operation, regulation and 
taxation of motor vehicles. 


The new commission will be 
composed of the State motor 
vehicle commissioner, the chief 
engineer of the State Highway 
Department and a third member 
to be named by the governor, The 


| members will be unpaid. 


* * * 


City Bans Driver TV 


The City Council of Alexandria, 
La., has passed an ordinance pro- 
hibiting installation of television 
sets on motor vehicles “within 
visibility of the driver.” 

* + * 
Wisconsin Passes Measure 
Requiring Turn Signals 

The Wisconsin Legislature has 
passed a law requiring all vehicles 
to be equipped with turn signal 
lights. the law will go into effect 
Jan. 1, 1955. 

In Milwaukee, a city ordinance 
was recently passed on the signal 
light provision, but it was found 
that such laws have to be enacted 
by the State. Visiting cars would 
be exempt from the law if a similar 
law were not in force in the home 
city. 


New Wis. Liability Law 
To Go Into Effect Jan. 1 


Starting Jan. 1, 1954, Wisconsin 
law will require all motorists to be 
able to meet accident claims up 
to $10,000 for a single injury and up 


MEET YOUR CUSTOMERS NEW DEMANDS 
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DUALS AND HEADERS 


ASSURED CUSTOMER SATISFAC- 

| TION WITH GRAND. Precision en- 
gineering, research and laboratory 
testing assures you of the finest 
product on the market today... 
every purchaser a satisfied customer 

. . . every installation guaranteed to 


fit properly.. 
It's easier to stock 


. . . easier to sell 


Grand Duals and Headers. You carry a 


Sweets 


Up to 25° increase 
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Faster Acceleration 
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smaller inventory because Grand DOES 

+ NOT DUPLICATE NUMBERS yet the line is 
complete for most V-8 cars. With Grand 
there's MORE PROFIT . . . QUICKER TURN- 

OVER ... NO LOST SALES! 


The systems are designed so stock replace- 
ment type mufflers can be used. 


DUAL SYSTEMS AVAILABLE FOR THE 
FOLLOWING V-8 CARS DUAL 


— HEADER 
SYSTEM 
1953 
1950 & 51 1950 & 51 
1951 —53 
1952 & 53 
1953 
1935 ~—53 
1949 — 53 
1939 — 53 
1949 —53 
1951 —53 


BUICK 
CADILLAC 
CHRYSLER 
DESOTO 
DODGE 
FORD 
LINCOLN 
MERCURY 
OLDS 
STUDE 


1937 — 53 
1949 — 51 
1939 — 53 
1949 — 53 
1951 & 52 
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Motley Opens Hudson Dealership— 


Mack Motley’s new Hudson dealership in Houston features modern sales and service 
facilities covering more than 13,000 square feet. S. O. Brown is service manager, and 


George Beaty, parts manager. 


to $20,000 for all injuries in a 
single accident as well as $5,000 
for property damages. 

The penalty for failure to prove 
financial responsibility is loss of 
driver’s license. A spokesman for 
one insurance firm said that very 
few drivers were carrying less cov- 
erage and that the number of re- 
quired changes would be small. 

A + * 


Illinois Governor Enacts 


Law on Turn Signals 


Gov. William G. Stratton of Illi- 
nois has signed a bill requiring turn 


signals on cars. 
* + os 


Illinois Use Tax Measure 
Goes into Effect Aug. 15 


A new law which requires the 
payment of a 2 percent use tax on 
the purchase of new automobiles 


Motor Wheel Sets 
Alltime Record 
In 6-Month Sales 


LANSING.—Record sales and an 
increase in net earnings of Motor 
Wheel Corp. for the first six months 
were reported by M. F. Cotes, presi- 
dent, at a meeting of the board of 
directors here last week. 

“Sales were $47,679,198 for the 
first six months of 1953, the largest 
such sales period in the history of 
the company,” Cotes said. “This 
represents an increase of 38.8 per- 
cent over the $34,351,860 reported 
for the same period in 1952.” 

Net earnings for the first six 
months were $1,641,196, or $1.94 per 
share, as compared with net earn- 
ings of $1,410,806, or $1.67 per share, 
reported for the like period of 1952. 

Sales in the automotive division, 
a supplier of wheels, hubs and brake 
drums to the automotive and agri- 
cultural implement industries, were 
up 37 percent. This increase re- 
flected the high rate of production 
in the automotive industry during 
the period, Cotes said. 

Cotes reported an increase of 45 
percent in the sales of Motor 
Wheel’s Duo-Therm division, which 
makes space heaters and furnaces 
for home heating. Under defense 
contracts, the corporation also man- 
ufactures a number of items includ- 
ing mortar shell casings, truck 
wheels, hubs and drums, and tank 
wheels. 


A dividend of 50 cents per share 
payable Sept. 10, to shareholders of 
record Aug. 19 was announced by 
Cotes. 


Shell Order Given 


To Firestone Unit 


AKRON. —A contract award of 
$8 million has been made to New 
Bedford Defense Products, a sub- 
sidiary of Firestone Tire & Rubber 
Co., by the Boston Ordnance Dis- 
trict, Army Ordnance procurement 
agency in New England. 

The contract is for production of 
106-millimeter shells. This is the 
Army’s second major award this 
year to New Bedford. In February, 
a contract for retooling facilities 
and production of 155-mm. shells 
with a total value of $22 million 
was signed. 

The new contract calls for pro- 
duction to begin next February. 


Royal Tires for Colombia 


NEW YORK.—Cia Croydon del 
Pacifico, S. A., a Colombian concern 
half owned by U. S. Rubber Co., 
will expand its plant in Cali to 
make U. S. Royal tires and tubes. 
Colombia thus will become the fifth 
Latin American country to manu- 
facture these products, 
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bought outside of Illinois and 
brought into the state for use will 
become effective Aug. 15. 

The measure provides that the 
tax must be paid to the secretary 
of state before issuance of a title. 


LICENSE PLATE 
FASTENERS 


ON AND OFF WITH A 
QUARTER TURN 


Heavy %-inch bolt 


(with T-head and 
square shoulder) 
fastens license plate securely in place. 
Will not lose off. 
PLATED TO PREVENT RUST 


No. 51—Dealer Cost, 
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(Packed 12 to Box) 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish Order 
Direct. Write today for free catalog 
of over 200 Houser service items. 


HOUSER 


Engr. & Mfg. Co 
Bluffton, Indiana 
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Iverson Fuel Pressure Control 


entll yo 
for itself, = aes oes : Price $5.95 
IVERSON PRODUCTS COMPANY 


2300 East 31st Street 
Minneapolis, Minnesota 





Wonder spray upholstery and paint cleaner. 
Safe. Effective. Economical. Open account. 
30 days approval. 


ZIPP-REME CHEMICAL CO. 
GREENSBURG, PA. 
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38 ARTICLES—$3.80 
"How To Profitably 
Operate Your Business" 


J. B. Van Tassel 


“Dealer Business Consultant” 


332 S. Michigan, Chicago 4, Ill. | 
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PERSONALIZED NAME PLATES 
THAN ANY OTHER MAKE 
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Status Quo Preserved .. . 


Auto Inspection Bills 


Spurned in 


N° NEW or stronger compulsory 

motor vehicle safety inspection 
laws were passed by state ion 
lative sessions throughout the 
country this year, despite wide- 
spread introduction of such bills 
with general support from safety 
authorities. 

Such legislation was rejected in 
Arizona, California, Colorado, 
Connecticut, Florida, Indiana, 
Iowa, Maryland, Michigan, Mis- 
souri, New York, North Carolina, 


Ohio, Oregon, Wisconsin and 
Wyoming, and was vetoed in 
Hilinois. 


Repeal of existing inspection laws 
was unsuccessfully proposed in 
Texas and West Virginia, but the 
Texas law was modified. 

Lawmakers of many states re- 
main split as to the value of any 
type of compulsory inspection and 
as to whether inspections should 
be conducted through private ga- 
rages or at state-operated testing 


facilities. 
* * * 


HE legislative record of the 

current year on inspection 
measures leaves unchanged the list 
of 14 states and the District of 
Columbia which now have laws re- 
quiring inspection. They are Colo- 
rado, Delaware, Maine, Massachu- 
setts, Mississippi, New Hampshire, 
New Jersey, New Mexico, Pennsyl- 
vania, Texas, Utah, Vermont, Vir- 
ginia and West Virginia. 

State-operated testing facilities 

are used by Delaware, New Jersey 
and the District of Columbia. 
Laws of the other states call for 
inspections at state - designated 
private garages. Several other 
states conduct “spot checks” 
through roadside tests. A number 
of other states permit munici- 
palities to conduct local in- 
spections. 

This year’s legislative activity 
included the rejection in Arizona 
of a bill which would have required 
safety inspections every six months 
at designated private garages. A 
similar proposal failed in Cali- 
fornia. 

An unsuccessful Colorado pro- 
posal was designed to strengthen 
the current inspection program by 
raising the fee for each inspection 
from 50 cents to $1 and permitting 
the garages to retain 90 instead of 
45 cents of the fee. A closer check 
on inspection stations also was 


sought. 
A BILL calling for compulsory 
annual inspection was rejected 
in Connecticut, which now has a 
voluntary inspection system. Fail- 
ing to get through the Florida 
legislature was a bill which would 
have required annual inspections 
at stations designated by the State 
Highway Patrol. 

Gov. William Stratton vetoed 
an Illinois bill calling for annual 
inspections of cars at state-ap- 
proved stations, Car owners 


Used-Car Notes 





* = * 








BUFFALO.—Two officers of King 


Cole Motors, Inc., have been ac- 
cused of cheating the Government 
out of more than $15,000 in income 
taxes for 1947 and 1948. 

Sydney Cole, president, and Carl 
Frey, treasurer of the corporation 
which deals in used cars, were in- 
dicted by the Federal grand jury in 
Jamestown. Each has posted $3,000 
bail. | 


* * * 


Sagner Reopens 

PORTLAND, Ore.—Now in his 
28th year in automotive sales, Max 
Sagner has reopened Sagner Motor 
Co. Sagner has twice been presi- 
dent of both the Portland and 
Oregon used-car dealer associa- 
tions, 





17 States 


would have been required to pay 
a $1 fee with 10 cents going to 
the state. The governor’s office 
said that $450,000 appropriated 
for administering the proposed 
law would have been insufficient 
to conduct the program, and that 
less than that amount would 
have been received in_ fees. 
Safety inspection of trucks is re- 
quired in Illinois under a previ- 
ous law. 


Several inspection bills were un- 
successfully introduced in the In- 
diana legislature. Inspection pro- 
posals also were rejected in Iowa. 

Proposals for inspections at de- 
signated garages and at state- 
operated inspection stations were 
rejected in Maryland. A bill which 
would have required inspections at 
least once a year at designated 
garages was turned down in Mis- 







\S TaercEe AS 


souri, while Michigan lawmakers 
rejected a proposal for annual] in- 
spections at state-owned stations. 

+ * + 


=" Thomas E. Dewey again 
failed to persuade the New 
York legislature to enact his recom- 
mended legislation for compulsory 
semi-annual inspection of motor 
vehicles at state-owned and oper- 
ated stations. Also failing in New 
York were proposals for compulso- 
ry inspection at designated private 
garages. 

An administration-backed bill 
calling for compulsory inspection 
was defeated in North Carolina. 
A 1947 North Carolina law pro- 
viding for periodic inspections at 
state-operated inspection lanes 
was repealed in 1949. 
Compulsory inspection bills died 
in the Ohio legislature, including 
a measure which would have re- 
quired annual inspections at de- 
signated private garages. 

A proposal for semi-annual in- 
spections at designated private 
garages was rejected in Oregon. 

* + * 

EXAS lawmakers enacted a bill 

easing motor vehicle inspection 
requirements to replace a contro- 

versial 1951 law which never had 
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Hertz to Rent Cars 


From Statler Lobby 


LOS ANGELES.—A car rental 
office has been opened at the 
Statler Hotel, Dan E. Kern, vice- 
president of the Hertz Rent-A- 
Car System, has announced, 

Statler guests will be able to 
rent a car from a lobby office, 
the first completely equipped car 
rental station operating out of a 
hotel, according to Kern. 

The Hertz-Statler operation will 
provide 24-hour service to hotel 
guests and other renters in the 
area, Approximately 40 cars will 
be in service during the initial 
operating period. 





been enforced generally. Under the 
new act, inspections will cover 
brakes, lights, horns, warning de- 
vices and windshield wipers. The 
old law also included steering gear, 
windshields, exhaust systems and 
all other parts having to do with 
safety. A requirement for annual 
inspections is retained, but the new 
law does not require inspections as 
a prerequisite for licensing or sales, 
as did the old. 

An unsuccessful proposal was 


In Chicago, it takes 2— 






REPRESENTED BY: SAWYER-FERGUSON-WALKER CO., 


7 


is secret of capitalist success! 


No single daily newspaper reaches 
even half your Chicago-area pros- 
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READERSHIP CONCENTRATED WHERE MOST OF THE BUYING IS DONE 


CHICAGO 


211 W. Wacker Drive, Chicago * 250 Park Avenue, N. Y. 


-TIMES 


made in West Virginia to repeal 
motor vehicle safety inspection 
requirements contained in the 
state motor vehicle code adopted 
in 1951, but which have not yet 
been enforced, 

Wisconsin lawmakers rejected a 
bill proposing compulsory annual 
inspections at state-designated pri- 
vate garages, but did approve a 
measure requiring safety in- 
spections before junked automo- 
biles could be used on the high- 
ways, 

A proposal for compulsory in- 
spections at least once a year at 
designated private garages was re- 
jected in Wyoming. 

Rejected in Maine was a bill to 
increase from 50 cents to $1 the fee 
for motor vehicle inspection 
stickers. Pennsylvania lawmakers, 
however, increased from 5 to 10 
cents the fees to official stations 
for inspection certificates as means 
of providing a better quality of 
sticker for use in semi-annual in- 
spections. 

A bill unsuccessfully introduced 
in New Jersey would have required 
that motor vehicles 10 years of age 
or more be inspected every three 
months, rather than the present 
six months for all vehicles, 


Idea suggested by 
HERBERT R. CARPENTER 
Mills Industries, Inc., Chicago 
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Used-Car Auction Prices 








Market Trend 


Wholesale used-car prices continued downward last week, according 
to Automotive News’ index, as the overall average price dipped $33 to 
stand at the lowest point in two years, $902. 

Losses were shown for all cars except ’47s, which showed a $25 gain. 
1 The heaviest loss was registered by ’52s, down $157, and ’58s, $104. 
Other losses were '49s, $39; °48s, $87; ’51s, $28, and ’50s, and ’46s, $25. 

Activity at the auctions dropped off quite sharply as well, according 
‘ to the index, as only 63 percent of the offerings were sold as compared 
| to 66 percent a week earlier. At nine representative auctions last week, 
; 1,233 cars were sold from 1,959 offerings, as compared with 1,184 cars 
sold from 1,802 offerings at the same auctions a week earlier. 


Prices marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 


DENVER 


420°; Ranch Wagon, $2,215*; (6) Ranch 





wagon, $2,010; Custom (8) 4-dr., $1,- 
(Denver Auto Auction. Sale every Tues- 945°, $1,940*, ‘31, 925°; conv., $1, 900. "52 
day. Prices are for sale of July 28.) conv., $1, 625; Main (8) 2- ‘ar. $1,105; 
(Prices good—market strong, Sold 127 Main (6) 2-dr., $1,080. ’51’ Country 
cars out of 195 offerings.) Squire, $1,125; Custom (6) 2-dr., $995. 
BUICK—'53 RM station wagon, $3,505*; | '50 Deluxe (8) 4-dr., $685; 2-dr., $635; 
; Super Riviera 2-dr., $2,850*, $2,770*, Deluxe (6) 2-dr., $605. "49 Custom (8) 
; $2,750*. °52 Estate Wagon, $i, 850°, 51 club coupe, $800; 2-dr., $725, $700; (6) 
F RM cony., $1,500. ’50 Super conv., $1,- %-ton pickup, $520. 
; 300, $1,210. KAISER — ’53 sedan, $1,405. '49 4-dr., 
F CADILLAC — '53 (62) 4-dr., $4,090". '52 $255. 
5 (62) club coupe, $3,580*. '51 (62) 4-dr., | LINCOLN—’'53 Capri club coupe, $3,360*; 
$2,550*. '49 (62) conv., $1,665*; 4-dr., Cosmopolitan 4-dr., $2,980*. '51 Cosmo- 
| $1,260°. politan 2-dr., $1,320*, 
| CHEVROLET—’53 Bel Air coupe, $2,220*; | MERCURY—’53 Monterey 4-dr., $2,305*. 
i conv., $2,000*; 4-dr., $1,935*, $1, a ; "52 4-dr., $1,765*, $1,730. °51 4-dr., $1,- 
; 2-dr.,, $1,900; (210) 4-dr., $1,870 at 180. '50 club coupe, $740. ’49 club coupe, 
5. $1,820. '52 SL Deluxe 4- dr. $1,465°*. * $490. 
, SL Deluxe 4-dr., $1,070, $1, 050; %-ton | NASH—’53 Statesman 4-dr., $1,875. 
pickup, $780. '49 %- ton’ panel, $605. OLDSMOBILE — '53 (98) conv., $3,195*; 
; CHRYSLER—’53 NY conv., $2,990*; NY Holiday, $3,055*; (88) conv., $2,955*; 
4-dr., $2,825°. '51 Imperial club coupe, Super (88) 4-dr., $2,635*. '52 (88) 4-dr., 
ae $1,525; Windsor 4-dr., $1,185, $1,165. $1,595*. °51 (98) conv., $1,600*; 4-dr., 
'50 Windsor 4-dr., $795. $1,310*. - (76) 2-dr., $705. °49 (98) 
DeSOTO—'50 conv., $890. 4-dr., $890 
DODGE — 53 Coronet 4- dr., $1,850*°. '50 PACKARD—'53 Clipper 4- dr., $2, 120°. °52 
Coronet 4-dr., $865. Mayfair, $1,380*. '51 (200) 4-dr., $1,055. 
FORD—’53 Country Sedan, $2,445*, $2,- PLYMOUTE—'S3 | Belvedere, $2,020; Belvedere, $3,020, $2,010; " sedan, $000; Country Squire, $1,080; 010; 





WITH 


Hi 





With a HYDRAGUIDE equipped vehicle you think of steering, or 
your reactions tell you to steer, and you guide. There is no conscious 
effort, though the all-important road feel is still there. 
Hi Exclusive proportional valving does it. That makes the hydraulic 
power take 4/5—80% of the load at any speed—at all times. HY DRA- 
GUIDE is FULL-TIME power steering. No uncertain waiting for power 
to build up or take hold. HYDRAGUIDE works all the time for your 
comfort and safety. HY DRAGUIDE prevents swerving from blowouts, 
obstructions, etc., and is fully self-righting after turns. 

There is no thrill like driving a car equipped with HYDRAGUIDE. 
It is the greatest modern contribution to comfort driving. 





ee ee 


You will like it in your car—your customers will like it in theirs. 
HYDRAGUIDE in buses, trucks and other heavy vehicles makes an 


even greater contribution to driving comfort and safety. 
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Cambridge 4-dr., $1,550. '51 Belvedere, 
$1,105. ‘50 Suburban, $1,065. ‘49 SD 
4-dr., $675. 


PONTIAC—’53 Chieftain (8) 4-dr. ,$2,450*, 
$2,160*, °52 Chieftain (8) 4-dr., $1,515. 
*51 Chieftain (8) 4-dr., $1,220°, $1,195°. 
"50 SL (6) 2-dr., $690. '49 Chieftain (8) 
4-dr., $405. 

STUDEBAKER—’52 Commander (8) 4-dr., 
$1,245*; Champion club coupe, $1,170*. 
"51 Commander (8) sedan, $980; Cham- 
pion club coupe, $815. ‘50 Champion 
Starliner, $530. 

WILLYS — '53 Jeep, $1,495. 
wagon, $800. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of July 27.) 


(Prices remain about steady, with most 
buyers bidding, indicating fair retail 
trade. Sold 124 cars out of 164 offerings.) 
BUICK—’53 Special sedan, $2,375*; Super 
sedan, $2,675*. '52 Super sedan, $2,010*; 

RM Riviera sedan, $2,100*. ‘51 Special 
sedan, $1,225; Super sedan, $1,115*. ’50 
Special sedan, $1,030*, $1,000*. '49 Super 
sedan, $840*; RM Riviera sedan, $860*, 
$900*; Super conv., $700*%, $840°. °47 
Super conv., $490. 

CADILLAC—’51 (60) sedan, $2,560*; (62) 


*51 station 


conv., $2,735*. ’50 (61) sedan, $1,740*. 
"49 (75) limousine, $1,510*. °48 (61) 
sedan, $1,050. '47 (62) sedan, $630*. 


CHEVROLET — ’53 (210) sedan, $1,975*; 
Bel Air conv., $2,000. '51 SL Deluxe 
sedan, $1,130, $1,170*; Bel Air, $1,290. 
’50 SL Deluxe sedan, $1,000*, $975, 2 at 
$950; club coupe, $850*, $1,010*, $960. 
"49 SL Special seadn, $750, $760; SL 
Deluxe sedan, $790; club coupe, $870; 
FL Special sedan, $835; FL Deluxe se- 
dan, 2 at $860, $820. 

CHRYSLER — '50 Windsor Traveler, $950. 

DeSOTO—’50 Deluxe sedan, $910*. 

DODGE — '53 station wagon, $2,120*; 
Meadowbrook sedan, $1,750; Coronet se- 
dan, $1,910, $1,940, $2,090*. '50 Coronet 
club coupe, $780. °49 Wayfarer Roadster, 
$600. '48 Coronet club coupe, $410*. 

FORD — '53 Victoria sedan, $1,900. ‘52 
Custom (8) sedan, $1,400; Main (8) se- 
dan, $1,330; ranch wagon, $1,710*; Vic- 
toria, $1, 765. °51 Deluxe (6) sedan, $660. 
’50 Custom (6) sedan, $720; Custom (8) 
sedan, $900; Country Squire, $1,040; 


FAR AGL IDE 


“Full Time” Hydraulic Steering 
, STEERING” 


BECOMES 
“GUIDING” 
For Comfort 


Driving 
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GEMMER MANUFACTURING COMPANY Detroit 11, Mich. 


Average Used-Car Prices 


(Compiled by Automotive News) 


(The above figures are averages of used-car auction prices, all makes 
and models, carried regularly in Automotive News.) 


Deluxe (8) sedan, $600. '49 Custom (8) 


club coupe, $735, $560*; conv., $635°; 
Deluxe (8) sedan, $700. °46 station 
wagon, $220. 


HUDSON—’48 Commodore (6) sedan, $375. 
MEROURY—’51 sedan, $1,190*. °50 club 
coupe, $900. °49 sedan, $600. °48 conv., 
$450. ’47 club coupe, $400. 
NASH—’51 Rambler conv., $760. '49 (600) 
sedan, $420; Ambassador sedan, $460. '46 
(600) sedan, $260, $230. 
OLDSMOBILE — '53 (98) sedan, $2,830*. 
’51 (98) sedan, $1,190*, $1,260, $1,400*. 
’50 (98) sedan, $1,035*: (88) conv., $1,- 
200°. °49 (98) conv., $610*; (88) sedan, 
$850*. '48 (98) sedan, $660*. 
PACKARD ’51 (200) sedan, $1,025*; 
(400) sedan, $1,075*. (300) sedan, $710. 
PLYMOUTH—’53 Cranbrook sedan, $1, 750, 


$1,700. °’51 Cranbrook conv., $1,020 
Cambridge club coupe, $900.” "50 SD 
conv., $775. °49 SD club coupe, $850; 


station wagon, $860. '47 SD sedan, $460. 
PONTIAO — ’53 Chieftain (8) conv., $2,- 
700*, $2,600*; sedan, $2,500*. '52 Cata- 
lina, $2,135*. °51 Chieftain (6) sedan, 
$1,030; Chieftain (8) conv., $1,510*; 
sedan, $1,350*, $1,320*; station wagon, 
$1, 650°. 50 Chieftain (8) station wagon 
$1,500*; sedan, $1,075*, $1,135*. °49 SL 
(6) sedan, $800; SL (8) sedan, $720. 
STUDEBAKER — '51 Champion sedan, 


$790*; Landcruiser, $1,000*. '50 Cham- 
pion club coupe, $620. °46 Champion 
sedan, $200*. 


WILLYS—’51 station wagon, $950*. 


MASON CITY, IA. 


(Lapiner Auction Co. Sale every Wednes- 
day. Prices are for sale of July 22.) 

(Activity very good. Sold 101 cars out 
of 136 offerings.) 


BUICK—’53 RM Riviera sedan, 

’52 Super Riviera sedan, $1,940*; 
. ’50 Special 4-dr., $895*; 
dr., $1,065*. "48 RM 4-dr., $500°. 

CADILLAC—’53 (62) club coupe, $4,480*. 
"52 (62) 4-dr., $3,265*. '50 (62) 4-dr., 
$2,210°. 

CHEVROLET—’53 Bel Air 2-dr., $1,900. 
’52 SL Deluxe 2-dr., $1,075. '51 SL De- 
luxe 2-dr., $1,035; Bel Air, $1,230*. '49 
SL Deluxe 2-dr., $700; 4-dr., $730. °48 
FL aerosedan, $590; SM 4- dr., $550. 

CHRYSLER—’50 Windsor Newport, $1,280*. 
’46 Windsor 4-dr., $395. 

DODGE—'53 Coronet 4- dr., $1,785*. ’50 
Coronet 4-dr., $840*. °48 ‘'4-dr. $500. 
FORD—’53 Victoria, $2,160*, $2, 180*; Cus- 
tom (8) 4-dr., $1,895*; Custom (6) "2- dr. 
$1,530. °51 Deluxe (6) 2-dr., $715; De- 
_ (8) 2-dr., $990*. '50 Custom (8) 2- 

$825°* ; 4-dr., $770. °49 Custom (8) 
ae, $655*, $545*. °48 SD (8) 2-dr., 
$400*. 

KAISER—’52 Manhattan, $1,350*. 
ry J (6) 2-dr., $500. 

MERCURY — '53 Monterey 4-dr., 


$2,510*. 
RM 4- 
2- 


’51 Hen- 
$2,335. 


"51 4-dr., $1,190*. ’50 2-dr., $940*. °47 
4-dr., $395; 2-dr., $390. 
NASH—’52 Statesman 4-dr., $1,240. °50 


Statesman 2-dr., $490. 


OLDSMOBILE—’53 Super (88) 4-dr., $2,- 
645*. °52 (98) 4-dr., $1,950*; (88) 4-dr., 
$1,455. °49 (98) 4-dr., $880*; (76) 2-dr., 
$810*. 

PLYMOUTH—’53 Belvedere, $2,115*. °52 
Cambridge 4-dr., $1,170. °51 Cambridge 
4-dr., $885, $920; Belvedere, $1,090. 50 


Suburban, $1,000; SD club coupe, $810. 
"49 conv., $770. "47 2-dr., $385. 

PONTIAC—’53 Chieftain (8) 2-dr., $2,195*; 
Catalina, $2,550*. '47 Chieftain 8) 4-dr., 
$415. °46 2-dr., $305. 

STUDEBAKER—’51 Champion 4-dr., $860*; 
Commander conv., $875*. *50 Champion 
2-dr., $730*. °48 Land Cruiser 4-dr., 
$380. '47 Champion sedan, $350. 


DYER, IND. 


(Dyer Auto Auction, Sale every Thurs- 
day. Prices are for sale of July 23.) 

(Market a little slow on °53 models 
and rough cars. Otherwise, market 
appears to have firmed up. Sold 157 cars 
out of 234 offerings.) 


BUICK—’52 Super Riviera sedan, $1,925*; 
Super sedan, $1,725*. °'51 Super conv., 
$1,325, $1,330, $1,560*; Riviera sedan, 
$1,475*. °50 RM sedan, $1,265*; Super 
conv., $1,185. ‘49 Super sedan, i 
$630, $860. ’°48 Special sedan, $525. °47 
Super sedan, $315. ’46 Super sedan, $280. 

CADILLAC—’53 Coupe deVille, $4,225*. 52 
(62) club coupe, $3,435*, $3,400°. ’51 
Coupe F aptonyg $2,860. °'50 (61) club 
coupe, $2,27 

VROLET 53 Bel Air sedan, $1,850; 
(210) sedan, $1,710, $1,765; station 
wagon, $2,150°. 52 SL Deluxe sedan, 
$1,350, $1,280, $1,150, $1,290. ‘51 SL 
Deluxe sedan, $1,080, $1,030, $1,070. '50 
SL Deluxe sedan, $790, $835, $900. °49 
SL Deluxe sedan, $675. °48 FL aero- 
sedan, $530. °47 FL aerosedan, $370; 
1%-ton stake, $260. '46 SM sedan, $160. 

YSLER—'52 Windsor sedan, $1,620*. 
49 Windsor sedan, $780, $815. 

DeSOTO — '51 Deluxe sedan, $1,065*; 
Custom sedan, $1,165*. '49 Custom se- 
dan, $815. 

DODGE — ’51 Wayfarer sedan, $915. '50 
Wayfarer sedan, $825. '46 Deluxe sedan, 
$335, $190. 

FORD—’53 Custom (8) Victoria, $2,175*; 
sedan, $1,880. '52 Custom (8) sedan, $1,- 
515; ranch wagon, $1,750. °51 Custom 
(8) sedan, $1,280, $1,085, $1,115, $1,025, 
$1,055; conv., $1,025. '50 Custom (8) 
sedan, $890. "49 Custom (8) sedan, $590, 
$525; conv., $730. '47 SD (8) sedan, 
$235 


HUDSON —'52 Wasp sedan, $1,150. ‘51 
Hornet sedan, $1,235*. ‘48 Commander 
(8) sedan, $160. 

KAISER—’'48 sedan, $215, $110. 





LINCOLN—’52 Capri sedan, $2,5. 
MERCURY—’51 Custom sedan, $1, T18°, "48 
club coupe, $450; conv., $375. ‘47 sedan, 


10. 
NASH—’52 Rambler station wagon, $1,140. 
"50 Ambassador sedan, $680. 49 (600) 


sedan, $380. 
OLDSMOBILE — '53 (98) sedan, $3,005*. 


°51 Super (88) sedan, $1,100; (98) se- 
dan, $1,505*, $1,705*. ‘50 (88) sedan, 
$1,065*. "46 (78) 


49 (76) sedan, $725. 
330. 


sedan, $ 
PACKARD—’49 sedan, $565. 
PLYMOUTH—’53 Cambridge sedan, $1,595. 
*51 conv., $1,095, $1,000; Suburban, $1,- 


200; Cranbrook sedan, $1,010. 49 SD 
sedan, $700. °47 SD sedan, $350. 
PONTIAC — '53 Chieftain (8) sedan, $2,- 


185*, $2,300*. °'51 Chieftain (8) sedan, 
$1,390*, $1,350*. "50 SL (8) sedan, $980, 
Sore $910. '49 Chieftain (8) sedan, $810, 
5. 
STUDEBAKER — ’'49 Commander sedan, 
$630. '48 Commander sedan, $325. °47 
Commander sedan, $325. 


VALDOSTA, GA. 


€Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of July 24.) 

(Clean car prices are higher. Sold 204 
cars out of 322 offerings.) 


BUICK—’53 RM 4-dr., $3,150*. '52 Super 
conv., $2,110*; Riviera coupe, $2,000*; 
Super 4-dr., $1,790*. '51 RM 2-dr., $1,- 


500*; Super Riviera sedan, $1,325*; Su- 
per 4-dr., $1,210. '49 Super 4-dr., $800, 


$600. 

CADILLAC—’53 (62) 4-dr., $4,100*%. °52 
(62) club coupe, $3,375*; conv., $2,600*. 
"51 (62) 4-dr., $2,550*. °50 (61) 4-dr., 
$1,800*. °48 (62) conv., $1,150*. 

CHEVROLET—'53 station wagon, $2,150*; 
Bel Air 2-dr., $2,100; (210) 4-dr., $1,- 
950*, $1,810, $1,760, $1,575; (150) 4-dr., 
$1,775, 2 at $1,750; 2-dr., $1,700. °52 
conv., $1,450; SL Deluxe club coupe, $1,- 
185; SL Special 2-dr., $1,100, $1,035. °51 
SL Deluxe 4-dr., $1,035, $1,025, $1,000; 
2-dr., $1,000; Deluxe 4-dr., $1,000. 
"50 Bel Air, $1,050; conv., $1,150; FL 
Deluxe 2-dr., $960, ” 4-dr. $825, 
$790. °49 SL Deluxe 2-dr., ” $725, $700. 

CHRYSLER—’51 Newport, $1,300*; NY 4- 
dr., $1,000*. °50 Windsor, $850*, °48 4- 
dr. 


DODGE—’52 Wayfarer 2-dr., $800; %-ton 
pickup, $610. ’51 %-ton pickup, $435. '50 
Meadowbrook 4-dr., $750; %-ton pickup, 
$350. '49 Coronet 4- ‘dr., $500. 

FORD—’53 ranch wagon $2,255; Custom 
(8) 4-dr., $1,835, $1,740; Main (6) 4-dr. 
$1,700. "52 Custom (8) 2-ar., $1,450, $1,- 
445, $1,400, $1,350; Main (8) 4-dr., $1,- 
300. ’51 Victoria, $1,235*; Custom (8) 2- 

$1,195, $1,000; 4-dr., $1,145, $1,100, 

. '50 Custom (8) 2-dr., $1,000, > 

$800; 4-dr., $850; Custom (6) 2-dr., 

$900, $842. "49 Custom (8) 2-dr., $700. 

"47 SD (8) 2-dr., $550, $400. °40 4-dr., 

$310. °39 2-dr., $185. "30 Model A 2-dr., 


$450. 

HUDSON—’51 Hornet 4-dr., $925. 
4-dr., $515. 

MERCURY—’52 sport coupe, $1,520. 


(Continued on Page 41, Col. 1) 


KING 
SIZE 


Biggest dollar's 
worth in the 
auto accessories 
field. In re- 
usable plastic 
bag that snaps 
open and shut. 


"50 PM 
"50 2- 





REGULAR 
In the familiar, 
substantial metal 
container. Priced to 
sell at 6Oc and sells 
like sixty. 


ALSO— 


lower-priced wax- 
treated cloths to meet 
and beat all 
competition. 


Jassie 


— the original Wax-Treated 
Auto Polishing Cloth 


Order now—from your jobber. 
THE LAS-STIK MFG. CO., HAMILTON, O 
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Used-Car Auction Prices 


(Continued from Page 40) 


dr., $875; 4-dr., $830. '49 2-dr., 
$505. °48 club coupe, $350. '46 club coupe, 
$410. 

NASH—’53 Rambler hard-top, $2,250*. ’52 
Ambassador sedan, $1,500. 

OLDSMOBILE—’53 (98) sedan, $3,650*; 
Holiday, $3,100*. '50 (98) Holiday, $1,- 
405; (88) 2-dr., $1,160*, $1,025*; 4-dr., 


$975. 
PLYMOUTH—’53 Belvedere, $1,900; Cran- 


brook 4-dr., $1,875, $1,830. ‘52 Cran- 
brook 4-dr., $1,100, $1,040; Concord 2- 
dr., $885. ‘51 Savoy $1,270, $1,150; 


Cambridge 4-dr., $900. 
PONTIAC—’53 station wagon, $2,650; Cat- 


alina, $2,550*, $2,350*; conv., $2,310*; 
2-dr., $2,155*. °52 Chieftain (8) 4-dr., 
$1,290. '51 Catalina, $1,445*. '50 SL (8) 
2-dr., $1,235°*. 


MISCELLANEOUS—’51 MG roadster, $900. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 

nesday. Prices are for sale of July 29.) 

(Sale was excellent. Sold 58 cars out 
of 94 offerings.) 

BUICK—’52 Special Riviera 2-dr., $1,740*. 
’50 Super 2-dr., $1,000*; Special 2-dr., 
$970*. '47 Super 4-dr., $460. 

CADILLAC—’49 Fleetwood 4-dr., 

CHEVROLET—’53 Bel Air 4-dr., 


$1,080°. 
$1,897, 


$1,857. °52 FL Deluxe 2-dr., $1,310; SL 
Deluxe 4-dr., $910, $1,255*. '51 SL De- 
luxe 2-dr., $855; Bel Air, $1,160*; FL 


Deluxe 2-dr., $1,030; FL Special 2-dr., 
$820, $870. 50 SL Deluxe 2-dr., $800. ’49 
FL 2-dr., $820. ’48 %-ton panel, $310. 
'47 FM 2-dr., $450. 

FORD—’53 Main (8) 2-dr., $1,755; Cus- 
tom (8) 4-dr., $1,815. ’52 Victoria, $1,- 
600*; Custom (8) 2-dr., $1,415. ’51 Cus- 
tom (8) 2-dr., $940, $1,170*; Deluxe (8) 
2-dr., $960. °50 Custom (8) 4-dr., $755; 
2-dr., $770; Custom (6) 2-dr., $765. °'49 
Custom (8) 4-dr., $500; 2-dr., $695, $550. 
’47 station wagon, $160. '46 SD (8) 2- 
dr., $330; 4-dr., $290. '40 SD (8) 2-dr., 
$255. 

HUDSON— °'49 PM 4-dr., $400; 2-dr., $320. 

NASH—’47 Ambassador 4-dr., $265, $245. 


PLYMOUTH—’51 Cambridge 4-dr., $910. 
’48 Deluxe 4-dr., $455. 
PONTIAC—’49 Chieftain (8) 4-dr., $780*. 


’46 Chieftain (8) 4-dr., $235. 
STUDEBAKER—’50 Commander (8) 4-dr., 


$600. 
WILLYS—’48 station wagon, $370. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of July 
29.) 

(Prices up slightly with bidding brisk 
on clean cars. Sold 74 units out of 112 
offerings.) 

BUICK—’51 RM sedan, $1,490*, $1,290*. 
’50 RM sedan, $1,080*; Super sedan, $1,- 
095*. ’48 Super sedan, $575. °42 sedan, 
$200. 

CADILLAC—’53 Fleetwood sedan, $4,960*, 
$4,550*. °52 (62) conv., $3,750*; sedan, 
$3,750*. ’51 (62) sedan, $2,625*, $2,- 
575*, $2,550*. °50 (62) sedan, $2,070*. 

CHEVROLET — ’53 (210) sedan, $1,975*. 
"52 SL Deluxe sedan, $1,320, $1,290. ’51 
conv., $1,160, $1,155; SL Deluxe sedan, 
$1,040. '50 SL Deluxe sedan, $935. °49 
SL Deluxe sedan, $890, $860, $835. °47 
FL sedan, $540. '46 FM sedan, $410. 

CHRYSLER — ’51 Windsor conv., $1,460. 
’50 Windsor sedan, $1,020*, $940; Royal 


sedan, $850. ’°49 Windsor sedan, $1,010, 
$990; Royal sedan, $805. °47 Windsor 
sedan, $320. 


DeSOTO — '53 Powermaster sedan, $2,175. 
"49 Custom conv., $885; sedan, $830, 
$810. 

DODGE—’52 Wayfarer sedan, $1,040. ‘50 
Wayfarer sedan, $725. 

FORD — ’52 Custom (8) sedan, $1,375*, 
$1,350*. "49 Custom (8) sedan, $710. '46 
SD (8) sedan, $390. 

HUDSON—’50 Super (6) sedan, $610. 

MERCURY — ’50 sedan, $930. '49 sedan, 
$610. °47 sedan, $450. 

NASH—’46 Ambassador sedan, $360. 


MATING SYSTEMS 





9 SYSTEMS 


PNP SP YePS 


Underfloor disappearing heavy duty—<” 


f 


Write fer our new Illustrated catalog. 
“The World's Finest Exhaust System” 


ENGWALD CORPORATION 
357 Lafayette Ave., Brooklyn, N. Y. 
MRIS A AS SEERA I 


$700, | OLDSMOBILE — '51 


(88) conv., 
$1,225*; (88) 
"49 (88) 


$1,440*. 
sedan, 
sedan, 
'48 (68) sedan, 


"50 (98) sedan, 
$980*; conv., $1,000*. 
$835; (76) sedan, $735. 


$590*, $425. 

PLYMOUTH — '53 Belvedere, $1,500. °50 
conv., $990; station wagon, $915. ‘'49 
SD sedan, $800. °48 SD sedan, $690, 
$615. '52 Catalina, $2,175*, $2,065*. °51 
SL (6) sedan, $1,235, $1,120. '49 SL 
(8) sedan, $750. 

STUDEBAKER—’50 Champion sedan, $740. 
’47 Champion sedan, $350. 

MISCELLANEOUS — '52 Jaguar Roadster, 


$2,350. 
FARGO, N. D. 


(Tri-State Auto Auction, Sale every 
Thursday. Prices are for sale of July 30.) 
(Market firm on clean cars. Sold 55 
cars out of 93 offerings.) 

BUICK—’51 Super sedan, $1,165. 

CADILLAC—’49 (61) sedan, $1,450*. 

CHEVROLET—’52 SL Deluxe sedan, $1,- 
250. ’51 Bel Air, $1,200. '50 SL Deluxe 
sedan, $1,020, $1,090; Bel Air, $1,050; 
FL Deluxe sedan, $850. '49 SL Deluxe 
sedan, $745, $710, $645, $815. 

DODGE—’52 Meadowbrook sedan, $1,095. 
’51 1-ton stake, $780. '50 Deluxe sedan, 
$725. 

FORD—’53 Custom (8) sedan, $1,750, $1,- 
875. ’52 Custom (8) sedan, $1,200; - 
ton pickup, $995. °51 Victoria, $1,100; 
Custom (8) sedan, $1,030, $1,010, $970, 
$950. '50 Custom (8) sedan, $790; %-ton 
pickup, $670. *49 Custom (8) sedan, $585, 
$660, $470, $685; 2-ton stake, $890. °47 
SD (8) sedan, $390, $375, $335; SD (6) 
sedan, $250. °46 SD (8) sedan, $280. 

NASH—’49 (600) sedan, $305. 

OLDSMOBILE—’49 (98) sedan, $625, $655. 
’48 (98) sedan, $340. 

PACKARD—’51 (200) sedan, $855. 

PLYMOUTH—’52 Cambridge sedan, $1,035. 
*51 Deluxe sedan, $720. '48 Deluxe sedan, 
$445, $265, $305. '47 Deluxe sedan, $285. 

PONTIAC—’50 Chieftain (8) club coupe, 
$830; sedan, $850. '49 Chieftain (8) se- 
dan, $675. 

STUDEBAKER—’'49 2-ton stake, $220. '47 
1%-ton dump, $400. 


LOS ANGELES 


(Los Angeles Auto Auction. Sale every 
Tuesday and Thursday at San Gabriel, 
Calif. Prices are for sales of July 23, 28.) 

(Demand slower than last week, Prices 
continue to drop on most units. Sold 308 
cars out of 612 offerings.) 

BUICK—’53 Skylark, $4,000* (ps); RM 
Riviera 2-dr., $3,200* (ps); Super conv., 
$2,950* (ps); Super Riviera 2-dr., $2,- 
595*. '52 RM Riviera 4-dr., $1,835* (ps), 
$1,810* (ps), $1,730*; Super Riviera 2- 
dr., $1,805*, $1,765*, $1,760*; 4-dr., $1,- 
800*, $1,770*; Special Riviera 2-dr., $1,- 
630*; Super conv., $1,605*; Special 4-dr., 
$1,520*, $1,485*, $1,460, $1,405 $1,395. 
’51 RM Riviera 2-dr., $1,580*; Super Ri- 
viera 4-dr., $1,315*; Special Riviera 2- 
dr., $1,180*. '50 Super Riviera 2-dr., $1,- 
305*; RM Riviera 2-dr., $1,290*, $1,245*; 
Super 4-dr., $1,110*. '49 Super sedanet, 
$915*; RM 4-dr., $695*. 

CADILLAC—’53 conv., $5,120* (ps); (62) 
club coupe, $4,540* (ps); 4-dr., $4,170*. 
"52 coupe deVille, $3,855* (ps), $3,825*; 
(62) club coupe, $3,400*. '51 coupe de- 
Ville, $3,245*, $3,220*; (62) 4-dr., $2,- 
600*; (61) coupe, $2,415*. '50 conv., $2,- 
740*; (61) coupe, $2,450* 2 at $2,295°, 
$2,265*; (60) 4-dr., $2,450*, $2,295*; (62) 
coupe, $2,420*. '49 (62) coupe, $1,750*; 
4-dr., $1,505*. 

CHEVROLET—’53 Bel 
$2,135; conv., $2,130; 4-dr., $1,985*; 
(150) business coupe, $1,600; %-ton 
pickup, $1,420. '52 Bel Air, $1,750*, $1,- 
605*; station wagon, 2 at $1,695; SL De- 
luxe 4-dr., $1,300. '51 conv., $1,360*, $1,- 


Air sport coupe, 


160*; SL Deluxe 2-dr., $1,300*, $1,115; 
club coupe, $1,200; 4-dr., $1,180*, $1,- 
090*; FL Special 2-dr., $1,005; %-ton 


pickup, $790. ’°50 FL Deluxe 2-dr., $990; 
conv., $960; SL Deluxe 4-dr., $870; %- 
ton stake, $620, $585. ‘49 conv., $850; 
SL Deluxe 2-dr., $810; FL Deluxe 4-dr., 
$735, $725. °48 FL 2-dr., $420. 

CHRYSLER—’53 Windsor club coupe, $2,- 
335*. '51 NY 4-dr., $1,165*. °50 Royal 
4-dr., $885*. °48 NY conv., $440. °46 
Windsor 4-dr., $370. 

DeSOTO—’46 Custom club coupe, $270. 

DODGE—’53 Meadowbrook suburban, §2,- 
145*. °49 Coronet 4-dr., $790*. 


FORD—’53 Pace Car conv., $2,645*; vic- 
toria, $2,400*, $2,300*, $2,200; conv., 
$2,295*, $2,230*, $2,210*, $2,205; ranch 


wagon, $2,235, $2,185; (6) ranch wagon, 
$2,180; Country Squire, $2,175; Custom 
(8) 4-dr., $2,100*; (6) pickup, $1,600. 
’52 Victoria, $2,410*, $1,820*, $1,695*; 
Country Squire, $2,035*; (8) ranch wag- 
on, $2,005*, $1,725; conv., $1,750; Cus- 
tom (8) 4-dr., $1,545*, $1,535; 2-dr., $1,- 
520*; Main (6) 4-dr., $1,380; Main (8) 
4-dr., $1,310, $1,290; 2-dr., $1,235. °51 
Victoria, $1,430*; conv., $1,395*, $1,210*, 
$1,190*; Custom (8) 2-dr., $1,200*; Coun- 
try Squire, $1,195; 4-dr., $1,135*; De- 
luxe (8) 2-dr., $970; Custom (6) 2-dr., 
$935; (8) Panel $730, $670. '50 Custom 
(8) 2-dr., $1,000*; Custom (6) 4-dr., 
$885; Deluxe (8) 2-dr., $790; Custom (6) 
2-dr., $735. ’°49 Custom (8) club coupe, 
$840*, $650; conv., $800*; Deluxe (6) 
Business coupe, $645. °47 conv., $320; 
(8) station wagon, $200. 

HUDSON—’51 Commodore (8) 4-dr., $1,- 
095*. °49 Commodore (6) conv., $475°*. 
’48 Super (6) 4-dr., $425. 

KAISER—’51 2-dr., $560*; '47 4-dr., $150. 
’51 Henry J 2-dr., $510. 

LINCOLN—’53 Capri coupe, $3,800* (ps), 
$3,825* (ps), $3,805* (ps), $3,500*; 4-dr., 
$3,500* $3,375*. '52 Capri coupe, §2,- 
795*, $2,780*. '51 Cosmopolitan 4-dr., $1,- 
450*; 4-dr., $1,345*; Lido coupe, $1,370*. 
*50 4-dr., $1,075*, $610*. 

MERCURY — '53 Sport coupe, $2,550*. 
Monterey, $2,500*; 4-dr., $2,290; 2-dr., 
$2,150. '52 station wagon, $2,250*; Mon- 





Chambers Gets Nash Deal 


Earl Chambers, owner of Iola 
Truck & Tractor Co., Iola, Kans., 
has acquired the Nash franchise 
formerly held by Leavitt Motor & 
Implement Co. (Nash). Howard 
Leavitt will continue to sell farm 
implements and used cars and 
trucks. 





terey, $2,135*, 

‘51 Monterey, $1,345*; conv., $1,340*; 
$1,250*, $1,035*, $1,020, $940*, 

, $830*, $710. '49 club coupe, $700*. 

NASH — '53 Ambassador 4-dr., $2,295*; 
Rambler station wagon, §$1,875*. ‘51 
Rambler country club, $1,130*. ’'50 
Statesman 4-dr., $550°; 4-dr., $506*, 
$520; 2-dr., $455°*. 

OLDSMOBILE—'53 (88) Holiday, $3,265*; 

(98) conv., $3,045* "52 
(98) Holiday, $2,460*, 
'51 (98) conv., $1,525°; (88) 4-dr., $1,- 
400*; 2-dr., $1,130*. °50 (98) Holiday, 
$1,575*; (88) Holiday, $1,550*, $1,455*; 
4-dr., $1,180*, $1,095*, $1,045*, $935*, 
$865*. °49 (76) club coupe, §$735*. °48 
(98) conv., $550*; club sedan, $605*. '47 
(76) 4-dr., $415. 

PACKARD—'52 Mayfair, $2,135*. 

PLYMOUTH '563 Belvedere, $1,945°; 
Suburban, $1,905; Cranbrook club coupe, 
$1,610. ‘52 Suburban, $1,455; conv., 
$1,285; Cranbrook 4-dr., $1,195. 
Savoy, $1,410; Cambridge 4-dr., $945. 
Deluxe 4-dr., $885. '49 SD 4-dr., $680. 
48 SD club coupe, $575. 

PONTIAC—’53 Catalina, $2,790* (PS), $2,- 
675*, $2,750*, $2,705*; Chieftain (8) 4- 
dr., $2,370*. ’52 Catalina, $1,950*, $1,- 
940*; (8) conv., $1,595*. °51 Catalina, 
$1,635*; Chieftain (8) 4-dr., $1,250*. ’50 
Catalina, $1,465*; (6) 2-dr., $700. °49 
(8) 4-dr., $830; sedan coupe, $585. 

STUDEBAKER—’52 Champion 2-dr., $910. 
’51 Landcruiser, $895*; Champion 4-dr., 


$2,085*; 4-dr., $1,855°. 


$890*. 
WILLYS—’52 2-dr., $1,285*, $1,150*. 
MISCELLANEOUS—’'52 MG Roadster, $1,- 
350. 


FLINT 


(Flint Auto Auction, Inc. Sale every 
Wednesday. Prices are for sale of July 29.) 


BUICK—’52 Super 4-dr., $2,000*, $1,875; 
Special 2-dr., $2,050*, $1,980; RM 2-dr., 
$1,875*. '51 Special 2-dr., $1,335. '50 RM 
4-dr., $915, $910. '47 RM conv., $250. 

CHEVROLET—’52 Bel Air, $1,400; SL De- 
luxe 2-dr., $1,230. '51 Bel Air, $1,250, 
$1,235; SL Deluxe 4-dr., $990, $975, $960. 
’50 Bel Air, $965; FL Deluxe 4-dr., $800, 


$775, $725; 2-dr., $735. '49 SL Deluxe 
4-dr., $760, $455. ‘48 FIL 2-dr., $485, 
$400. 


DeSOTO—'49 conv., $920. 





“LOAD-STER” HELPER 
SPRINGS, EASY TO STOCK 


DODGE—’51 Coronet 4-dr., $950. '50 Way- 
farer 2-dr., $620. '49 Meadowbrook 4-dr., 
$625. 


FORD—’53 Custom (8) 4-dr., $1,720. '52 
Country Squire, $1,825; Custom (8) 4-dr., 
$1,480; (8) pickup, $835. '51 Custom (8) 
2-dr., $1,095*, $970, $910, $875, $825; 
4-dr., $1,060*. '50 Custom (6) 2-dr., 
$700. '49 Deluxe (8) 4-dr., $525. Custom 
(8) 2-dr., $525. '48 SP (8) 2-dr., $385. 


HUDSON—’'49 Commodore (8) 4-dr., $450. 
MERCURY—’50 4-dr., $1,000. 


NASH—’50 Ambassador 4-dr., $510. 

OLDSMOBILE—’53 (88) 4-dr., $2,610*. '52 
Super (88) 2-dr., $1,850*; 4-dr., $1,800*. 
"51 (88) 2-dr., $1,285*. °50 (88) 2-dr., 
$960*; (76) 2-dr., $625. 

PLYMOUTH — '51 Cranbrook club coupe, 
$895. °50 P-19 2-dr., $575. 

PONTIAC—’52 Chieftain (6) 2-dr., $1,375. 
"51 Chieftain (8) club coupe, $1,505*; 
2-dr., $1,280; 4-dr., $1,275*, $910. °50 
Chieftain (8) 2-dr., $870. ’48 conv., 
$500. 


Individual cartons take little shelf space . . . labeled 


for easy identification. 


SMALL INVENTORY Ten (10) sizes cover 90% of the 
cars in operation. Distributors located throughout the 


country means quick delivery. 


BIG MARKET For %% ton and % ton pick-up trucks... 
passenger cars; salesmen with heavy sample cases, vaca- 
tioners with luggage, cars pulling house trailers and work 


trailers ...a sales potential in the millions. 


NO MAINTENANCE REQUIRED 


EASY TO INSTALL 


PRICED RIGHT 


List prices from $14.75 to $21.40 


PROFITABLE 


For descriptive literature on the “Load- 
ster” Helper Spring and the name of 
your nearest distributor write 


PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


‘| CHEVROLET—’52 SL Deluxe 4-dr., 
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STUDEBAKER—’51 Champion 4-dr., $800. 
’50 Champion 4-dr., $490, $475. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday, Prices are for sale of July 30.) 


(Demand dropping off. Prices on heav- 
ler cars dropped an average of $50 from 
last week, Sold 64 cars out of 97 offer- 
ings.) 

BUICK—’53 Super conv., $2,580*. '52 Su- 
per Riviera 2-dr., $1,960*. '51 RM 4-dr., 
$1,525*, $1,500*, $1,425*; Super Riviera 
sedan, $1,255*; Special 4-dr., $1,045; 2- 
dr., $1,135. °47 Super sedanet, $400. 

CADILLAC—’52 coupe deVille, $3,900*. 

$1,- 

340°; 2-dr., $1,215. '51 FL Deluxe 4-dr., 
$1,090*, $990°; 2-dr., $1,120; SL Deluxe 
4-dr., $1,170*; 2-dr., $1,080. '50 FL De- 
$940. '49 SL Deluxe 4-dr., 
$820, $700. '48 FL 2-dr., $710*. '46 SM 

, $480. '42 FL 2-dr., $300. '41 SD 
club coupe, $260. 

CHRYSLER—’52 Saratoga club coupe, §$1,- 


695*. °50 NY 4-dr., $725*. '48 Windsor 
4-dr., $525°*. 

DeSOTO — '48 Custom 4-dr., $475; club 
coupe, $295 


DODGE—’53 Diplomat, $1,950*. °48 Cus- 
tom 4-dr., $525. 

FORD—’51 Custom (8) 2-dr., $985*, $825, 
$660. '50 Deluxe (8) 2-dr., $795; (8) %- 
ton pickup, $595; Deluxe (6) 2-dr., $710. 
'49 Custom (8) 4-dr., $660; club coupe, 
$670; Deluxe (8) club coupe, $570. °46 
SD (8) 2-dr., $250. 

HUDSON—’53 Super Jet 4-dr., $1,600. ‘48 
Commodore (8) 4-dr., $150. °'46 Super 
(6) 4-dr., $200. 

KAISER—’51 4-dr., $760*. 

LINCOLN—’47 4-dr., $275. 

MERCURY—’49 club coupe, $635. 

NASH—'48 (600) 4-dr., $215. 


OLDSMOBILE—’49 (76) conv., $740*. '46 


(66) 4-dr., $140. '40 (76) club coupe, 
$120*. 
PACKARD—’51 (200) 4-dr., $950*. 


PLYMOUTH—’49 SD 4-dr., $800, $550. ’48 
SD club coupe, $600. °46 SD club coupe, 
$415. °41 2-dr., $150. '37 4-dr., $100. 

PONTIAC — °49 Deluxe (6) sport coupe, 
$830*; SL (6) 2-dr., $635. 

STUDEBAKER—’48 Champion conv., $460*. 
’46 %-ton pickup, $185. 

WILLYS—’53 Aero 2-dr., $1,650*. 
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AUTOMOTIVE NEWS, AUGUST 10, 1953 


New Passenger Car Registrations, 39 States for June, 1953-1952 
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‘52 145 94 226| 466 931) 6% 27; =—216| 939 324| 77| 954; 261; 276) 1892 34) 53) 87) 4) 17) 137; 217} 99 | 185} 88) I} 21; 4618 ; 
CNN nena nn eee nn nnn een ann cn eee ane ee arabe eteed lca acacia cn iaiasisdetislhl tla tier tceeapenlsiametcininamcinamenciitee 1M 
Pennsylvania "53| 1226] 1015! 2493) 4635; 9369; 4854 302! 1049; 6205; 3003 612; 9605! 2396; 2701 18317 85; 253 338) | 18} 3} 597! 1062! 812; 1216) 367) | 45| 38349 
"52; 904 776| 2676| 3777 8133} 4586) 193} 959; 5738) 2160 493| 6466) 1527) 1778) 12424, 434) 375 | 809| | 39) 8) 630} 1213 635} 1018} 344 14 53| 31058 
Virginia ‘53| 256 176 re 1076 2013; 1462) 87; 301; 1850; 780 130; 2821 517; 828) 5076| 30 48) 78| 8| 7) 6) 138; 133 124 307) 67 | 27' 9854 j 
52} 229 148 634 998 2009 | 1445) 49) 275} 1769; 591 118 2032 = 635) 3845 153) 91| 244 20) 25| 4} 209| 253) 162) 359| 83) 10 25 9017 a 
39 States Reported "53: 13043) 9901| 26572) 47165) 96681; 58048; 4210) 14467) 76725) eos | 8736) 111659) 290 34807; 223586; 1005; 2285! 3290) 50; 716! 255) 6396| 11936| 6540) 13438; 3432; 214) 1773| 445032 
To Date for June *52| 10952| 7638; 26212) 38758) 82660) 55195; 2362) 13813) 71370} 25005; 7109; 69255) ater 23070 142609/ 3405; 3465; 6870 7\ 765; 372| 7144) 14067; 6474| 12576| 3782) 281 1310} 350342 
Year *53| 79291| 60779) 155304291297; 586671! 461048; 20763| 116167; 597978| 228582 “0825 | 644351 | 162259|195828| 1285893 6932| 15066| 21998; 371! 3962| 1913) 37604| 84445; 43369| 80410) 26845; 1174) 10399|2783032 
To Date "52| 59668| 46274| 125884 227125| 45895 | | 342030) 12031; 86790; 440851 | 156000) 40825; 430339) 11028! 130245 867690 16856| 19311| 36167; 638) 3166) 2482| 39213} 69554| 34230} 86707) 17092| 2639| 7182|2066562 
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California ‘53 et) 20 | 20) +13) «584 | ta24) 13) 726) S02] 23) 29) 10} 0) tea) 119) 146) 805453 California 
if 52] 10 1737} +3} = 45] Ss ta] 2a] ~—Ss2| 006] «= 7] S87] 432} Ss a2] Ss]SsjSs8]sATSs75] 138 5217|'52 
Georgia ‘53 1| 757| 1 154 | 429 190) 133 1 Te ee | 1754|'53 Georgi 
‘52 | | 989) i| tl oat oar | 550 | 3tel 1971 is| i| 4] 96] «18] 32 | 2369, °52 — 
lowa ‘53 | ] 59% ; s| 7 9] | 30 | 84) 209 4 | 40; 6 23 1429) "53 lowa 
52| 47\ | 7 2t 134] 317| | 102] 225) i| | 3] a2}, 20] s2]sa34.'82 
Massachusetts ‘53 3] 8) «337 7) 19) «133 191) 1) toa) 74 31 1) 19) 48) 3h) 30)"53 Massachusett 
i aa] al ala] ala | "Sol ize 22! | "al Zale] zat ttarse i ito naa 
a Montana "53 | 258 i a eo 4 144) 67) ti 1 3) 19) 4) 680) '53 Mont ; 
Bi ‘52 | | 182 | 2 51| | 145 | él 78) | 3| | 4 31| 6} 5! | 615) '52 st a i 
4 New Mexico ‘53 i | 211 | 1 | 28) | 32 1} 81! 57 3} ty | 24, «13s 2] 575|'53 New Mexico 
i sz} 251 | 61] | 148] | | 43} | a 4 fo ge: I gl 646) '52 
Ohio 53} | 137) | 15) 24) 344) 5) 62) 0) 206) 440 ma) | 18) Bt] 6) 60) 3327)"53 Ohio 
: 52 i} oat aaa] 3] ssi], S05] 8] 8594 | 246,  474| | 43i 3) 17; «13}10t,,S 83S 9](3891 "52 ! 
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it 39 States Reported ‘33) 157) 105) 19247) | 176) 173) 4726) 71) 12458) 36) 5202) 5754) 50) 463) 15} 29) 209) «11329) 791) 1048) 43): 52082)"53 39 States Reported | 
D To Date for June 52 68| 17511, 25; 173; «194, 6089) 49 11202) 27/4578; +5469} 42, «441; ~«=«-20|~=«-29| 208-1759] +638] 1357/ +132} 50091|'52 To Date for June 
Year 53| 891/  976|164068| 24/1618) 1139) 44695| 462/108794| 172) 42751| 50338) 345] 3286) 74| 222) :1825| 12901| 6037| 9344) 413) 450377\"53 Year 
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(Hy-Drive optional at $145.80 on all 

a N models. ) 

PONTIAC — Chieftain 6 Special — 4-dr. 
| scien Current Prices on New Cars ak cere eee 
i tion costs, state and local taxes, op- . - 2-dr, sed., $2,060.28; conv., $2,444.21. 
a tional equipment or any other charges |50 (8-pass., $4,369); cl. cpe., $3,155.50; ,conv., $2,229.92; stat. wag., $2,403.24; stat. wag., $2,825.50. (Mere-O-Matic op-| Chieftain $ S; Special—4-dr. sed., $2,089.62; 
“y that may be passed on to the retail buyer. | Newport, $3,522; stat. wag., $3,932.75. New| (Fordomatic optional at $184 on all mod-/| tional at $189.81 on all models.) 2-dr. sed., $2,031.45, Chieftain $ Deluxe— 
; ALISTATE—Wour—2-dr. sed., $1,399. Six | Yorker Deluxe—4-dr. sed., $3,327.50; cl. | els.) MORRIS and MG—Morris Minor—4-dr. | 4-dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
$1,561.18. (Sold only by Sears, | CPe., $3,298.50; Newport, $3,687.75; conv., FORD OF BRITAIN—Prefect 4-dr. sed., | sed., $1,535; 2-dr. sed., $1,435; conv., $1,-| conv., $2,517.66 ‘Catalinas—Deluxe 6 $2,- 
Co. stores in certain areas.) | $3,980. Oustom Imperiai—4-dr. sed., $4,-| $1,337.04; Anglia 2-dr. sed., $1,179.07; a Morris. Oxford—saloon, $2,150; ’ stat. 304.30; Custom 6, $2,370.43; = So He 
AUSTIN—A-30 sed., $1,495; A-40 Som- 259.50; lim., $4,797; Newport, $4,560.25.| Consul 4-dr. sed,, $1,695; Consul conv., ., $2,385. MG/TD—standard conv., $2,- $2,370.99; Custom ‘8, $2, 446. Station > 

wag., $1,895; Crown Imperial — 8-pass. sed., $6,921.50; | $2,075 (power top, $150 extra); Zephyr lise Mark II conv., $2,360. (Delivered in | ons—Two-seat Special 6, $2,449.61; three- 
° 295: | lim., $7,043.75. (Fluid - Matie optional at| Six 4-dr. sed., $1,890; Zephyr Six conv., | New York City.) seat Special 6, $2,505.15; two-seat Deluxe 
* $2,985. $130.10 on Windsor, standard on other mod- | $2,425. (Delivered at New York port of NASH—Rambler Super—Suburban, $§2,-/| 6, $2,589.61; two-seat Special 8, $2,524.61; 
{Delivered at U. 8. ports.) els. Fluid-Torque standard on Custom Im- | entry.) 002.60. Rambler Custom — Hardtop, §$2,-|three-seat Special 8, $2,580.15; two-seat 
BUICK — —4-dr, sed., $2,208.76; | Derial_ and Crown Imperial; optional at| HENRY J—Oorsair Four—2-dr. sed., $1,-/ 125; conv., $2,150; stat. wag., $2,118.90.| Deluxe 8, $2,663.61. Grain finish on all 
2-ér. sed., oe a 4-4r., luxe sed., | 2129-75 on other eight-cylinder models, at | 399. Oorsair Deluxe Six—2-dr. sed., $1,- Statesman Super —4-dr. sed., $2,178.35; | station wagons, $80 extra. (Hydra-Matic 
$2,255.82;' 2-dr.. Deluxe sed., $2,196.88: $106.40 on Windsor Deluxe and at $236.50 | 561.18. 2-dr. sed., $2,143.55. Statesman Custom— optional on all models at $178.35.) 
Riviera epe., $2,295.43; conv., $2,553.17. | °° Windsor.) Je UDSON= Jet 4dr; sed.. $1,858. Super | 4-dr. sed., $2,331.70; 2-dr. sed., $2,309.50;| ROOTES—Hiliman Minx—4-dr, sed., $1,- 
oe Se gi-coni7) Riviere | _De90TO— Fowermaator ¢— tar. sea. | 3 dar: Sed SLED Maan oat gee | hardton,'62483.50 Ambaaadée Super —| gop: Calforia hardtop, $1,807 ote 
, . . cpe., $2,364 ea ety i “eqgeeony +» | 4-Gr, sed., $4,001.20; 2-dr. sed., $2,020.75. . : 
; 73. Roadmaster —<«ar. Riviera, epertenen, ©5009: am. Pee -75. ne, ae ves. a = 3: Suhacenter ie” Sas 91,00; iti $3.30; Howe tourten tim., 
Riviera conv., | Fire Dome V-8—4 » $2, pass. | ion 34: . am hie bo eee eee nipe’ 
F: $3,505.56; stat. $4,080.73; Skylark $3,558.75); al. epe.,, $2,061.50; Sportaman, 05.08; Botiywoed, $3,511.58: coav.. $3,- (Hydra-Maiie optional at 178.85 on States- = i gouper im ga 508: $3,200; Super 
rf 000. dard on . } conv. 144.25; stat, wag., $3,- ornet—+- *. 2 £05.50; man mbassador. ‘110 pe , 
models, optional at $192.50 on | 381. (Tip-Toe Shift optional at_$130.i0 on | $20,, $4,741.68; Hellymood, $8, 005-15; con’; | _.OLDSMOBILE — Deluxe 88—4-dr. sed., cenv., GRAND} Genkeans Alpine apart’ ooo.’ 
all others.) all models. Tip-Toe Shift with Fluid Torque pvonal on al! $2,327.00; 2-dr. sed. $2,261.62. si 88 19. : at 
models at $178.03.) '@ i 52 $2,99 Rover—sed., $2,899. (Delivered at 
OADILLAO — Series 62 — 4-ar. sed., $3,- optional at $236.50 on V-8s a JAGUAR—Mark VII 4-dr.. sed $4,170; —4-dr. sed., $2,461.71; 2-dr. sed. U. S. coastal ports.) 

Ville, | DODGE—Meadowbrook 6—4-dr. Mark VII 4-dr. sed. with automatic trans. | 295-25; hardtop, $2,673.39; conv., $2, 50's 59. STUDEBAKER — Champion Custom — 4- 
$3,994.57: conv., $4,143.72. Series 60 Spe-| 024.75; cl. cpe., $1,983; stat. wag., “g2.d01.- mission, $4,450; XK-120 cpe., $4,065; modi- Classic 98—4-dr. sed., $2,785.82; hardtop | ar. sed., $1,767.40; 2-dr. sed., $1,735.12 
cial—4-dr. sed., Sot. 68. Series 75—8-| 25. Coronet 6—4-dr. sed., $2,136; cl. cpe.,| fed XK-120 cpe., $4,460; XK-120 open | $2:921.75; conv., $3,228.84; Fiesta sports| Champion Deluxe —-4-dr. sed.” §1:862.83. 
pass. sed., $5,604.34; lim., $5,817.73. Eldo- | $2,109. Coronet V-8— 4dr, sed., $2,244.50; | sports, $4,085; modified XK-120 open|C@":, $5,715. (Hydra-Matic standard on/2-dr. sed., $1,830.58; 5-pass. cpe., $1,- 
rado—conv., $7,750. (Hydra-Matie stand-| cl. cpe., $2,223; Diplomat, $2,385.50; conv.,| sports, $4,430: conv.. $4,250: modified | Fiesta, optional at $178.35 on all other | 68.21. Champion Regal —4-dr. sed., $1,- 
ard on all models.) $2,519; stat. wag., $2,527.50. (Fluid Oou-| Cony. $4,608.50. (Delivered at U. 8. ports | ™odels.) 949.17; 2-dr. sed., $1,916.92; 5-pass. cpe. 
i: OHEVROLET — One-Fifty —4-dr. sed., | Piling optional at $20.40 on all six-cylinder | of entry.) : PACKARD—Clipper—4-dr. sed., $2,598; Se 954.55; hardtop, $2,115. 80. Commander 
t $1,670; 2-dr. sed., $1,613; cl. epe., $1,620;| Models except the Meadowbrook station KAISER — Carolina —4-dr. sed., $2,-| 2-4'- sed., $2,544; Sportster hardtop, $2,- uxe — 4-dr. sed., $2,121.15; 2-dr. sed., 
i bus. wagon. 372.69; 2-dr. sed., $2,312.56. Deluxe —4-dr, | 805. Clipper Deluxe—4-dr. sed., 745; gat 088.90; 5-pass. ‘cpe., $2,126.52. Com- 
all models except the Meadowbrook station | seq. $2,512.79; club sed., $2,459; 4-dr.| 2-4r-, sed., $2,691. Packard—Cavalier 4-dr. | mander Regal—4- dr. sed., $2,207.54; — 
Traveler, $2,618.55. Manhaitan—4-dr. sed.,|%¢d-, $3,244; Mayfair hardtop, $3,278; | Cruiser 4-dr. sed., $2,315.64; 5-pass. ¢ 
V-8s only.) $2,649.63; club sed., $2,596.76. Dragon-.|COMV., $3,486; Patrician 4-dr. sed., $3,740; | $2,212.91; hardtop, $2,374.16. (Automatic: 

$3,923. (Hydra-Matic standard on Drag- Caribbean conv., $5,210; formal sed,, $6,- | Drive optional at $231.24 on Champion, 
on, ae at $178.55 on other models.) = — oe $6,900; corporation | $243.08 on Commander.) 
/ LINCOLN — —4-dr, sed., een Be bs (Ultramatic standard on! witLLys—Aero Lark—4-dr. sed., $1,732.- 
$1,782.69; 2-dr, sed., $1,733.79; cl. | $3,522; spt. cpe., $3,625. Oapri—4-dr. sed.,| Patrician and formal sed., optional at|54, 2ar sed., $1,646.09. Aero Falcon 
— 4-dr. sed., | $3,766; ‘‘hardtop’’ $3,869; conv., $4,030.50. | $199 on all other models.) 4-dr, sed., $1,861;  2-dr. sed. $1,706. 2¢ 26; 
° epe., | (Hydra-Matie standard on all models.) PLYMOUTH—Cambridge—4-dr. , $1,-| Aero Ace—4-dr. sed., $2,038.82: = 
t. wag., $2,095.07. Oustom- MEROURY — Oustom — 4-dr. sed., $2,-| 765; cl. sed., $1,727.25; bus. cpe., $1,617 °56; $1,963.50. Aero Eagle—Haratop 
; 250.50; 2-dr. sed., $2,193.50; spt. cpe.,| stat. wag., $2,064. Crambrook—4-dr, sed., | 157.18. Station wagons — 4-cyl., dh 
; | $1,872.50; cl. cpe., $1,842.50; Belvedere, | (four-wheel drive, $2,304.55); ton $1,- 
hardtop, $2,451.50; conv., $2,609.50; 8-pass. | $2,064; conv., $2,220; stat. wag., $2,207.25. | 949.23, 
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: stat. 288.75 ; 
t ar, a: $3,025.25; conv., | $1,800.45; cpe., $1,819. wag., | $2,315. Momterey ——4-dr. sed., $2,332.50; 
\ oad, TE wenn tae sed., $3,184.- | $2,266.76. Crestline $—Victoria, $2,120.23: oe ie 











Dealers Voice Anxiety Over High Car Output .. . 


Sales Run Gamut in N. Y. City 


By Ed Brown 


Staff Correspondent 


NEW YORK. — Opinions on the 


" state of business here vary from 


very good to fair to very poor. 
Dealers in some of the low-priced 
lines are still enjoying a brisk 
business, although in the past few 
days discounting has begun in some 
of the formerly strong models. 

The used-car business, almost 
generally, is described as poor. 
Dealers’ comments on prospects 
for the future range from the 
fairly optimistic to the downright 
pessimistic. 

Dealer gripes against factories 


Magazine Survey 
Finds 62% Plan 


New-Car Purchase 


NEW YORK.—A survey of a se- 
lected group of its subscribers, most 
of whom earn in excess of $5,000 
a year has led Time magazine to 
conclude that 62 percent of the 
families reading the publication 
plan to buy new cars in the next 
three years. 

On the basis of 2,380 returns, it 
was found that 43 percent of the 
income group below $3,000 planned 
to buy a car, 51 percent of the $3,- 
000-$5,000 group, 62 percent of the 
$5,000-$8,000 group, 71 percent of 
the $8,000-$10,000 group, and 75 per- 
cent of the highest bracket. 

Besides the 62 percent, another 
8 percent indicated they were in- 
terested in the purchase of a used 
car. 

The greatest percentage of po- 
tential car buyers was found among 
business owners, partners and top 
executives (69 percent); managers 
and department heads (71 percent): 
doctors and lawyers (75 percent); 
engineers and technicians (68 per- 
cent), and salesmen, clerks and 
labor (60 percent). 


The magazine also asked its sub- 
scribers what accessories they 
planned to include in their auto 
purchase. The answers added up 
as follows: 

Heater (96 percent), radio (80), 
undercoating (66), automatic trans- 
mission (62), seat covers (53), 
tinted glass (41), overdrive (28), 
extra-protection tubes (26), power 
brakes (25), power steering (25), 
extra-protection tires (22) and 
white sidewall tires (20). 


Factory Lure 
Pontiac Buyers on Coast 
Saving Freight 
SAN FRANCISCO.—Factory de- 
livery of Pontiacs to bay-area 
customers has increased 310 per- 
cent in a year, Don R. Stuart, San 
Francisco zone manager for Pon- 

tiac, has announced. 

The high increase in direct 
factory deliveries is due mainlv to 
the advantages received through a 
trip to Pontiac, Mich., as opposed 
to the freight charges for bay-area 
delivery, Stuart said. 

In taking delivery at the factory, 
the buyer has the opportunity of 
seeing his car assembled and is of- 
fered a complete tour of manu- 
facturing facilities at Pontiac. 


Obituaries 


John Wesley Griggs Sr. 
WASHINGTON, Ga.—John Wesley Griggs 
sr., 58, used-car sales manager of Greene 
Ford, Inc., died July 25 in a hospital at 
Macon, Ga. He formerly was with Daniel 
Ford, Inc., Sparta, Ga. 
* * * 


Oliver C. Howell 
LOGAN, Utah.—Oliver C, Howell, 62 
Partner and business manager of Lundberg 
Motor Co., is dead. He was a member of 
the Cache Chamber of Commerce. 
* * * 


Edmund C. Sullivan Sr. 
CHERRYVILLE, N. C.—Edmund C. Sul- 
livan sr., 75, died at his home here July 25. 
An auto dealer for 20 years, he had re- 
ee from the operation of Sullivan Motor 
0. 


* * * 


Irving E. Gilbert 
MISSOULA, Mont.—Irving E. Gilbert, 75, 
Pioneer auto dealer here, died July 25. He 
had operated a Dodge-Plymouth dealership 
and was also connected with the Federal 
Land Bank, 
* * * 


Dewell Shannon 
MELBOURNE, Ark. — Dewell Shannon, 
40, Chevrolet dealer here, died July 24. 
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are increasing. One dealer said that 
under no circumstances would he 
take any more new cars for the 
remainder of this model year. He 
hopes in that way to go into the 
new year with a fairly small new- 
car inventory. 

Other dealers said the factories 
can’t expect to continue at a rate 
of six million cars a year, The 
market, according to these dealers, 
will not absorb that kind of pro- 
duction, and it can only cause a 
high dealer mortality. And dealers 
feel that replacing them, at today’s 
high investments, will be an ever- 
increasing problem to the factory. 


Several Chrysler _ division 
dealers are critical of the newly 
published production ratios for 
Chrysler eight and six-cylinder 
engines. A more realistic evalu- 
ation of sales conditions would 


New Roads Hold | 


Promise, Says 


Trailer Official 


CINCINNATI.—“Extensive road- 
building programs now under way 
in many countries in South Amer- 
ica and Africa, as well as in the 
far east, promise to revolutionize 
the economies in those nations,” 
said Edward L. O’Neill, export man- 
ager of Trailmobile, Inc., upon his 
return from a survey of business 
conditions abroad. 

“There is a well-worn cliche,” 
O'Neill said, “to the effect that the 
transportation systems of South 
America jumped ‘from oxcart to the 
airplane.’ This statement is true of 
most of the world outside of Europe 
and North America.” 

Since 1940, he said, it has been 
increasingly evident that this jump 
did not provide for the transporta- 
tion of heavy freight, which must 
move in any nation that is to 
develop. 


Two factors, he said, cause coun- 


tries with retarded transport 
systems to invest 
road-building programs, instead of 


in railroads. These, he said, were! 
lack of private capital to build rail-| 


roads and the fact that highways 
carry voters in private automobiles 
at the same time as the cargoes of 
commercial organizations. 

O’Neill said extensive road-build- 
ing programs have been launched 
and are well on the way to comple- 
tion in many small countries in 
Africa, South America and the far 
east. 

“It has been presumed from the 


beginning that freight would move | 


in truck-trailer rigs wherever the 
roads are up to the required stand- 
ards of construction,” O’Neill said. 


Steel by Sea 


Buffalo Ford Plant Receives 


Belgian Shipment 


BUFFALO. — The ocean - going | 
freighter Selbo, reported of Nor-| 


wegian registry, docked here last 
week with 10 carloads of Belgian 
steel for the Ford Motor Co. stamp- 
ing plant. 


The arrival of the foreign-made | 


steel brought the disclosure that 
the Ford plant is hard pressed to 
get enough material for auto 
bodies. Ford has gone into the 
markets to pick up steel wherever 
it can be found. 

Besides nearby Bethlehem Steel, 
which is supplying the stamping 
plant with about 50 percent of its 
requirements, the Ford plant has 
been getting cold-rolled sheets from 
U. S. Steel, Great Lakes Steel and 
other companies, as well as ma- 
terial produced at its own mills in 
Dearborn. 


The stamping plant, consuming | 


2,400 tons a day, has used some 
small lots of steel from Belgium 
in the past, but these shipments 
have come by rail from the eastern 
seaboard. 

So urgent is its need for steel 
that Ford has been sending hot- 
rolled sheets to Canada steel mills, 
to be put through cold-rolling oper- 
ations. The steel is then shipped 
back to Buffalo, with duty pay- 
ments running into many 
thousands of dollars. 
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give the bigger production ratio 
to sixes, the dealers said. 
However, despite the overtones of 
pessimism, dealers are still con- 
fident that they will come through 
the year with a profit—if they are 
able to maintain their present pace. 


Power Steering 
Favored by 78%, 


Kaiser Reports 


WILLOW RUN. — Seventy - eight 
percent of American motorists 
favor power steering and are will- 
ing to pay extra to obtain it, ac- 
cording to an independent consum- 
er study made for Kaiser Motors. 

Of the 78 percent favoring power 
steering, most cited ease of parking 
as the most desirable feature. 

Twenty percent of those inter- 
viewed said they had reservations 
about power steering, basing their 
objections on fear of “oversteer- 
ing.” Two percent were neutral. 

Although most of the motorists 
considered steering assistance a 
luxury, one-third said they were 
willing to pay $150 additional to 
acquire it on their next car 
purchase, and an additional 45 per- 
cent stated that they would be 
interested if the cost were $100 or 
less, 

Kaiser’s power steering is priced 
at $131.22. 





Nash Film Cited— 


L. E. Stewart, Nash sales promotion 
manager, holds a first-place award in the 
sixth annual Cleveland Film Festival for 
the firm's color film, ‘Out of the North,” 
a dramatic story of the migratory habits 
of wildfowl. It is the third in a series of 
outdoor movies produced by Nash. 





Marion Celebrates 


30th Anniversary 

MARION, O. — Marion Metal 
Products Co. is celebrating its 30th 
anniversary as a manufacturer of 
dump bodies. 

The company started in 1923 with 
20 employes and 5,000 square feet 
of manufacturing space. Today it 
has 320 employes and 160,000 square 
feet of floor space. 

Marion produced its first power 
hoist and its first hydraulic hoist 
in 1929. 
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Insurance Firms 
Burden Courts, 
Minn. Bar Told 


MINNEAPOLIS.—Criticism of in- 
surance companies and lawyers, on 
grounds that they have overloaded 
the courts with motor vehicle dam- 
age suits that might be settled out 
of court, was voiced by Clifford W. 
Gardner, of St. Paul, in his address 
as retiring president of the Minne- 
sota State Bar Assn. 

Gardner said he had found that 
80 percent of all civil court cases 
in Minnesota were motor vehicle 
damage suits. 

“Court calendars are congested 
with jury cases because there is an 
increasing number of accidents and 
more lawyers are becoming inter- 
ested in this type of case,” he de- 
clared. “There has been no substan- 
tial increase in the number of 
judges.” 

Gardner called attention to the 
“seeming philosophy by insurance 
carriers to delay to the last mo- 
ment the disposition of claims aris- 
ing from litigation,” and also “their 
further effort to concentrate the 
handling of the defense of these 
cases into the hands of relatively 
few lawyers.” 

Noting that the average motorist 
carries liability insurance for his 
financial protection, Gardner said 
that when such coverage exists, 
the insurance company becomes the 
“real party” in interest. 

“Yet, in Minnesota,” he contin- 
ued, “the companies may not be 
named defendants. This is a pro- 
cedural matter which can be cured 
by an adequate rule promulgated 
by the State Supreme Court, 
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ice beyond its safe and economical | tax on truck bodies, chassis, equip- 


At Congressional Hearing o 


Makers Hi 


(Continued from Page 2) 


car owners—who come from the 
lower income groups, plus farmers, 
the largest class of truck owners, 
who today operate nearly 2,500,000 
trucks. 
+ * * 

H® NOTED that a 3 percent tax 

on cars was imposed in 1932 as 
a depression measure, and was 
boosted to 7 percent in 1941 as a 
defense revenue measure. The out- 
break of war in Korea brought a 
boost to 10 percent. 

The excise tax on trucks, buses 
trailers, parts and accessories, 
which was 2 percent, now stands 
at 8 percent. 

“We think it is basically inequita- 
ble,” he said, “to perpetuate, through 
this thing I call tax inertia, a tax 
that can be justified only on a tem- 
porary or emergency basis.” 

* * * 
NAM recommended that Congress 
replace the present Federal ex- 
cise taxes, except on alcoholic bev- 
erages and tobacco, with a flat-rate 





t Excise Tax Again 


manufacturers’ tax on all products| completely unsound to limit the 


except food. 

Declaring that the existing sys- 
tem has failed because of its mul- 
titude of “discriminations and in- 
equities,” the association urged 
that Congress substitute a uni- 
form rate of 4% percent to 5 per- 
cent, imposed at the factory. 

The NAM statement was presented 
by Charles R. Sligh jr., NAM presi- 
dent. He told the Ways and Means 
Committee that “we must honestly 
recognize that the present tax sys- 
tem has failed us. We need a firm 
road to fiscal security. I believe, 
and the association which I repre- 
sent believes, that a manufacturers’ 
excise, at a flat and moderate rate, 
is a necessary first step on this 
road. Changes should be confined 
to the rate, which could be moved 
up or down, according to revenue 
requirements.” 

* oe a 
“q)UR view of excise taxes is 
base on the fundamental prop- 
osition that the Federal Government 
must always make use of excise 
taxation,” Sligh said. “It would be 


IMAGINE TRYING TO GET 


| IN (HereEN\TO HOLD NUTS! 





‘No Problem At All With... 


WOUND LAND 





Welding Nuts 


With Midland Welding Nuts pre-mounted* in 


inaccessible places, there 


is no need to hold the 


nuts while attaching other parts. 


*THIS IS ALL YOU DO — Just insert collar of Midland 
Welding Nut in hole for bolt or screw, resistance weld 
the Nut in place, and the Nut is there for the life of the 
job. Nuts can be fed automatically to the resistance welder. 


Write for facts about these better connections at less cost. 


The MIDLAND STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Ave. ° 


Detroit 11, Michigan 


Export Department: 38 Pearl St., New York, N. Y. 
Manufacturers of 


AUTOMOBILE AND 
TRUCK FRAMES 


AIR AND VACUUM 
POWER BRAKES 


AIR AND ELECTRO-PNEUMATIC 
DOOR CONTROLS 


Federal revenue to the income tax- 
es alone. 

“Consequently, we must face 
squarely the kind of excise tax 
structure which will be most equi- 
table for producers and consum- 
ers and, at the same time, most 
beneficial from the revenue stand- 
point.” 

Sligh said that while “our present 
position states a definite preference 
for a tax at the manufacturers’ 
level, this does not foreclose sup- 
port of a tax at the retail level, if 
it should prove more feasible of en- 
actment.” He added that NAM be- 
lieves excises should be applied on 
“end products” of manufacture. 

* oa * 


OHN HULSE, speaking for the 
TTMA, called on Congress to 
repeal the 8 percent manufacturers 
excise tax on truck-trailers as part 
of a program for equalizing the tax 
burden on competing types of 
transportation equipment. 

He emphasized that no form of 
commercial transportation equip- 
ment competing with truck-trail- 
ers for a share of the commodity 
movement business is subject to 
the excise tax. 


Hulse cited as examples freight 
cars, canal barges, pipelines and 
airplanes. 


The manufacturers excise tax, he 
said, imposes a severe burden upon 
the trucking industry. 

“In many instances,” he said, “the 
addition of 8 percent to the cost of 
motor trucks and truck-trailers 
means that the operator is unable 
to replace worn and obsolete equip- 
ment and must continue it in serv- 


Exhibitors Favor 
Attendance Audit 
At Trade Shows 


NEW YORK.—Consistent exhibi- 
tors in trade shows indicated in 
replies to a recent survey that they 
favor independent audits of attend- 
ance reports and are willing to pay 
increased space for such a serv- 
ice. 


The survey was conducted jointly 
by the National Industrial Adver- 
tisers Assn. and the Assn. of Na- 
tional Advertisers. 


Representatives of interested or- 
ganizations, including NIAA, ANA, 
the National Assn. of Exhibit Man- 
agers and the Exhibitors Advisory 
Council are currently holding a 
series of meetings to explore the 
possibilities of developing proced- 
ures to supply uniform attendance 
reports and independent audits. 

The survey was conducted to de- 
termine if advertisers felt a need 
for trade show audits and how 
widespread their desire for such a 
service actually is. 

A total of 413 different companies 
replied to the questionnaires. The 
joint survey was made up of four 
questions: The first asked if the 
responder participated in trade 
shows. Of the 413 companies reply- 
ing, 91.3 percent indicated that they 
use trade shows. 

To the question, “Do you favor, 
in principle, an independent audited 
exhibit attendance analysis?” 87 
percent replied “yes.” 

The third question was, Would 
you be willing to pay for this serv- 
ice at a slight additional cost?” To 
this question 70.8 percent replied 
“yes.” 

The final question asked those 
surveyed if they would help further 
the interest of audited attendance 
of trade shows. Seventy-four per- 
cent replied “yes.” 


653 Hudson Net Off 
To $1,888,095 


DETROIT.—Hudson last week re- 
ported net earnings of $1,888,095.28 
for the first six months, compared 
with $4,114,302.94 during the same 
period of 1952. 

The earnings for the period ended 
June 30 were 94 cents a share on 
2,001,902 shares outstanding, as com- 
pared with $2.16 per share on 1,- 
906,573 shares outstanding at the 
same date last year. 





life.” 
ad + ae 

RTHUR NUESSE, executive 

manager of the Truck Body & 
Equipment Assn., told the commit- 
tee that “motor truck bodies, and 
motor trucks as such, can by no 
stretch of imagination be consid- 
ered a luxury. 

“They are something we just 
can’t get along without. Truck 
bodies and the motor truck bring 
all necessities to us. Truck body 
producers are recognized as an 
indispensable unit and segment of 
our national economy. 

“We feel that any Federal excise 
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ment, and accessories is definitely 
a retardment and deterent to pros- 
perity and growth within the in- 
dustry.” 

Statements also opposing the 
present excises were given by James 
A. Pinkney, counsel for ATA, and 
J. Howard Reed, counsel for the 
Motor & Equipment Wholesalers. 

The hearings are scheduled to 
end Aug. 14. Before that time both 
NADA and the National Council of 
Private Motor Truck Owners are 
expected to file briefs in opposition 
to continuance of the levies. 
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The "GREAT" Umbrella from FLORIDA to OREGON— 


ae te 


USEG CARS 


ROSEBURG MOTOR CO. 


The McFarland “Great" Umbrella, pictured above, is on the Hansen Motor 
Company's large lot in Roseburg, Oregon. The ‘Great’ Umbrella (21 foot spread) 
and WHIRLABOUT—the Great Umbrella that turns—developed and manufactured in 
Miami, Florida are now in use by progressive automobile dealers in 42 states— 
Canada, Puerto Rico, Hawaii and Cuba—practically around the world. No matter 
where you are the McFarland ‘‘Great'’ Umbrella will help your business too. It attracts 


attention—builds sales—makes you money. 


For full color illustrated booklet that gives 


complete information and details call, wire or write the McFarland Great Umbrella 
Company, Division of McFarland Awning Corporation, 742 S. W. 8th Street, Miami, 
Fla.—phone Miami 2-8153. 









THE EXTRA-COMFORT SEAT CUSHIONING 

















IN THE 


NATION'S LEADING 


er SS 











patente crysis 





AUTOMOTIVE NEWS, AUGUST 10, 1953 


45 








Hudson Jets Enter Police Work— 


Richard A. Stitt (left), chief of police in Peru, Ind., takes delivery of two Hudson 
Super Jets from David C. Fair, Peru dealer. 





4 Sunbeam Sports Cars Win Mountain Awards 


CANNES, France.—Making their 
debut in international competition, 
four Sunbeam Alpine sports con- 
vertibles gained awards for Britain 
in the 2,000-mile 16th Rallye des 
Alpes, the “rooftops of Europe” 
rally. 

When the rally ended at Cannes, 


it was announced that the four 
Rootes Group cars had each won a 
Coupe des Alpes for the grueling 
six-day run. The route included 
roads in France, Italy, Austria, 
Germany and Switzerland, and took 
in 31 mountain passes ranging up 
to 9,000 feet in altitude. 





INVESTMENT 
OPPORTUNITY! 


Firms investing in regular Ameri- 

can Airfreight shipments find that 
it affords them an opportunity to 
avoid assembly delays and save 


money in the long run. 


For further information, wire us collect: 
American Airlines, Cargo Sales Division 
100 Park Ave., New York 17, N. Y. 











IN OREGON, AUTOMOTIVE 


ADVERTISERS BUY 
THE OREGONIAN... 


- because The Oregonian is the leading circulation 


newspaper in Portland and the entire Oregon Market .. . 
both Daily and Sunday. The Oregonian is First in automo- 
tive advertising linage and First in Sales. The Oregonian 


is your best Oregon buy! 


FOR SALES RESULTS ... 


Place your advertising in Portland's largest newspaper. 


oraeee 
229,004 Daily 


the Oregonian 


289,542 Sunday 


REPRESENTED NATIONALLY BY MOLONEY, REGAN & SCHMITT, INC. 








SALESMEN 


IT'S NEW! IT'S DYNAMIC! IT'S HOT! 


This Pocket Size 64 Page Book Is a "Must" for You. 
“HIDDEN TREASURE FOR AUTOMOBILE SALESMEN" 


Gives you simple, practical methods of finding prospects and selling them! It shows you— | 


HOW TO: 


1. Prospect by Telephone 
2. Prospect Cold Canvass 
3. Prospect with Owners 
4. Sell the Walk-ins 


5. Or ize Your Sales Efforts 

6. Multiply Your Prospecting 
Activities Ten-Fold 

7. increase Your Earnings 


These concise, proved methods compiled from thousands of top-notch automobile 
tremendou: 


dealers are 


sly important NOW to every salesman and dealer. 


TO INSURE PROMPT DELIVERY — ORDER TODAY 


CHISHOLM SYSTEMS, Box 1352, Palo Alto, Calif. 


Please rush _..._ copies 


“Hidden Treasure for Automobile Salesmen” 


at $1.00 each. Cash[] Check[] Money back if not completely satisfied. 


NAME_ 
Please Print 


FIRM. 











NEW YORK.—Further increases 
in Federal tax rates under the pres- 
ent revenue structure seem im- 
practicable, Guaranty Trust Co. of 
New York says in its monthly 
Survey. 

“Relief must be sought in a 
combination of closer control 
over expenditures and a thorough 
overhauling of the Federal tax 
system,” it adds. 

“So far the emphasis has been 
mainly on simplification and re- 
moval of inequities in taxes,” the 
bank points out, “Important as 
these are, they cannot solve the 
budgetary question. 

“If more revenue is needed,” the 
bank says, “it can come only from 
a broadening of the tax base. There 
is no safe alternative, it adds. 

“Unless and until lower spending 
is possible, the cost must be spread 
more widely among the people,” the 
bank says. 

In commenting on expenditures, 
the bank notes that the Adminis- 
tration has included in the defense 
budget an appropriation of $500 
million to be invested in “standby 
capacity.” 

“This means,” it says, “special- 
ized facilities required to pro- 


GMC Executive 
Calls Trolley a 
Latter-Day Dodo 


PONTIAC.—T rackless trolley 
buses are following the streetcar 
into oblivion as a medium of mass 
transportation, E. P. Crenshaw, 
general coach sales manager for 
GMC Truck & Coach, said last 
week at a banquet commemo- 
rating the division’s 30th anni- 
versary. 

“There have been no orders for 
trackless trolleys in 1953 and a 
number of large fleets of trolley 
buses are being offered for sale,” 
Crenshaw said. GM diesel transit 
buses, he said, now are giving 
transit systems the ultimate in 
operating economy. 

“The paths of many transit 
systems that used the early and 
recognized medium of surface 
transportation — streetcars — have 
been strewn with financial wreck- 
age,” he said. 

“The excessive dollar investment 
in electric distribution systems, 
wires and poles for streetcars, and 
the reluctance of the owners to 
write them off as a loss brought 
about a ‘mongrel’ vehicle having a 
bus body and an electric-driven 
chassis known as a trackless trolley 
bus. 

“After 25 years of unusual selling 
propaganda, this makeshift vehicle 
| has accumulated a total of approxi- 
mately 7,200 vehicles in use. The 
year 1952 saw a total production of 
approximately 320, of which 159 
|were divided between six com- 
panies.” 

Crenshaw said that 20,000 GM 
diesel transit buses had been de- 
livered since 1940. In 1952, he said, 
GM Coach delivered 2,400 diesel 
coaches. This year’s production will 
equal or exceed that figure, he said. 


Check Passer 
Victimizes Four 


Indiana Stores 


| PERU, Ind.—Main Auto Sales is 
/one of four retail firms here vic- 
| Simized by a bogus-check passer. 
Each check was for $72.16 and 
|was made out to “Carl Thomas.” 
Police said “Thomas” endorsed the 
| checks in the presence of the mer- 
chants he preyed on. In each case, 
he cashed the check after the bank 
| was closed and a phone check on 
|his account was impossible. 

He purchased a carburetor at 
Main for $27, cashing one of the 
checks. He then went to the Miami 
| Auto Parts store and purchased a 
|fan belt for $2, cashing another 
| check. 

He left the carburetor on the 
| counter at Miami. 






















| The suspect was not seen in a| 


ee 


Tax Overhaul Urged 


U. S. Levies at Limit Under Present Structure 
For Assessment, Bank Declares 


duced munitions on a wartime 
scale but not adapted to profit- 
able operation by private in- 
dustry in normal times. The pur- 
pose is to provide an alternative 
to enormous expenditures for 


New U. S. Rubber Branch 


Serves 10 Western States 


DENVER.—U. S. Rubber Co.’s 
newly opened branch office and 
warehouse here will serve the 
Rocky Mountain area, comprising 
all of Colorado and parts of nine 
other states. 

The branch, will represent four 
divisions of the company—footwear 
and general products, U. S. tires, 
Fisk and Gillette tires, and me- 
chanical goods. 
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stockpiling military equipment by 
creating facilities for producing 
it quickly in time of need. If this 
device fulfills the promise that 
some experts see in it, it may go 
far toward solving the problem of 
adequate national defense at 
reduced cost.” 

Urging closer attention to con- 
trol over funds that have been 
authorized but not yet spent, the 
bank says: 

“The carryover of such funds 
from one fiscal period to another 
has mounted to a total well in ex- 
cess of $80 billion. Much of this 
money has been contracted for or 
otherwise committed. Billions 
might be saved, however, by mak- 
ing such balances subject to con- 
tinuing review and by sharply 
limiting the practice of authorizing 
contractural obligations extending 
for years into the future. 

“This practice, more than any 
other, seems to have been responsi- 
ble for the loss by Congress of the 
control it formerly exercised over 
the budget.” 
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Walters Cites Gains in New Factory Program eS 


Packard Dealers Up P& A Sales 


DETROIT. — New merchandising 
and warehousing programs aimed 
at increasing parts and accessory 
sales by Packard dealers have re- 
sulted in profits 25 percent greater 
this year than in 1952, Fred J. 
Walters, vice-president of market- 
ing, said in a six-months report to 
dealers. 

Accessory sales, Walters said, 
are $25 per car more than a 
year ago. The profit potential has 
been increased by 1953’s expanded 

production and the marketing of 
two lines of cars, Walters said. 

The parts and accessories di- 
vision, located in a new warehouse 
at Utica, Mich., has nine acres of 
floor space in one building. From 
this central point, distribution of 


Ford Tractor Fills 
Top Posts with 
8 Appointments 


BIRMINGHAM, Mich. — Thomas 
A. Farrell, general manager of the 
newly established Ford tractor divi- 
sion, last week announced eight 
executive appointments. 


parts is made to both zones and 
dealers. Parts orders can usually 
be shipped the same day they are 
received, Walters said. 

Field and warehousing operations 
for parts and accessories have been 
strengthened with newly appointed 
traveling representatives directly 
responsible for dealers in their 
areas. A separate merchandising 
department developing P & 
programs at the dealer level is in 
operation at the central office. 

These programs are showing 
dealers how to realize greater 
profits from parts and accessory 
sales by using direct factory parts 
and maintaining an adequate sup- 
ply of stock, according to Walters. 

Parts and accessories are the 
area in which the dealer gets the 
most return for his investment, 
he said, and it is essential that 
each dealer increase his sales of 
| these items. 

Two important programs being 
| developed are an incentive program 
|of points toward prizes for parts- 
men, and an educational program 
showing that by ordering parts and 
accessories directly from the 
|factory the dealer can keep better 
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easily as the Packard five-year 
program of increased sales and pro- 
duction gains momentum. The 
warehouse has ample storage space, 
and a training plan for warehouse 
personnel has been established to 
develop experienced men who will 
be needed in the future. 

Speed and accuracy in filling 
orders are prime objectives at 






Ford Louisville Plant Construction Near— 
Architectural plans for Ford Motor Co.'s Louisville plant reveal that total space will 


the warehouse, and teletype |, : ; 

pproximate 1,500,000 square feet, according to Ralph W. Settles, plant manager, 
systems are used to expedite fill- who also announced that grading operations are nearing completion and construction 
ing orders. will begin soon. Joined to the one-floor assembly building by a garage area will be 


When an incoming order is re- 
ceived, it is recorded immediately 
and sent to the warehouse area for 
filling. Each order of parts is 
checked against inventories to in- 
sure that the parts are in stock, 
or if they are on order, 

Special trucks travel through the 
aisles picking up packaged parts 
at regular intervals and delivering 
them to a central order department. 
When the order is filled, it is put 
on the shipping list for immediate 
departure. 

Both truck and 
enter the warehouse. 


a two-story office building, which, in addition to the plant offices, also will house the 
Ford division's Louisville district sales office, headed by J. K. Lester. 


How to Control Supplies 


West Coast Dealership’s File Analyzes Stock; 
Credited with Cutting Losses 


OAKLAND, Calif—Switching 
over from an _ obsolete system, 
which was marked by unbalanced 
stocks, tieup of capital and heavy 
overhead for storage, handling, 
taxes and insurance, to a modern 
control system has resulted in sav- 
ings and profits for Cochran & Celli 
(Chevrolet), according to Leonard 





and what to do about it. These are 
the crucial questions: 


1. How fast is each item moving, 
by week or month? 

2. How many weeks or months of 
supply is on hand? 

3. What items are near the re- 
order point, have been reordered, 


rail facilities 


Automatic Drives 


Featured in Book 


inventory control and will benefit 





F. Schmidt, comptroller of the firm. 


Merritt D. Hill has been named py economy of transportation. 
assistant general manager. Hill waS ‘These programs are designed to 
a vice-president and a director of laid dealers in moving parts and 
Dearborn Motors, Corp. ‘accessories, and not to load them 

The other appointments are: with unneeded factory parts, 

B. A. Best, Divisional controller. wajters said. Dealers operating 
He formerly was treasurer and & with sound parts and accessories 
director of Dearborn Motors. |methods coordinated with the 

R. E. Hunt, general manufactur- | factory will have a steady turnover 
ing manager. Hunt formerly was | of stock which they can replenish 
vice-president in charge of engi-| rapidly through the new ware- 
neering and manufacturing for | housing program, he said. 
Dearborn Motors. Looking into the future, Walters 

Dale Roeder, chief engineer. For- | pointed out that the new parts and 
merly executive engineer for all | accessories program has been es- 
commercial vehicles, Roeder has tablished so it can be expanded 
been with Ford Motor Co. since 
1923. 


ler has been general manager of 


00. "Wood Bros, manutactures Ag Jay oh land Park Plant 


combines, corn pickers and har- 
vesters, cotton harvesters, grain | 
drills and planters. 

I. R. Kappler, general purchasing 
agent. He formerly was with Dear- 
born Motors as purchasing vice- 
president. 

J. J. Mooney, industrial relations 
manager. He had been manager of 
employe relations for Dearborn Mo- 
tors. 

E. Scott Rumely, product plan- 
ning and programming manager. 
Rumely formerly was manager of 
program planning for the Tractor 
and industrial engine division of 
Word Motor Co. 

Appointment of a general sales 
manager and other executives for 
the tractor division will be an- 
nounced later, Farrell said. 


DEARBORN. — Organization of 
lindividual plant management 
| groups for the several manufactur- 
ing operations within the Ford 
Highland Park plant has been an- 
nounced by L. D. Crusoe, general 
manager of the Ford division, which 
operates the facility. 

The historic Detroit-area plant— 
birthplace of automotive mass pro- 
duction and early home of the 
Model T—produces Ford trucks and 
tractors, paint, automotive trim and 
coated fabrics, machined parts and 
military rockets. 

The facility will be part of the 
Ford division’s general manufac- 
turing operations, which are headed 
by M. L. Wiesmyer. Responsibility 
for the overall operation has been 
assigned to W. D. Singleton, assist- 
ant general manufacturing man- 
ager. 

The establishment of individual 
plants within the facility follows 
the Ford pattern of decentralizing 
large operations by product lines. 
The plant covers 169 acres and the 
59 buildings contain more than 4,- 
100,000 square feet of floor space. 
About 9,000 persons are currently 
employed. 

First two organizations announced 
under the program are those which 
will direct what will be known as 
the Detroit truck plant and the 
Ford tractor plant. 

Walter G. Nelson, previously on 








Raising Money 
Study Analyzes 15 Ways 
To Finance Business 


NEW YORK.—The range of pos- 
sibilities for raising money for 
business purposes is unexpectedly 
broad, according to a study, “How 
to Raise Cash and Influence Bank- 
ers,” compiled by Arthur H. Rich- 
land and published by Business Re- 
ports, Inc., 1 Main St., Roslyn, N. Y. 

Richland’s analysis shows some 
15 different sources of raising cap- 
ital The study investigates the 
various types of money needs and 
shows what each group will do on 
inventory loans, equipment loans, 
accounts receivable, unsecured 
credit, or plant and real estate. 

The 126-page book also directs 
attention to purchase lease-backs 
and close-end nonregulated invest- 
ment trusts as new ways of raising 
capital. Price of the book is $12.50. 


Chrysler Division Closes 
Bismarck Region Office 
MINNEAPOLIS. — The Chrysler 
division has closed its regional of- 
fice at Bismarck, N. D., and has 
consolidated it with the office here. 
Most of the Bismarck personnel 








Henry Weisenberger, former 
regional manager in Bismarck, has 
been named assistant manager of 
the Minneapolis office. 


Wood Broa ine, bes Monee Ko: OFA Splits Up Operations 





Norris Comes Through With Flying Colors— 


A runway ot a nearby airport became the temporary closing room of Norris Motors, 
Inc., when the Ypsilanti (Mich.) dealership took a late-model private airplane in trade 
on a new Kaiser Manhattan. Robert H. Young (left), Ann Arbor, flew in his Stinson 
Voyager and drove away in the Kaiser. Handling the deal are Sam Lambdin (center) 
and Ron Norris, partners in the dealership. 


NEW YORK.—Three chapters on 
automatic and semiautomatic 
transmissions are featured in the 
new book, “Automotive Mechanics” 
written by Joseph Heitner and pub- 
lished by Van Nostrand. 

The book covers the construction 
and operating principles of the 
modern motor vehicle as well as 
up-to-date methods of maintaining 
and repairing automobiles and 
scientific ways of diagnosing 
troubles. There are sections on 
power steering and many illus- 
trations and schematic drawings. It 
is priced at $6. 


The losses suffered by failure 
to control inventories are largely 
hidden, Schmidt says, while in- 
ventory control reduces the 
amount of money invested in 
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Data at Fingertips— 


A new card system introduced at 
Cochran & Celli (Chevrolet), Oakland, 
Calif., is said to have boosted efficiency 
in regard to control over stocks. It tells 
the situation at a glance and cuts down 
on unbalanced stocks and financial losses, 
according to dealership officials. 

ok * cd 
stocks and reduces markdown 
and losses sustained by obso- 
lescence and deterioration. 

How the control system works, 
Schmidt explains as follows: 

It must provide at-a-glance 
answers to a number of questions, 
all of which add up to a complete 
analysis of the inventory situation 


the staff of the division’s general 
manufacturing manager, has been 
named manager of the tractor plant. 

Nelson has appointed E. F. 
Scherer as his staff assistant and IL. 
H. Niffin as production manager. 
Other tractor plant staff managers 
are J. H. Erwin, industrial rela- 
tions; C. F. Baldwin, controller; K. 
S. Brown, pre-production control; 
W. R. Phillips, quality control; R. 
T. Scott, production control; G. C. 
Joynt, manufacturing engineering; 
Norman Benson, plant engineering; 
F. N. Hutchinson, manufacturing 
standards, and W. J. Osborne, 
traffic. 


The truck plant manager is Frank 
E. Wilde, formerly general superin- 
tendent of car assembly operations 
at the Dearborn assembly plant. 

W. J. Ohl has been appointed 
staff assistant; H. D. Lawson, pro- 
duction manager, and W. M. Hola- 
han, general production superin- 
tendent. Other department man- 
agers are Wayne English, control- 
ler; W. S. Fenner, industrial rela- 
tions; W. F. Thimm, quality con- 
trol; M. J. Spruill, production con- 
trol; J. F. Cave, traffic; John Rees, 
plant engineering; E. A. Jacques, 
manufacturing engineering, and 
Phillip Featherstone, manufactur- 
ing standards. 


Kerosene Engine 
Runs Without 


es * 
Ignition System 

NEW YORK. — A new bicycle 
engine which runs on air and kero- 
sene and has no electrical system 
or fuel pump, will soon be intro- 
duced in the U. S. 

Newage International, Inc., 
American wholesale agent for the 
German-built engine, says it can 
also operate on gasoline and is be- 
ing developed for industrial use. 

The two-cycle, single - cylinder 
engine works on the compression 
principle. A mixture of kerosene 
and air is taken in and precom- 
pressed in the crankcase, then 
drawn into the cylinder where it 
is so highly compressed that it 
ignites itself. 

The engine weighs 11 pounds, de- 
livers % horsepower and will drive 
a bicycle 300 miles on a gallon of 
kerosene, Newage says. Speed is 
controlled by handgrips which 
meter air and fuel. 


Tips for Phoners 

WASHINGTON.—A training 
course to improve business tele- 
phone manners and methods has 
been announced by Boyce Morgan 
& Associates, consultants on direct- 
mail and telephone selling. A folder 
outlining the “Fonetips” program is 
available from the firm at 1757 K 
St. N. W., Washingten 6, D. C. 





































or require followup action? 

4, What seasonal items should be 
bought, and in what quantities on 
the basis of past experience? 

5. What items are moving so 
slowly that they should be discon- 
tinued? 

6. What items are moving at such 
a rate that reorder procedures 


| should be adjusted for more profit- 


able handling? 

The system consists of groups 
of cards grouped in pockets 
mounted on slides housed in 
Remington Rand Imperial Kar- 
dex cabinets. Only one clerk is 
required to maintain the in- 
—" control up to date, he 


The firm, according to Schmidt, 
carries more than 10,000 items in 
stock, better than 80 percent of 
which are active. In all, they repre- 
sent more than 210,000 units of 


™ | stock. 


In addition to the balance card, 
there is a monthly sales record by 
vendors, broken down to semi- 
monthly and covering a period of 
six years, and an ordered-received 
purchasing control card. 


Self-Driving Car 
Uses ‘Ears’ to 


Keep on Course 


NEW YORK.— An experimental 
self-driving auto has been de- 
veloped by Dr. Vladimir K. Zwory- 
kin, RCA inventor noted for his 
work on television camera tubes. 

The experimental car, a five-foot 
miniature, demonstrates in a re- 
search laboratory principles which 
Zworykin says could be adapted to 
standard cars. An account of his 
project is featured in the Aug. 7 
issue of Collier’s magazine. 


“Automatic driving of automo- 
biles is desirable for the prevention 
of accidents,” Zworykin says, “and 
what is desirable is in this case 
possible.” 

The car works as follows: It is 
guided by cables which will be 
buried in the highway. On the front 
of the car are two electronic “ears” 
tuned to pick up power impulses 
from the cables and pass them to 
an amplifier under the hood. 

The amplifier is in turn connected 
to a mechanism geared to the steer- 
ing assembly. 

If each of the “ears” picks up 
the same amount of current from 
a cable in the road, the car is 
centered and nothing happens. If 
the left “ear” picks up a bigger 
charge than the right “ear,” the 
ear is right of center and the steer- 
ing mechanism operates to pull it 
back. 

When a self-driving car gets too 
close to one ahead of it, the “ears” 
pick up radioed danger signals and 
the brakes are electronically ap- 
plied. A system for passing can be 
worked out, Zworykin says. 

The price of the self-driving 
equipment, Zworykin believes, 
should run about the same as a 
present-day auto radio. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 











Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Aug. 8, Week, Aug. 1, duly, Aug. 9 Aug. 8, 
1953 1952 1953* 1953* 1952* 1953 
CHRYSLER. .................... CD eivcoseae 25,648 116,895 526,999 820,419 
Chrysler ...............000.. ee Scns 2,907 13,533 71,998 
ES situs potcnceatrsaeedens WOE. dacsictvcden 2,659 12,107 54,616 
I ils ondvickssicssccasswave = 4,538 21,458 141,223 
Plymouth ...................... | ee 15,539 69,797 259,162 413,91 
IT apdediscrvicoveckrscevcwtes 35,721 19,874 165,272 525,083 858,929 
ET itkatccvockieasssvretesucee 27,258. 15,819 26,983 124,899 403,185 656,863 
ID 4s icbecadihitibaitiesets 7162 382 795 4,407 19,262 
ME Sisiissindsesventioecsc 7,701 3,673 7,727 35,966 102,586 1 
GENERAL MOTORS .. 64,816 11,548 62,946 274,964 1,017,544 1,881,260 
PN Gis civsieeiis ts weseiievetcn 11,894: 2,736 10,187 45,678 185,363 334,727 
I weseticicivscovsssectivas 2,489 2,228 2,498 11,000 57,302 76,340 
Chevrolet. .................0.... 32,689 2,617 31,895 139,459 487,025) 946,410 
Oldsmobile .................. 8,217" 1,708 8,740 36,628 130,170 241,617 
er 9,527 2,259 9,626 42,199 157,684 282,166 
KAISER MOTORS ...... 915 2,008 1,179 5,664 71,181 50,870 
MEET = Satvavetvacdivadviesdodbees iesaudelees ae indian ~ Adhinne 40,057 19,562 
IE Tikes crcgvecvs:ecativecess 915 560 1,179 5,664 31,124 31,308 
IIIS » seschsvixedsiwstiavosures: ovtexiccsese® <ikegicdbenseds “Gecuebdeaties.. ©. GRuaaaaina UNE.» | aeepudhondaen 
BI evbcic ces clcstdtees daiats dedadsoseves 1,608 475 3,515 50,178 53,557 
 sidbccdnan states cdcched wccbidiciaves , (icidilecsis, Aasacadbitcn 920 77,422 107,107 
I seni shiei abs vhguceeeites' 4s said Re dsceiecanis 1,474 71,876 35,576 67,069 
STUDEBAKER .............. 5,360(0) ............ 4,553 21,958 92,127 qimats 
Total Cars, U. S. ........ 111,724 35,038 131,775 597,064 2,397,551 3,963,657 
*Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 dan, 1 
Ended Same Ended Total to to 
Aug. 8, Week, Aug. 1, duly, Aug. 9, Aug. 8, 
1953 1952 1953* 1953* 1952* 1953* 
CHEVROLET ................. GPR) cccissesssce 6,398 27,629 175,431 247,502 
iiedlilinind*. < cexeadincioba needa ME. ahcihinaiees 
169 196 815 4,894 5,319 
60 73 158 1,990 1,683 
49 2,107 8,542 93,121 68,913 
38 48 200 1,019 1,311 
3,876 36,328 132,672 171,791 
ceench 2,044 9,065 62,719 $1,304 
INTERNATIONAL ...... 3,123 2,394 3,067 12,314 80,945 77,673 
PIII shes isekicsdkscaencocscnsncese 202 99 260 1,068 6,283 7,317 
ee 295 183 289 1,160 10,674 10,126 
STUDEBAKER .............. 656 1,024 656 2,307 34,215 28,373 
BS Set abet Mibasdieiuucsttsapiganeton” . pltelbesa. ciceideee. 1,260 7,630 9,086 
ae 1,975 847 2,350 9,164 61,620 50,864 
MISCELLANEOUS ...... 264 178 268 1,241 9,040 9,347 
Total Trucks, U. S. .... 23,430 8,917 26,310 111,251 682,456 770,609 
Total Cars, Trucks, 
eee are 135,154 43,955 158,085 708,315 3,080,007 4,734,266 
Total Cars, Trucks, 
aera ee 8,783 108 11,263 49,978 221,370 330,846 
Grand Total 
Cars and Trucks, 
U. S. and Canada ........ 143,937 44,063 169,348 758,293 3,301,377 5,065,112 


*Revised. 
oo ee Nash, etc. 
N.B.: All U 


includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


. totals include cars and trucks for military orders. 


Car Output Off 18 Pct. 


Inventories, Model Changes Cut Week’s Total; 
4,000,000th Auto Due 


(Continued from Page 1, 


770,609 trucks, a total of 4,734,266 
units. During the comparable 
period of 1952, output consisted of 


Foreign Cars 


(Continued from Page 1) 
against 1,071 cars or 10.2 percent 
in the same period of 1952. 

Renault registrations have 
slipped from 232 registrations in 
1952 to 51 for the first five months 
of 1953. 

The Singer and the Volkswagen 
account for 168 and 372 regis- 
trations, respectively, with the 
miscellaneous makes accounting 
for 1,112 sales during the first 
five months of this year. 

Austin’s new sports car is 
scheduled to arrive in the U. S. by 
mid-August, and several other 
foreign cars also are expected in 
the market momentarily, with the 
Sapphire, a sports model, having 
just made its appearance in New 
York, and the Jowett-Jupiter, an- 
other sports car, to make its bow 
soon. 

Although the foreign-car mar- 
ket is naturally influenced by the 
domestic market, most dealers in 
this area agree that the foreign- 
car market is firmer than the 
domestic. 

The used-car problem in the 
domestic market has had its in- 
fluence on some dealers, but in the 
foreign used-car market, the MG, 
the Rover and the Austin seem to 
find favor among dealers right now. 

Most dealers also agree that in 
the new-car market, sports cars 
are the easiest to sell. 


2,397,542 cars and 682,456 trucks, 
a total of 3,079,998. 

This July’s output was sparked 
by Ford Motor Co., whose Ford and 
Mercury operations chalked up 
postwar records for a one-month 
period. 

7” * * 
O* THE Big Three, only Ford 
Motor boosted its July pro- 
duction over June, showing a gain 
of 39 percent. Chrysler Corp. 
dropped 12 percent and General 
Motors went down 6 percent. 

Studebaker’s July car output 
jumped 53 percent over June. 

Ford Motor, GM, Studebaker and 
Willys were the only car makers in 
production last week. Chrysler 
Corp. closed its Detroit-area plants 
for inventory, though its west coast 
plants, which produce about 20 
percent of the corporation’s total, 
were operating. Chrysler plans to 
reopen its Detroit plants this week 
and close its coast plants for in- 
ventory. 


*” * + 
PAcKanp was down last week 
for the same purpose, re- 


portedly at the request of Briggs 
Mfg. Co., which supplies bodies to 
both Packard and Chrysler Corp. 

Hudson became the first auto 
maker to begin model change- 
overs. It closed its Hornet and 
Wasp lines July 20, and wound 
up 1953 Jet output last week. The 
firm said it hopes to be back in 
operation this week. 

Among the truck companies, 
White was down for the second and 
last week of its annual vacation. 



















But Price Decline Continues... . 


NUCDA Sees Used-Car Recovery 


(Continued from Page 1) 


west, showed sales down about 8 
percent from a year ago. Returns 
showed that in the 15-state sou- 
thern area, sales for June were 
5.1 percent under a year ago and 


_inventories were down 4.6 percent 
(jas of July 1. 


) The 11-state western area ap- 
peared hardest hit by market con- 
ditions, according to the June 
survey. The report showed sales 
own at 26.5 percent for June. In- 


Tventories were up 2.5 percent. 
+ * * 


IN THE New England area, 10 
states reported sales off 14.6 per- 


Auto Stocks 


Aug. duly 

5 29 High Low 
Chrysler 733% 70% 96% 69% 
M 60 58% 69% 57% 
Hadson 12 1% 11 11% 

Kaiser 4 3% 5% 8 
Nash 20 19% 25% 19% 
Packard 4% 4% 6% 4% 
Stude. 313%, 30% 48% 25% 





Average 29.38 28.41 
Compiled from reports of trading on the 
American and N. Y. Stock Exchanges. 





cent against June, 1952. Inven- 
tories were down 
12.1 percent. 

The midwest of- 
fered the bright- 
est picture. There, 
12 states reported 
June sales up 8 
percent, although 
inventories were 
up 2.3 percent. 

Projecting the 
survey’s findings 
for the last half 
of the year, Hay- 
that many used-car 
dealers had anticipated market 
conditions and had started “shift- 
ing their policies to permit hand- 
ling of only the ‘cleanest’ unit; the 
car greatest in demand by the buy- 
ing public.” 





James C. Downing 
ward said 


* * * 


gr eee said that to cope with 
the prospective price decline, 
the dealer must concentrate on 
buying only the cleanest cars, must 
keep inventories within bounds and 
be selective in accepting tradeins. 
Not every aspect of the last 
half should be discouraging to the 
used-car dealer, Downing said. 
More money is in circulation, em- 





Army to Begin ‘Layaway’ 
Of Ford Tank Facilities 


DETROIT. — Plans have been 
completed for the smooth transition 
of production from tanks to civilian 
auto transmissions at the giant 
Ford plant in Livonia, Mich. 

Removal of $40 million in 
Government-owned tools and 
tooling will be completed by the 
end of the year, the Detroit 
Ordnance Tank Automotive Cen- 
ter disclosed last week. 

About $5 million in tools will be 
destroyed as worthless and the 
balance will be stored in a special 
$1,500,000 building to be erected by 
Ordnance a half-mile away. As 
tank-building equipment is moved 
into storage, tools and machines for 
the production of automatic trans- 
missions will be moved into the 
plant. Ford says the first trans- 
missions are expected to roll off 
the lines by the fall of 1954. 

With the dual-purpose plant 
being converted to civilian use, the 
tank facilities will be stored as a 
“package.” In event of a national 
emergency, the package would be 
used to convert the plant back to 
tank production rapidly and eco- 
nomically, Brig.-Gen. C. H. Deitrick, 
commander of the Tank Automo- 
tive Center, said. 

The new storage building will 
have 300,000 square feet of indoor 
storage. It is to be constructed of 
double - walled and insulated 
corrugated steel, Dehumidifying 
equipment will control the atmos- 
phere inside to obviate individual 
greasing and cocooning of tools. 

The building will be erected by 
the Army on land leased from Ford, 
and Ford will provide maintenance 
and inspection at an _ estimated 
cost of $100,000 yearly, Deitrick 
said. 

Under Ordnance’s plan for stor- 
ing Government-owned machine 
tools, four options are offered: 

1. The plant owner may leave 
tools in place and use them, paying 
a rental fee to the Government. 

2. The plant owner may leave 
tools in place and in dead storage 
with the Government paying a 
storage fee. 

3. The tools may be place in 
proximity storage. (As at Ford.) 

4. Tools may be shipped to a 
central depots for storage under 
Government supervision. 

The Government now has about 
$610 million in tools and tooling in 
use. Present plans call for storage 
of about half. Blueprints, however, 
have been drawn for storing the 


Kold-Hold Renamed 


LANSING.—Kold-Hold Mfg. Co., 
manufacturer of refrigeration 
equipment and products in the in- 
dustrial and domestic heating fields, 
has announced a change in its cor- 
porate name to Tranter Mfg., Inc. 





entire setup, as the extent of cut- 
backs in military production on a 
plant-by-plant basis is yet to be 
determined. 

Deitrick said the entire Govern- 
ment layout could be stored in 80 
“packages” at an estimated cost of 
$42.5 million. 

—Bos LizNert 


ployment continues high, savings 
are at a postwar high and there 
are strong indications, he said, that 
the Administration may ease up on 
its “hard money” policy. 


Fiat to Produce 
Mercedes Diesels 


TURIN, Italy.—The Italian motor 
firm Fiat has come to an agreement 
with the German Daimler-Benz firm 
which permits construction of two 
Mercedes-Benz engines, MB 820 and 
MB 836, in Italy. 

The 820 is a 12-cylinder diesel en- 
gine developing 1,000 horsepower, 
while the 836 is a diesel with 500 
horsepower. They are widely used 
for trains, speedboats, and mobile 
and stationary generating installa- 
tions. 


The AUTOMOTIVE NEWS ALMANAC is 
a year-round friend. Use it often for statis- 
tics, buyer information and personnel data. 








RAIN OR SHINE 
STAYS ON! 


Used Car 
Windshield 
Paint Kit : 


Kit holds pint can 
each Yellow and 
White plus one sign 
brush. 


KIT PRICE $595 


Orders with check 


epaid. Free used 
oor qpetame out Gai 





Bar _Automotive Co. 


ID CAR SPECIALISTS) 
STA. “A” sox. 1037, CLEVELAND 2, OHIO 








POT Me time tas 8 
CAR SOLD OR SERVICED 


The test of any accessory is how 
well it repeats year after year. An 
overwhelming percentage of car 
owners who have had Ventshades 
installed on one car want them on 
every car they buy. That is one of 
the reasons why Ventshades con- 
tinue to produce handsome profits 
for dealers who sell them. Sell 
them yourself and see. 


Ventshades cre the original rain 
and sun shields. Avoid substitutes. 


Contect your Ventshade wholesaler or 
write direct for complete information 


a 
(tA ) va » 
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THESE FEATURES 

SELL VENTSHADES 
© Open-window ventilation 

when it rains or snows 


© Safety from exhaust fumes 
© Less fogging of glass 

© Shade from the sun 

© More comfort the year ‘round 
e Added beauty for the car 


© Quick, easy installation. Indi- 
vidval designing for each make 
and model assures accurate fit 

© Made to meet exacting stand- 
erds of cor manufacturers. 

© Won't rust or rattle 




















AUTO VENTSHADE COMPANY « CHAMBLEE, GEORGIA 


IN ATLANTA'S FINEST INDUSTRIAL SUBURB 
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Wis. Dealers Keep 
Eye on Shop of 


Insurance Firm 


MADISON, Wis.—Wisconsin auto- 
mobile dealers are keeping close 
check on the auto body shop being 
established here by Rural Mutual 
Casualty Insurance Co., which un- 
dertook the project to hold down 
auto repair costs and to give its 
claims men a better knowledge of 
the costs of automobile repairs. 

The company is an affiliate of the 
Wisconsin Farm Bureau Federa- 
tion and specializes in rural risks. 
The repair shop, to be established 
here, will be modeled after another 
recently set up in Columbus, O., 
by an insurance company. 

The Wisconsin Automotive Trades 
Assn., discussing the plan in 4 
current bulletin, advises: 

“It behooves dealers to check 
carefully their policy of determining 
car repair estimates.” 

L. F. Roherty, of Rural Mutual, 
explained that not all of the claims 
submitted to his companies will be 
handled through the firm’s own re- 
pair shop, but that experience in 
performing its own repairs will 
help the company in determining 
accurate repair costs and in mak- 
ing settlements on indemnity claims. 

Roherty has commented that in 
some Wisconsin communities there 
is good and reasonably priced re- 
pair service, but that in localities 
where there is less competition 
among garages “we sometimes get 
a crack.” 


Buffalo Reminded 
Of Safety Law 


BUFFALO.—The Buffalo Auto- 
mobile Dealers Assn. has reminded 
its members that when used cars 
are sold for highway use, the seller 
is required by law to certify that 
the brakes, lights and signalling 
devices are properly functioning, 
even though the car is sold “as is.” 

This certification is placed on the 
certificate of sale and dealers using 
this form are not required to issue 
a@ separate certificate, the associ- 
ation pointed out. 

“When used vehicles are sold to 
another dealer, or for use other 
than on the public highways, the 
dealer may strike out the certifi- 
cate of adequacy provisions on the 
MV-50 and place the word ‘whole- 
sale’ or ‘junk’ at the end of the 
certificate,” said the association 
bulletin. The dealer or person sign- 
ing the certificate of sale places 
his initials alongside such an entry. 


Labor 


(Continued from Page 2) 


meeting of negotiators, however, 
was not held until last week. 
s * a 


a the expired contract, 
Campsie & Sweeney salesmen 
were paid 5 percent of the FOB 
list price on every new-car sale. 
Salesmen at other L-M dealerships 
in the Detroit area are generally 
paid 21 percent of the gross profit 
on the deal. Campsie & Sweeney 
salesmen, a spokesman for the firm 
said, therefore have an estimated 
advantage of $10 to $30 per sale. 

The union struck when the 
company refused to meet its de- 
mands for 6 percent of the FOB 
list, liberalized vacations, restrict- 
ed floor time and other contrac- 
tual improvements. 

The union has indicated a will- 
ingness to discuss the situation. 
However, at last week’s session 
Campsie & Sweeney said that ac- 
ceptance of the Teamsters’ present 
terms would put it at a “competi- 
tive disparity” and it would be un- 
able to continue in business. 

= 7 * 


AMPSIE & SWEENEY is con- 

tinuing to operate in the face 
of the strike, with sales of mer- 
chandise being handled by the su- 
pervisory staff. 

Of the five salesmen who went 
out on strike, two reportedly have 
quit and are now employed else- 
where. 

It was announced in Indianapolis 
last week that the UAW-CIO won 
an election at the Chrysler Corp. 
plant there. 

In a vote supervised by the Na- 
tional Labor Relations Board, the 
nay won 1,368 of the 1,434 ballots 








AUTOMOTIVE NEWS, AUGUST 10, 1953 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 
California. Low Rates 
Wanted Ads accepted 
readers. Count initials 
address at regular rates, but 
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Roe Dollar $1) per insertion 
; same day received. Display Ads 


WANT AD DEPT 


Kindly Acknowledge 


AUTOMOTIVE NEWS 





HELP WANTED 





POSITION OF A SALES MANAGER 
AN ACCOUNTANT AND A PARTS MANAGER 


Are now being considered by a new auto- 
motive enterprise located in a southern 
Atlantic seaport city. All replies held in strict 
confidence. 

Address Box 2884, 


c/o Automotive News, Detroit 26. 





SERVICE MANAGER capable of taking 
complete charge of shop of Buick agency 
handling 700 new cars annually—located 
in Pennsylvania. Man with General Mo- 
tors experience preferred. The right man 
can command a good salary. Write to 
Box 2862, c/o Automotive News, Detroit 
26. 


SALESMEN. Wonderful opportunity for 
ambitious men selling ‘‘Precision Fit’’ 
seat covers to new car dealers. Beautiful, 
attractive line. Fabric seat covers offer 
very liberal commissions, steady income. 
Write for information, stating quali- 
fications. Fabric Mfg. Co., Inc., 205 
Thomas St., Newark, N. J. 


WANTED 


AUTOMOBILE SALES MANAGER 
OR GENERAL MANAGER 
Splendid opportunity for ambitious, high 
caliber gentlemen, 30 to 45, with excellent 
references and proven ability to take com- 
plete charge of well established progressive 

300 new car dealership with a record of 
ears of fair dealing in same location in 
hode Island. 

Must be aggressive with ability to organize 
hard hitting sales force. 

The future possibilities of this position are 
far above ordinary. Ten year contract avail- 








able with option to purchase share in 
business. Owner plans to retire in one or 
two years. 


Box 2885, c/o Automotive News, Detroit 26 
All replies will be answered and - strictly 
confidential. Our employes know this ad. 





AUTO PARTS SALESMAN. Aggressive 
salesmen seeking better future. Op- 
portunity to earn $6,000 to $8,000 per 
year at start with leading manufacturers, 
national distributor. Salary, commission 
and bonus. Protected territories open 
now due to expansion and promotions. 
Established accounts. Repeat sales. Re- 
placement auto parts, key machines. 
Selling experience necessary. Car re- 
quired. Pay while training in field. Write 
fully. Curtis Industries, Inc., 1130 E. 
222nd St., Cleveland 17, Ohio. 


500 UNIT FORD DEALER in a major 
metropolitan area of the southeast de- 
sires to employ a man to assume overall 
supervision of his parts and service 
operations. The territory concerned is 
expanding rapidly in population and 
wealth and holds unusual opportunity 
for development. The man desired will 
possess vigor, initiative and imagination 
and be able to formulate and implement 
sound merchandising programs designed 
to capture an increasing share of the 
area’s parts and labor potential. If 
you’ve already engaged successfully in 
such work—fine! If you haven’t but have 
often felt that you could accomplish 
such a job and enjoy doing it, you may 
be the right man. High moral character, 
unquestioned integrity and the ability to 
deal tactfully with co-workers, sub- 
ordinates and customers are prerequisites. 
Remuneration will be on basis of salary, 
volume incentive and profit sharing 
bonus. Please address your reply to Box 
2863, c/o Automotive News, Detroit 26, 
giving age, education, family status, 
present earnings and resume of past ex- 
perience. 

WANTED—OFFICE MANAGER for Cadil- 
lac-Oldsmobile dealer in Riverside, Cali- 
fornia. Southern California residence and 
General Motors accounting experience 
preferred. Excellent opportunity for right 
person, good salary, permanent em- 
ployment. Write or contact Mr. Dutton, 
3595 Market St., Phone Riverside 7762. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS' READERS 
Automotive News will not divulge the 


name of any classified advertiser using a 
box number. For our readers who wish to 
protect their identity when answering box 


number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be de- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 
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HELP WANTED 


WHOLESALE BUYER for large southern 
dealer having outlet for 500 to 700 cars 
per month. Must have thorough knowl- 
edge of wholesale market, new and used 
cars and have the necessary contacts for 
volume buying. Must be free to travel 
and be able to establish a record of 
ability, honesty and soberness through 
proper recommendations. This is not an 
ordinary job. Please reply in own hand- 
writing and if possible enclose photo- 
graph, Prefer men under thirty. Box 
2861, c/o Automotive News, Detroit 26. 


SERVICE MANAGER WANTED. 
Thoroughly experienced in all phases of 
service department operations. Prefer 
man from 35 to 45 years of age that 
is now employed or has had Lincoln- 
Mercury or Ford experience, Excellent 
proposition to the person that can qualify 
in one of south Texas’ most progressive 
Lincoln-Mercury dealers. J. E. Rhodes, 
Inc., P. O. Box 559, Corpus Christi, 
Texas. 


SERVICE MANAGER WANTED. A rapid- 
ly expanding national manufacturer in 
the trucking industry has opportunity 
for several service managers. Openings in 
the southwest, central, south and east— 
ability to relocate is necessary. Experi- 
ence in truck or trailer work is desirable 
but not essential, Good salary with 
profit participation open to successful 
applicants. Please send a complete re- 
sume of your experience and a recent 
photo or snapshot. Box 2874, c/o Auto- 
motive News, Detroit 26. 








SERVICE MANAGER 


For new Chevrolet dealership with 250,000 
trading potential. Applicant must have serv- 
ice, sales and supervisory experience. Excel- 
lent opportunity aggressive man to take 
charge of service department and per shop. 
Our policies assure you opportunities for ad- 
vancement according to your abilities. Excep- 
tional starting salary with liberal bonus plan. 
Write stating =. All replies strictly 
confidential. Qualified applicants will be per- 
sonally interviewed. 

Box 2840, c/o Automotive News, Detroit 26 





AUTOMOBILE SALESMEN. Excellent 
proposition for experienced new car sales- 
man who will be reliable and willing to 
work hard, Prefer man presently em- 
Ployed as car salesman; age limit up to 
40; can earn up to $100 per unit sold 
or $1,600 per month. Apply in person or 
call W. C. Routt, Elizabethtown Lincoln- 
Mercury, Inc., Elizabethtown, Ky., 4304. 


POSITION WANTED 





FORD DEALERS—General or sales man- 
ager. Managed Ford deal handling 2,500 
new and used units annually. Have been 
new car manager, used car manager, 
and service manager. Have educational 
background. and practical experience to 
expand existing operation or establish 
new location. Thoroughly familiar with 
Ford procedures. Married. Desire lo- 
cation in middle Atlantic or southern 
state. Available after two weeks notice. 
2866, c/o Automotive News, Detroit 
6. 


TRUCK SALES MANAGER, 44 years of 
age—18 years’ experience in truck 
business, wants position as sales man- 
ager or a good commission setup on 
retail selling where the potential earnings 
will run above $15,000 yearly. Write M. 
G. Dermody, 1820 Nassau Blvd., Char- 
lotte, N. C. 


TRUCK MANAGER or used car manager. 
Fifteen years’ experience in new and 
used department with General Motors 
dealers. Have worked in single and 
multiple dealership cities. Experienced in 
appraising, reconditioning and merchan- 
dising. Desire to make change before 
nineteen-fifty-four model. Box 2876, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER. Age 27, married, 
five years direct Ford dealer, two years 
manager large independent deal. Proven 
profitable operator. Excellent references, 
bondable. Personable, good appearance. 
Available immediately. Replies strictly 
confidential. Box 2877, c/o Automotive 
News, Detroit 26. 





DEALER PARTS AND SERVICE MANAGER 


Thoroughly familiar with all phases of dealer 
operation, parts and service department 
supervision, promotion, merchandising, pro- 
duction control systems and personnel train- 
ing programs. Sixteen years factory wholesale 
and dealer retail background. Now residing 
Pacific northwest—will consider other areas. 
nna 2886, c/o Automotive News, De- 
‘oi 


le 

MR. DEALER: Would the availability of 
a man of 47 years with fifteen years’ re- 
tail automobile experience ranging from 
office manager through sales and then 
general manager of a 300 car Chevrolet 
franchise interest you? Nine years effort 
on present job broke no world’s record 
but has been admittedly a worthy one. 
Making an effort at new connection be- 
cause new management plans of no in- 
terest to me. Box 2864, c/o Automotive 
News, Detroit 26. 


anches of the automotive 
insertion 


for 


of Automotive News 


replies 


ndustry from Maine to 


advance. Position 


Cash in 


the benefit of our employing 


Ads may be signed with your full name and 


yA ae eT | 


the 


Detroit 


ore forwarded, unopened 


POSITION WANTED 


GENERAL SALES MANAGER with new 
and used car experience (7 years), de- 
sires locate opportunity with dealer who 
appreciates a 29 year old, good appearing 
representative with excellent proven 
record of sales, buying and management. 
Steady and honest. Living New York but 
relocate for a potential future anywhere. 
Box 2865, c/o Automotive News, De- 
troit 26. 


AMERICAN KNOW-HOW in Europe. Veter- 
an in auto sales, service and parts; 
writer for outstanding American and 
European auto publications; energetic, 
top-notch producer and organizer; Ameri- 
can citizen, is interested in new con- 
nection with export organization or 
factory branch—will travel all Europe. 
Sober, reliable, age 48 with 30 years of 
them in the automotive field in Europe 
and USA. At present in western 
Germany where he would like to head- 
quarter. If you want to get things done, 
please write Box 2875, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER or sales manager— 
large or small dealership. Extensive au- 
tomotive background, from parts and 
service to assistant manager of a 1,000 
new car franchise. Operated in partner- 
ship a used car wholesale firm in metro- 
politan New York City. Have college 
degree in marketing analysis. Will locate 
wherever an opportunity permits a grad- 
ual buying in. The feeling of being a part 
of something. Box 2867, c/o Automotive 
News, Detroit 26. 


PERSONAL 


MARY—SOON AS John is weaned, he can 
be a sales manager. Tom. 


BUSINESS OPPORTUNITIES 


USED CAR LOT—Corner location 250’x350’ 
in heart of Crenshaw automotive center. 
Newly and fully equipped. Lights, modern 
offices and black top. Excellent lease to 
right party. Big Town Motors, 400 S. 
Vermont Ave., Los Angeles, Calif. DU 
2-8255. 


DEALERSHIP AVAILABLE 


DEALERSHIP, handling Packard, in south- 
eastern city of over 100,000. Shop pays 
all overhead, About $25,000 handles. Box 
2853, c/o Automotive News, Detroit 26. 


TEXAS DEALERSHIP! Fully equipped, lo- 
cated industrial and farming area. Good 
income trade territory. Complete facilities 
including used car lot conveniently lo- 
cated. 150 car deal. Handling Chrysler- 
Plymouth. No real estate. Parts and 
equipment only. A true opportunity to 
make money. Box 2854, c/o Automotive 
News, Detroit 26. 


ESTABLISHED TRUCK DEALERSHIP, 
handling General Motors, in one of Michi- 
gan’s larger cities. Present operation 
profitable with excellent future. Business 
is excellent as investment or will provide 
good employment as well as investment. 
Write Box 2855, c/o Automotive News, 
Detroit 26. 


WELL ESTABLISHED direct dealership 
with one dealer, over 25 years in best 
agricultural, Illinois area. Handling 
Dodge-Plymouth, 120 to 175 units.. Com- 
pletely equipped service and body shop. 
Parts and equipment at inventory, lease 
on building. Owner retiring. Factory ap- 
proval necessary. Box 2879, c/o Automo- 
tive News, Detroit 26. 


CALIFORNIA DEALERSHIP AVAIL- 
ABLE. Coast city. Population of 75,000. 
Handling Nash. Sell or lease building. 
Used car lot adjoining. Will keep used 
cars and accounts. Box 2880, c/o Auto- 
motive News, Detroit 26. 


AGENCY HANDLING FORD. Ford dealer, 
retailing 120 new units, desires to sell 
in order to purchase a 400 car deal now 
pending. Old established location with 
new corner building on % block, all 
paved in the heart of town, completely 
modern. Sell for inventory and long lease 
on building if needed. Box 2881, ¢/o 
Automotive News, Detroit 26. 

450 CAR FRANCHISE, handling Stude- 
baker, in thriving city in Illinois—250,000. 
Hold good lease on fine ultra modern 
building, beautiful showrooms and of- 
fices, built especially for new car agency. 
Net worth $220,000. Will sell less used 
cars for price of $150,000—$75,000 down. 
Write Box 2882, c/o Automotive News, 
Detroit 26. 


AUTO AGENCIES 


Large, medium and small "Big Three" auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 


Established Over 29 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 











NORTH CAROLINA DEALERSHIP avail- 
able—handling leading independent cars 
and trucks, in city of 100,000 population. 
Gross over $800,000 last year. Price— 
$65,000. Reason for selling—owner has 
other business interests. Terms can be 
arranged. Box 2869, c/o Automotive News, 
Detroit 26. 


WILL SELL ALL or controlling interest or 
will trade for income property, our car 
agency, handling Hudson, Located within 
sixty miles of Chicago in town of ap- 
proximately 40,000. Excellent equipment 
and facilities, fine location on busy street, 
large lot, Total inventory less used cars 
is less than $20,000. Will consider reason- 
able offer. Factory approval assured. Re- 
tiring due to ill health. Box 2870, c/c 
Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP, handling Nash—San Fran- 
cisco Bay area, California. Did $775,000, 
1952. Higher this year. Box 2871, c/o 
Automotive News, Detroit 26. 


OPPORTUNITY FOR AGGRESSIVE auto- 
mobile man in a well established dealer- 
ship, handling Chrysler. The present deal- 
er is retiring after having owned the 
Chrysler - Plymouth deal for nearly 30 
years. It is located in a progressive mid- 
western city of 60,000 and has a 300 car 
potential. A worker may purchase for 
under $40,000. The inventory will check 
out considerably higher. Financing and 
factory details arranged for you by us. 
Call or write Rosemore and Jacobson, 
Sioux Falls, 8S. Dak. for interview, 


DEALERSHIP, handling Nash, in eastern 
Virginia city of 85,000, Service, parts, 
accessories departments, body shop, car 
lot. Low overhead. Grossed $600,000 in 
1952. Excellent opporunity for right 
party. Other business interests. Priced 
well below inventory. Complete $19,500. 
Terms available. Box 2872, c/o Automo- 
tive News, Detroit 26. 


NECESSITY FORCES SALE of direct deal- 
ership, handling Dodge-Plymouth, in nor- 
thern California. Approximately 50 ve- 
hicles per year potential. Sell or rent 
building well equipped. No blue sky. Fac- 
tory approval necessary. Write Mrs. Alice 
Hewer, Colfax, Calif. 


SOULHERN CALIFORNIA established deal- 
ership, handling Dodge-Plymouth, 200 to 
250 units. One of the fastest growing 
agriculture and industrial communities of 
30,000. Did well over $500,000 gross bus- 
iness 1952. Location excellent, modern 
equipment and buildings, excellent used 
car turn over. Address Box 2873, c/o 
Automotive News, Detroit 26. 


DEALERSHIP, handling Chrysler-Plymouth, 
in Logan, Utah. Nothing to buy but parts 
and small amount of equipment. Sales 
$750,000 last year. Very profitable oper- 
ation in large and prosperous trading 
area. For further information write or 
| eg Dean C. Pack, Logan, Utah. Phone 








LARGE FRANCHISE AREA for leading 
heavy duty truck and parts. Operated by 
present owner for over 22 years. High 
profits every year. In one of the nations 
best areas. Davis T. Bohon, Broker, 505 
Central Bank Bldg., Lexington, Ky. 


<tissstsisnsnsnaseepthepensaen 
CENTRAL MISSOURI dealership available 
handling Packard and Willys. Located in 
a city of 25,000. Progressive farm and 
cattle country. R. R. center, many 
factories. A growing business with good 
used car market. Plenty of room. one 
block frontage on main street, ge 
showroom; parts room; three offices; 
shop and body room with wash and 
grease department. Real estate, going 
business, shop equipment, parts, acces- 
sories—all for $60,000. Or lease property, 
buy everything except real estate at only 
$20,000. Box 2849, c/o Automotive News 
Detroit 26. : 


ae 

FOR SALE, Dealership, handling Pontiac— 
120 car contract. Established eleven 
years. Grossing above national average. 
Complete, modern facilities, Prosperous 
growing southern city. Confidential 
factory approval necessary. Box 2839, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
ae 
AUTOMOBILE DEALERSHIP 


. Consult a Specialist 


LEO J. KLEM 


909 Fisher Bidg. Detroit 2, Mich. 





DEALERSHIP, handling Lincoln-Mercury, 
consisting of two franchises and ad- 
jacent territories in California. 350 and 
150 cars respectively—total of 500 cars 
Per year. Will sell for physical inventory 
of parts, machinery, equipment and im- 
provements. All properties under good 
leases. Sales last year were over §2,- 
000,000. Total price, both deals—$98,500. 
Write to P. O. Box 3285, San Fran- 
cisco, Calif. 

tae reindaeer hence ecen 

FRANCHISE NOW AVAILABLE, handling 
Packard, for metropolitan Oakland, Cali- 
fornia. Well established service and sales. 
Owner retiring. Apply Reynold Johnson, 
2321 Broadway, Oakland, Calif. 


DEALERSHIP WANTED 


FORD — GENERAL MOTORS, Former 
dealer. Have cash awaiting suitable deal. 
150 units up. Ready immediately. All 
replies strictly confidential. Box 2878, 
c/o Automotive News, Detroit 26. 

DEALERSHIP WANTED. Chevrolet—North 
Jersey. Write full particulars Box 255, 
a ts oc Evening News, Paterson, 





FORMER DEALER, age 40, who sold out 
when recalled to service 1951, would like 
to buy into substantial dealership. No 
high pressure artist but sound, solid and 
successful. Investment $10,000—$25,000. 
South or west preferred. Box 2868, c/o 
Automotive News, Detroit 26. 


BUICK, OLDSMOBILE, PONTIAC 
or 
LEADING INDEPENDENTS 
Prefer midwest town of 10,000. Would con- 


sider interest in larger deal, under certain 
conditions. Factory approval assured. 


Box 2887, c/o Automotive News, Detroit 26. 








Ford or General Motors 
Dealership 


| am at present an automobile dealer with 
a 250 car allotment and | am desirous of 
selling this one and buying a deal with at 
least a 400 car allotment. | am only interested 
in a going concern and will consider only 
Ford or General Motors. | will have available 
approximately $200,000 to invest in your 
Proposition. An immediate, personal reply 
will be sent you upon receipt of any and ai! 
replies. Being a dealer now, | have bee» 
assured of the factory okay and will of cours: 
keep all replies strictly confidential. 

Box 2815, c/o Automotive News, Detroit 26 
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REAL ESTATE AVAILABLE 


<{MBERLEA’’—ONE OF Virginia's out- 
standing country places. The attractive 
ne is in perfect condition and the 
d is very productive. The sale is to 
). made in the near future. Write at 
orce for a brochure giving price and 
otver details. Kiah T. Ford & 0 
Lyachburg, Va. 


DEALER SERVICES 


INVENTORY SERVICE. Parts and acces- 
sories, Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





3 





INVENTORY SERVICE 
Parts and Accessories Vepts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential, Inventories accepted by all 
accountants and by the government. 

ALLIED INVENTORY CO., INC. 


1831 E. 79th St. Chicago, Ill. 
ESsex 5-8300 





CARS FOR SALE 


USED CAR 
DEALERS 


WE WHOLESALE 
BUY IN DETROIT 


Save Hundreds of Dollars from 
Automotive News’ Average 
Used Car Prices 


SEE HANSON 
CHEVROLET CO. 
Two Lots and 200 Cars 


14601 E. Warren 
13130 Gratiot 
Detroit—Tuxedo 1-5840 





KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 


Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 
Market 8541 — Belmont 0/5! 


IN THE HEART OF INDIANAPOLIS 


AUTO AUCTION 
TIM ANSPACH 


“Midway”, Stop 20 
Albany-Schenectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A and N.A.A.P.A. 





USED CARS 
WHOLESALE 


100 CAR SELECTION 
AT ALL TIMES 
Clean and Ready for Sale 
MAKE YOUR OWN DEAL 


li. D. MAGGIO, INC. 
Dodge-Ptymouth Dealer 


1637 N. Cicero Avenue, Chicago, 
Phone BErkshire 7-3122 


Iinois 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - Heaters 
Uphoistery New 


BUY NOW — LOWEST PRICES EVER 
1950 


Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


54th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 





SHERWOOD 7-1700 | Flanders 0800 


CARS FOR SALE 


BUYING or SELLING 
Your Greatest Dollar Valve's at 
CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 


Indiana's Oldest Auction 
One of America’s Best 
Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 


Phone E-1254 Phone E-5209 
324 West Main Street, Fort Wayne, Indiana 
We Gwarantee All Checks 
Dealers Only 











ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Sherwood 8-1500 


WE 
SELL WHOLESALE 


WE 
SELL EVERYWHERE 


Over Three Hundred Cars 
“New and Used" 
And Trucks on Hand 
At All Times 


Wire or Phone Us Your Needs 
All Makes and Models 


Cars - Trucks - Trailers 


BEN FISHEL 
AUTO CO. 


2114 Sycamore Street, Cairo, Ill. 
Phones 652 — 653 — 654 





ATTENTION DEALERS!!! 
200 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 
sale—Tow Bar Service— Storage 


Phone us for motel reservations 


N. Northwest Chevrolet Co. 
Woodward at 13 Mile Royal Oak, Mich. 
Lincoin 5-1100 
“Home of Michigan's Finest Automobiles” 





CARS WANTED 


EIGHT PASSENGER CADILLACS, Chrys- 
lers and DeSotos. Only exceptionally 
sharp late models considered. McClin- 
tock-Cadillac, Lansing, Mich. 





FAIR MARKET PRICES 
for 
YOUR LATE MODEL CARS 
Premiums for Caddies and Hardtops 
R. S. HENRY 


Phone 6230 New Brighton, Pa. 





PARTS FOR SALE 





BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 


3400 S. Kingshighway 
St. Louis 9, Mo. 





PARTS FOR SALE 


BUICK PARTS 


Wholesalers 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
nn Shippers—All GM Parts 
hipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 
ROBERTSON BUICK 
“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
WAbash 2-1030 





EVERY ITEM NEW AND 
STANDARD MAKE 


Includes Ford truck components. Larger items 
are front and rear axles; wheels; hubs-drums 
and brake assemblies; steering gears; drive 
shafts; radiators and springs. Practically any 
part for chassis. 

Various other parts, as hydrovac kits; mag- 
netos, ignition components; direction signals 
and numerous other parts and accessories. 
Prices attractive. Complete list on request. 
Contact surplus parts department. 


HAHN MOTORS, INC. 


Hamburg, Pa. Phone 506 





TRUCKS FOR SALE 





1951 CHEVROLETS—ONE TON 
PANEL TRUCKS 


Excellent Condition 


All trucks have complete 
front grill guards. 


Good Tires — Solid Bodies 


Will Sacrifice 
FERRIS AUTO SALES 


5100 Genesee Street Buffalo, N. Y. 
Phone Regent 8000 





BUSES FOR SALE 


SCHOOL BUSES—Immediate delivery. New 
York and New England specifications. 
Three International R-163, 54 passenger. 
Four Dodge JS 212, 54 passenger. Four 
Ford B600. 48 passenger. New England 
specifications. One Ford B700, 60 pas- 
senger. One Studebaker, 48 passenger. 
Twenty units of different sizes arriving 
within ten days. Transit Sales and Serv- 
ice, Inc.. 23 South St., Danbury, Conn. 
Frank T. Mee, Jr., Tel. 3-4437. 


SCHOOL BUSES — IMMEDIATE DE- 
LIVERY. Pa., N. J., Del. specifications. 
Three Int. R-183, 60 passenger. Two 
Dodge RS-229, 60 passenger. Two Ford 
B700, 60 passenger. Two GMC 450-30, 60 
passenger. Two Int. R-1853, 66 passen- 
ger. Two Ford B750, 60 passenger. New 
and used units of all sizes on hand. 
National Bus Sales Co., Inc., 101 N. 
33rd St., Philadelphia 4, Pa. Phone BA 
2-7605. 


SHOP EQUIPMENT WANTED 
BEAR ALIGNING and balancing equip- 


ment. Fair price if in good condition. 
Woodmore Motor Co., North Tarrytown, 
N. ¥ 


ANTIQUE CARS FOR SALE 


1927 CHRYSLER ROADSTER, model 52, 
renewed and overhauled, Michigan an- 
tique license. Make offer. C. B. Woodell, 


1300 Gardner, Ann Arbor, Mich. 
1931 Pierce 


ANTIQUE CAR FOR SALE 
arrow sedan. In excellent running con- 
dition. Upholstery very good and clean. 
Exterior in good shape and excellent paint. 
Box 2883, c/o Automotive News, Detroit 
26. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., inc., 800 Commerce S8t., 
Lynchburg. Virginia. 


ATTN. DEALERS 

& DISTRIBUTORS! 

National Concern 

Will Pay All Cash 
for Your 


AUTOMOBILE 


Leasing Contracts 


All replies held in 
strict confidence 
Box 2790 


c/o Automotive News, 
Detroit 26. 





MISCELLANEOUS 


Our New Model 


TOW BARS 


Cannot Be Matched 
At Any Price 
Write Today For 
Illustrated Catalog 
FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone 2-5257 All Dept's. 
“Leaders In The Industry” 
Since 1939 





DUAL CONTROLS 
DUAL STEERING WHEELS 


For Driving Schools 
Ford, Chevrolet, Plymouth 


ALBRIGHT MOTORS « Prov., R. I. 
119 Snow St. GAspee 1-4848 


MISCELLANEOUS 


Cars—$25. AADTA Engineering, 
Keyser, W. Va. 


Don’t Delay— 
PHONE COLLECT 


TODAY 
Automatic BraKing 


WITH BRAKE HOOK-UP 
ONLY . . . $5145 di 
COMPLETE with $6] 45 
BRAKE HOOK-UP ........ 

Meets ALL 1.C.C. Requirements! 

TOW BAR SALES CO. 
Exclusive Factory Distributors 

DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 

40 So. Clinton St., Chicago 6, Ill. 


Distributorships Available Now 


Under Exclusive Franchise Arrangements 


2 5h 


For fast moving line of Ambulances, 
Funeral Cars and Service Cars. 


Nationally recognized as the finest body available 
of the Pontiac chassis. 


This is an excellent opportunity for former 
auto dealers or topnotch salesmen. 

2 SR. 
Call, Write or Visit Our Factory for Full Details 


GUY BARNETTE & CO., INC. 


239 South Dudley Street 


Memphis, Tenn. 


PHONE 36-5437 


AUTO AUCTION 


CLEVELAND, OHIO 
Every Monday at Noon 


13315 Brookpark Rd. 
Midway between Chevrolet and Ford Plants 
2% miles from airport 


Phone Winton 1-9911 


Joe E. Johnson, Manager and Auctioneer 


DRIVER TRAINING DUAL controls. ry 
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New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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TRADE CONNECTION: 


Cor Dealer () 


Jobber [) Insurance [] 


Truck Dealer [] 


Manufacturer [] 
Supplier 2 


Financial [) 
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nation-wide tests prove 


PORCELAINIZE 


moves used cars faster at higher prices 


Porcelainize went out into the field across the nation and tested the sales appeal of Porcelainized used cars 
against used cars merely polished. This side-by-side test established nation-wide proof that Porcelainized used cars move faster 
(average 4.48 days) and sell for higher prices (average $40.56 more). Here are some test samples:* 


Dealer: Dallas, Texas. Dealer: Detroit, Mich. Dealer: Pittsfield, Mass. 
Buick used car; raised price $135; DeSoto used car; raised price $15; Mercury used car; raised price $100; 
sold in 6 days. sold in 2 days. sold in 10 days. 


Dealer: Meridan, Miss. Dealer: Brooklyn, N.Y. Dealer: Gretna, La. 
Chevrolet used car; raised price $15; Dodge used car; raised price $20; Plymouth used car; raised price $20; 
sold in 2 days sold in 10 days. sold in 3 days. 


Dealer: Burlington, Vt. Dealer: Petaluma, Calif. Dealer: Rock Island, Ill. 
Chrysler used car; raised price $185; Ford used car; raised price $22.50; Pontiac used car; raised price $50; 
sold in 2 days. sold in 4 days. sold in 1 day. 
*Names of Dealers furnished on request. 
Test...compare...be convinced. And be confident that Porcelainize New Car Dealers alone have the exclusive rights 
to use the superior merits and benefits of Porcelainize to move stocks of used cars. 


PORCELAINIZE: | 4% A¢4@¢- Fue Autencbie Apeaance 


FREEMAN & FREEMAN, INC., Denver 3, Colorado 








